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Courtesy of the Metropolitan Museum of Art. 


Chinese Snuff Bottles of Agate, Crystal and Jade in the Bishop Collection. 
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Long ~Lile Silver Hate 


The 
Victory 
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has a distinction and grace that 
make it a favorite with many 
jewelers because it appeals to 
their best customers. 


This ‘pattern was designed 
especially for the Alvin Silver Co. 
by the famous artist, Earl Fraser, 
who also designed the U.S. Five- 
Cent Piece. the Victory Medal, 
and the Distinguished Service 


(CTO5s. 


ALVIN SILVER COMPANY 
Sag Harbor, N.Y. 





New York Chicago 
20 Maiden Lane 10 8. Wabash Avenue 
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SEVENTY-FIFTH ANNIVERSARY 





1847 Rogers Bros. Send Out Unique New 
Years Card in Celebration of the 
Founding of the Business 


The year 1922 marks the 75th anniversary 
of “1847 Rogers Bros.” silver plate, and in 
celebration of the event a unique New 
Year’s card has been sent out to the trade. 
Inset in the heavy card is a handsome com- 
memorative token, illustrated in the accom- 
panying photograph. 

This anniversary is of more than passing 
interest since it marks not only the founda- 
tion of a great business but of an industry 
as well. In 1847 the electroplating process 
came into use and the three Rogers brothers 


—Asa, William and Simeon—who perfected 

















SEVENTY-FIFTH ANNI- 
OF ROGERS BROS. 


MEDAL MARKING 
VERSARY 


and developed this process, were not only 
the founders of a business but the pioneers 
who blazed the way for an industry. 

In the celebration of this birth year 
planned by the company, the anniversary 
token sent out with the cards will play an 
important part. Reproductions of it in the 
form of seals will appear on the special an- 
niversary box—blue velvet lined and adorned 
with a silk ribbon—in which 1847 Rogers 
Bros. silverware will be distributed. This 
special package will take the place this year 
of the company’s regular velvet-lined gift 
box, and at no additional cost. Supple- 
menting this will be a complete line of 
“helps,” window and counter cards and 
newspaper advertisements ready for use— 
all of this material featuring the anniver- 
sary idea. Throughout the year the national 
advertising of the company will also be full 
of the jubilee spirit. 

“We enter the year 1922,” writes the In- 
ternational Silver Co., “feeling that it holds 
great opportunity and that it will be a 
memorable one in ‘1847 Rogers Bros.’ his- 
tory.” To retailers handling the “1847” line 
—and to those who have not done so hith- 


erto—the company offers the fullest measure 
of co-operation. 

The 75th anniversary medal shows on one 
side the famous 1847 girl and the words, 
“75th Anniversary 1847 Rogers Bros.” 

The reverse side reads as follows: “1847 
—History records the birth year of 1847 
Rogers Bros. as a year of plenty. May 
this 75th anniversary year prove one of pros- 
perity to him in whose hands this token 


falls—1922.” 








Sapphires in New South Wales 





FOR some time it has been known that 

sapphires existed in the basalt country 
from Wellingrove through King’s Plains to 
within 30 miles of Glen Innes, but no at- 
tempt to prove the field commercially was 
made until recently. An investigation has 
revealed an unsuspected wealth of gems, 
which are likely to constitute the greatest 
field in Australia, says the Commonwealth 
Jeweler. The present activity is due to a 
body of enterprising men, foremost among 
whom is Messrs. T. W. Cant & Sons and 


‘ C. L. Smith, who did a good deal. of 


prospecting at Horse Gully. The syndicate 
has secured several parcels of very fine 
stones, which for size and lustre are equal 
to anything found in Australia. Prospect- 
ing operations have been responsible for the 
present activity in the area, but a further 
stimulus to the development of the industry 
has been given by the advent of an 
Australian-American Gem Mining Co.. 
which is the largest purchaser of precious 
stones in Australia. This company has 
taken up very large areas of ground under 
dredging lease, and is now energetically 
prospecting the field. In the event of the 
work being found to be payable, the com- 
pany intends to place two large steam 
shovel plants on the area, at a cost of ap- 
proximately £10,000, and will then find em- 
ployment for probably a couple of hundred 
men, 

Mr. Heiser, one of the directors of the 
Australian-American Gem Co., told the 
Sydney Sun that he is of opinion that the 
stones extend over a greater belt of coun- 
try than the famous Anakie mines in 
Queensland and thinks there is a strong 
probability that the field will develop into 
a bigger concern than Anakie. 

From a geological point of view, it is 
interesting te note that the gems are usually 
found in crystalline formation. There is 
little evidence of wearing by erosion, and 
from this it is inferred that the stones 
have not travelled far and that the pipes, 
or matrices, which constitute their source, 
will be found somewhere in the vicinity. 
This view is strongly held by the mining 
warden of Glen Innes (Mr. Perry), who 
is greatly impressed with the possibilities 
of the field. 


Symbolic Rings 





66 A LTHOUGH not perhaps the most 

ancient object worn by man as an 
adornment of the person the ring is, par 
excellence, the article of jewelry around 
which centers tradition, antiquity, utility, 
and symbolic meaning of the greatest rever- 
ential character. It has been cut, forged 
and hammered out of many metals and 
other materials, and worn by all peoples— 
civilized and barbaric—from the earliest 
periods. It is associated with ‘magic rites 
and ancient beliefs, and it is given and worn 
as commemorative of the closest ties of 
friendship. The circlet of gold has through- 
out the ages been the*emblem of trust, re- 
spect, and dignity; and the ring unadorned 
by stones or gems is still the symbol of 
fidelity given to the blushing’ bride in her 
marriage ceremony. 

“Long forgotten rites have been associ- 
ater with the ring which symbolizes Eter- 
nity, and the ancient stone circles, druidical 
temples, and mounds surrounding the dwell- 
ings of prehistoric races tell of the power 
of the faith and belief in the symbol of the 
circle. 

The worshippers of the Sun god 
knew the form of the disk they venerated, it 
gave them warmth, shelter and protection; 
its form then was one to be admired, 
copied, and made use of as a symbol of all 
the attribute of virtue with which they 
were familiar, 

“Ts it strange then that rings of bronze 
and gold are found in the barrows and 
mounds of prehistoric peoples in this and 
other countries? The ring was an emblem 
of the protective power of the  super- 
natural. 

There is a lingering trace of the Sun and 
Moon as objects to'be worshipped in many 
things appertaining to the common habits 
of people of today. Until quite recent 
years, and perhaps still, in Russia the bride- 
groom wears a ring of gold as an emblem 
of the Sun, and the bride a ring of silver 
as an emblem of the Moon. 


“Rings worn by the common folk every- 
where have had a religious meaning to 
them, and they have often been given and 
used in accordance with the prevailing faith 
of the nation. Thus in earlier times in 
Christian England the rings were inscribed 
with suitable emblems, the most frequently’ 
met with being that of the cross. Then 
there were the decade rings, with 10 pro- 
jections at intervals round the hoop. These 
served the same purpose as the Aves, a 
larger projection in the center of the ring 
reminding the wearer of the Paternoster he 
was enjoined to repeat; in some cases the 
little knobs were separated by three tiny 
beads or dots symbolical of the Trinity.”— 
Burgess, in “Antique Jewelry and Trink- 
ets.” 
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Choice of shape: Octagon, Hexagon, Round or Oval. NX 


Choice of size: Large or Small. 





Coice of material: White Mother-of-Pearl, Black Mother-of- NG 
Pearl, or Black Onyx. R 


Choice of Settings: Plain centers, Half Pearl, Whole Pearl or 


Diamond. NZ 
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Choice of Borders: Platinum or Green Gold. 





Some Engine Turned designs, some Engraved, some Carved, all 
fitted with the satisfactory Larter Automatic Spring Backs of 
14K Green Gold. 


LARTER & SONS 


23 Maiden Lane 
New York 
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A. L HALL & SON, Inc. 
Jewelers Bidg. 
Post St., 

San Francisco, Cal. 
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Production of Gems and Precious Stones in 1920 





A Report Made for the United States Geological Survey 
By B. H. Stoddard 
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WasuHinctTon, D. C., Jan. 10.—The report 
on the production of gems and precious 
stones in 1920 which has recently been com- 
pleted by the United States Geological Sur- 
vey and which will form part of the Min- 
eral Resources of the United States, 1920, 
part 2, is one of the shortest that has been 
offered by this department in many years. 

The report, which was prepared for the 
Geological Survey by B. H. Stoddard and 
is now ready in pamphlet form, will com- 
prise pages 215 to 218, of ‘Mineral Re- 
sources” when it is published. ; 

Through the courtesy of the United States 
Geological Survey and of George Otis 
Smith, its director, THE JEWELERS’ CIRCULAR 
has again been enabled to report the facts 
in this report to its readers in advance of 
its publication in Mineral Resources. 

The report is as follows: 


REE eee ecant ie esisin cl aata ears 3,738 
I oss in Kaw akeninadereanesees 2,475 

Arkansas, Colorado, New Mexico, 
(ots: 5) Se ener ce eer 8,435 
COCs SECS oleroc soos rine. ciansicleareers 3,609 
$265,205 


Amethyst and Topaz 


Amethyst and topaz are reported by J. E. 
Reed, 431 South Main Street, Butte, Mont., 
to have been found in 1920 about 18 miles 
southeast of Butte. The claims are unde- 
veloped, but sufficient work is said to have 
been done to expose the gem material. 


Corundum (Sapphire) 

The mines of the American Gem Mining 
Syndicate, in Granite County, and those of 
the New Mine Sapphire Syndicate, in Fer- 
gus County, Mont., were operated in 1920, 








Value of Precious Stones Produced in the United States, 1916-1920 


Variety 1916 
Agalmatolite ......-.seeeeeee eee eee  teeeee 
RUMNPMS So enero cin(cinaveatviars saviors” . taltereies 
~— BO Shes rates pave rala vale aaseler sia sieie te $2,031 
MIR Acie aidcwisiee ea saeie Neerigess 
Chiorastrolite .....--.csecescesseee (*#) 
Copper-ore geMS......-e eee eee eee 1,743 
Corundum (sapphire)...........--. — 
EN nigra so o.5% 5 sis aie esses aisawaees " 
NTI IA its 3 ste cai specs: Scsiats alent 2,680 
BGO 2c. near ees csesieics cee os (4) 
BNNAES cai e eves itis aeie is aiereeisiniesis 205 
MME 2s 18o ss scccs wares ie mean ee ees 
MT CRIT PAN oo sasc6) ao 0) 5 ss lo oles at ects ap (8) 
Mn Sana atanoavn ee araudtes 1,542 
re oe Rarer SACI ee (#) 
BOMBA AMAL: 3s ic.0:s10.4,0 06.5000 dale siewiele's (#) 
Pe Saialslerascare <peiaenin ein wing repre eis ieee ete 
Kyanite : miditp Sle w Siw lee iaual ook teaetereye () 
Lapis lazuli.........2-seeeeeeeecee  ceeeee 
SES ong h aici aie a aie Rao ae eae we (*) 
Maripcsite .........ccccccecesceces coccee 
Meerschaum (sepiolite)...........-- (#) 
RN Ns cra oe ace eich ea 134 
EE reer ite re ae 455 
| ON Se orem rock 1,838 
SER. Oca Goa dc kwawaleseneweees — walewae 
BPTMNG Gs Sos :e's cic 0c A slv-n 90 e's sieisiejerst 2,075 
RMR oracle orate’ s ehercia a aie-ojeinve sieilsl eisieirs 25,707 
reese nea nscece arn (®) 
| REE RPO en erie ersten ora (#) 
Satin spar (gypsum)...........0025  ceeeee 
NIRATNOY 9 aca 6,01 4:41 een g.s'0o 4 a0 (#) 
Ee eee a 
a een torr iirc amie re 
Sore rere (*) 
SE rare irae earmneronr sreerer ricer ae (*) " 
NN 36525 56 ser Sosa Seen eye aoe ON Te Je 47 
OR ee Or TO re roe 1,005 
NEN 5525 6 (oss deel 018) a. eer ES 50.807 
Sree err 21,811 
ne Aree rr 3,140 
MMI pais oss a wis an ee a mere (*) 
DANE. fois ccc as cca Saea.d sea oweseis roe 
ER SAA eshisl ates a oso cub 9 8s Wiese ae ow Kies 
MN a SNe aad ace wreath ue reas 
SNORE hol inate eres aie o aN 3; 
217,79 





1917 1918 1919 1920 
ee ee ee (8) 
(®) So) Cr en er eer 
2.178 $1,906 (8) $3,440 
Hae (8) ene ree 
45 146 $53 (8) 
2,857 2,299 (4) (8) 
54,204 42,414 40,304 214,705 
(8) (9) (8) (#) 
4,175 1,910 (®) (®) 
(8) (Sn 8 * Biewkee (®) 
(a) (a) (a) 520 
Cia: (8) eras nee 
@- £—veen Giny ° "Saati 
624 1,277 1,630 331 
(@) 128 (9) 45 
(®) (a) (8) 398 
pe R = taitigeahy (8) (4) 
(8) (4) t) | eee 
Senponis (a) shies re RAGES 
(a) (a) Ci daunhs 
(a) ye. Barrier 40 
458 UN lr ee 100 
80s 6,304 (#) (8) 
(8) Ce; nator vieed nn ages 
(#) |) er Pere (4) 
28,273 15,211 17,632 14,676 
512 515 160 (#) 
or 86666 | Pee 
re (®) ane ee 
Oct. Qimas “ set —Videdor 
SNe, «sb aang (4) (*) 
(a) 281 a 
(9) “(lr cee (®) 
(@) (8) (4) 10 
230 907 210 767 
12,452 6,206 17,700 4,869 
14,171 20,667 22,750 16,865 
2.250 753 925 (8) 
2.765 Sn VA. \Soghiaeene SP hoaeneae, 
(a) Gis 8 =6| eats: «60 i( Ae 
Pere § Souehgh b « Betis 144 
(8) (8) ete erase 
4.913 4,251 10,399 8,295 
131.012 106,523 111,763 265,205 


53 fi 4 led ler “Undistributed.”’ 
“Tess than three producers; figures included under ndistributed. 








Value of Precious Stones Produced in the 
United States in 1920 by States 


i hs a aceme nd des NON $223,196 
SRR arrreee errr 12,920 
TNA acces 8 sec scnio ae ARES 5,504 
ee ere rr err 5,328 


and their output, which includes nearly all 
the sapphire produced in the United States, 


*Connecticut, Georgia, Tdaho, Michigan, Minne- 
sota, Nebraska, New Hampshire, New Jersey, 
New York, North Carolina, Pennsyivania, South 
Dakota, Texas, Virginia, and Wycming. 


53 


was greater than in any previous year except 
1913. According to a statement of an official 
of the New Mine Sapphire Syndicate, the 
demand for industrial sapphire is increasing 
every year, and the output of the syndicate’s 
mines is engaged for two years ahead. 


Diamond 

The Arkansas Diamond Co., Little Rock, 
Ark., which owns the Arkansas mine, in 
Pike County, continued testing by: pits and 
washing by hand in 1920 and is reported to 
have recovered several hundred carats of 
diamonds, valued in the rough at several 
thousand dollars. Operations on a larger 
scale have been planned, and at the present 
time (October, 1921) the ccmpany is re- 
ported to be installing new machinery in its 
screening and jigging plant for washing the 
surface material in the field. The concen- 
trates from this plant will go to the grease 
tables. In September, 1921, the laborers dig- 
ging test pits on the property are reported 
to have picked up a white diamond weighing 
20% carats. S. H. Zimmerman, the en- 
gineer and general manager of the company, 
is quoted in the Arkansas Gazette of Oc- 
tober 9, 1921, as stating that it was a “fairly 
good stone.” The property of the Arkansas 
Diamond Co. is described in an article en- 
titled “Diamonds in Arkansas,” by Samuel 
W. Reyburn and Stanley H. Zimmerman, 
published in the Engineering and Mining 
Journal of April 24, 1920. 

Howard A. Millar’, of the Kimberlite 
Diamond Mining & Washing Co., 2014 Rail- 
way Exchange Building, St. Louis, Mo., re- 
ports that the company holds a lease on the 
Mauney mine and owns the Ozark and 
Kimberlite mines, at Murfreesboro, Ark. 
its two testing plants, which was destroyed 
by fire January 13, 1919, have not been re- 
built, but further exploration work was 
carried on, and as soon as conditions become 
normal activities will be resumed on a 
larger scale. In the recoveries of gem ma- 
terial the deep canary color and the ma- 
hogany shade of brown are said to be es- 
pecially worthy of mention; blue or pink 
stones and occasionally a “frosted” or etched 
white stone are also reported. Mr. Millar 
states that fragments and fractures were 
noticeable in the surface material but that 
with slight depth in the undisturbed volcanic 
ground these features have almost disap- 
peared. From a careful analysis of several 
thousand diamonds it is reported by Mr. 
Millar that on a color basis the mine-run 
yields white stones 40 per cent, brown 37 
per cent, yellow 22 per cent, and bort 1 
per cent. The policy of the company has 
been to withhold information on production. 
Accordingly, in the table giving the pro- 
duction of diamonds the output of this com- 
pany is not included. 


Opal 
F. M. Myrick, Johannesburg, Calif., re- 


ported the discovery of a deposit of canary- 
colored moss opal 18 miles southwest of 


Johannesburg. Several years ago Mr. 
Myrick submitted to the United States 
Geological Survey specimens of precious 


opal which he had obtained from a prospect 
15 miles west of his bloodstone mine on 
Brown Mountain in the Death Valley region. 
It was light colored and showed flashes of 
green, blue, and red. 





1Personal letter, March 7, 1921. 
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Imports' 

The precious stones” (excluding pearls) 
imported into the United States in 1920 
were valued at $66,100,742, the highest value 
ever reported except that for 1919, from 
which it shows a decrease of 28 per cent. 
The value of the pearls produced is omitted 
from the total, for pearls are not a mineral 
but an animal product, being deposited in 
the shells of mollusks. They are lustrous 
calcareous concretions with animal mem- 
brane between successive layers, and they 
owe their beauty and value to their organic 
structure; but as they are among the most 
desired of gems, their value is given in a 
separate column in the table of imports. 

General imports and imports for consump- 
tion for any period will differ to the extent 
that the value of entries for warehouse for 
the period differs from the value of with- 
drawals from warehouse for consumption. 
The term “entry for consumption” is 
the technical name of the import entry 
made at the customhouse and _ implies 
that the goods have been delivered 
into the custody of the importer and that 
the duties have been paid on the dutiable 
portion. Some of them may be afterwards 
exported. 


1Statistics compiled by J. A. Dorsey, of the 
United States Geological Survey, from records 
of the Bureau of Foreign and Domestic Commerce. 
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The All-Round Artist 


How often the art student is reminded 

of the need of learning every practical 
as well as every esthetic aspect of his fu- 
ture profession. The old schools of paint- 
ing learned how to make their paints as 
well as mix them; how to prepare and 
mount their canvases, etc. The goldsmith 
of old had to make his own tools, prepare 
his own solders, test his metals, etc. But 
these old art masters were masters of art 
at large, not masters of paints, masters of 
metal working, masters of stone carving. 
Leonardo da Vinci had to enumerate what 
he could do for his patron, the Duke of 
Milan, in order to get an engagement; he 
had to enumerate his capabilities to get the 
“Sob.” 

And this was what he claimed came with- 
in his capacity as useful in the service of 
the Sforza. He said he was prepared in 
time of war to make light and portable 
bridges, scaling ladders and other engines 
for offense and defense; to remove water 
from ditches and excavate tunnels, even, if 
it be necessary to pass beneath ditches or 
under a river. “In time of peace,” he said, 
“T believe I could equal any other as re- 
gards works in architecture. I can prepare 
designs for buildings, whether public or 
private, and also conduct water from one 











Gems and Precious Stones Imported and Entered for Consumption in the United States, 








1910-1920. 
‘om Diamonds ~ Total, 
Dustand Rough or Cut but Other Stones Excluding 

Year. Glazier’s. Bort. Uncut. Not Set. Not Set. Pearls. Pearls. 

ee $213,701 $54,701  $8,991,89¢ $25,593,641 $4,237,232 $39,091,165 $1,626,083 
| eee 199,930 110,434 9,654,219 25,676,302 3,820,703 39,461,588 1,384,376 
MME rows <4 452,810 94,396 9,414,514 22,865,686 3,433,163 36,260,569 5,130,376 
re 471,712 100,704 12,268,543 24,812,604 2,805,963 40,459,526 5,002,624 
ee 579,332 77,408 2,851,933 11,976,871 1,649,875 17,135,419 2,090,018 
eee 366,793 75,944 7,026,646 13,177,919 1,078,391 21,719,693 4,513,909 
ee 836,018 67,290 11,441,328 24,282,140 2,303,351 38,930,127 = 11,336,971 
ae 1,098,102 349,746 13,092,855 18,421,838 1,883,810 34,846,351 4,947,509 
eee 718,397 475,870 12,636,024 7,734,150 1,102,398 22,666,839 765,929 
1919... ...... 984,381 1,420,442 20,306,758 64,085,610 5,161,639 91,958,830 11,008,973 
cis Raves 1,527,753 3,387,488 10,526,125 45,240,013 5,419,363 66,100,742 7,879,384 


Diamonds Imported Into the United States in the Calendar Years 1919 and 1920 
[General Imports.] 














1919, 1920. 
ot a % ¥ es 
Uncut. Cut But Not Set. Uncut. Cut But Not Set. 
ak: eee Ke os 
ff y oe Y # a # ~ 
Country. Carats. Value. Carats. Value. Carats. Value. Carats. Value. 

IEA Seiss indice Kees | See enw 17 sick eae — KaGIR STi Re ewe  leneleneen 
DER co sani, Kee.  -misaisiacsia a See prttttt tee eeees 1 $710 
ree eee in ded, aE. eee | ARR eneewe ~ acnseatwen 121 13,325 
MING oss oawe0aet 46 $2,913 13,133 1,793,815 2,343 $185,965 63,390 8,345,615 
MEEK aaiene. awede: Arciaremiess 5 ROMNED. Site itadeelenalnews . aieacwacs 
ER yc aisislaaca ata 13,940 529,272 298 27,969 7,679 503,236 737 67,445 
British Guiana...... 588 RO. Aeante \alelmaeias 2,242 118,483 5 1 
British South Africa 8,263 469,999 62 16,572 3,374 334,618 171 39,599 
aera 1 22 681 NMED rikiatae « teaessaae 41 5,945 
MME nniicy rss celtineiees “oO SGiinetas 40 SAG Sica, “seiceask”  Saeebe? caw 
IR cas). nang: 9 Bipkwake. <acvuiles? © «dwies eee pe. | ethane 18 3,215 
EE Se eles sates” §“eareeiiate 991 DUR, . acionnd,  wadeedsss 485 86,276 
es hie, See Dae Rass. \ ER REOL aeaas Cale sreetats 9 1,592 
Yea 245,207 17,921,148 66,758 6,664,911 102,339 9,283,918 22,104 3,003,534 
NRE 66 55 aleap aie 857 22,818 8,995 2,033,268 1,875 53,342 16,247 2,506,090 
ED soe iwiinaaseste: skeen “eeassis MAGES asa. acorn ods 144 16,374 
SMTA oc val Cate aiabokits: - AMOR: = caucanneea  siaceee . aiaertir eens 56 6,565 
BECP alin 6 le SERN . cuvareGtety? Noni “kale staan 306 48,857 
Japan pics tinida icine. cxegeete: cana ~/seeuails 80 4,748 68 34,456 
MRA 55,o iiccictix) icc » ida, oun seatacerates ‘ OL Buena ere 21 4,431 
DRGs sk cs “haan “ceeenese )okewen RIE) “Gucvae, ~ Taceaalbalers 1 259 
Netherlands . 20,998 1.337.775 434.340 53,561,019 1,146 40,189 198,477 31,024,241 
NRG cca Serials. . iuclochavsiean 6 DGRETO Sekcividl Wha, ceeeae. —_ weatedes 
MEREHA DANIO... cscs _ csmescice. lawaces RRCERIKGS cthcnacra 1 aeacnarerns 486 48,898 
ER 2 cele (dee Ee Uae ee! Ace atah  ~ gta ee 333 69,376 
Rumania See AN, bat cee Re eC CCARURA bia S oni sai ties ties 100 8,448 
esis oii ois ve 897 DOG pick Sitiss 5 eee, SS ED. ede ae ae my Setters 
Switzerland ... i aie  neeeeeies 230 SELOORE | inisisien  lowtiesiaate 758 108.090 
Meaeeeusin. Europe... ...6% so wacieven 3 788 4 863 3 555 





290,797 $20,315,758 525,559 $64,222,947 


121,082 $10,527,362 304,076 $45,444,999 


wt 
Lo | 


place to another. Furthermore, I can 
execute works in sculpture, marble, bronze 
and terra cotta. In painting also I can do ° 
what may be done, as well as any other, 
be he who he may.” And he did all this 
as well as being a good musician for full 
count. 

The other side of the question (our pres- 
ent side) came up recently. A gentleman 
was speaking to a well known painter and 
was praising some work done by an “artist 
friend” he would like to introduce. “Why,” 
said the brush wielder, “he’s not an artist, 
he’s a sculptor.” Ye esthetic specialists! 
What would have become of you alongside 
of all-around artists like da Vinci or Michael- 
Angelo? y 








The Product of a Crippled Boy 
Clock-maker 





MAKING a toy clock out of wood and 

bits of tin may not be such a wonder- 
ful achievement unless one takes into con- 
sideration the fact that the clock-maker is 
a 17-year old boy whose legs and back have 
been paralyzed since he was four. He is 
not even abie to sit up in bed. But he 
patiently carved the frame of the clock from 

















CLOCK MADE BY CRIPPLED BOY 


a wooden chocolate box and the pendulum 
and hands from an old milk can, then 
painted the numerals on its face. 

The Junior American Red Cross found 
Frant Taller, a refugee in Sebastapol. His 
father, a mechanic, had been ill a long time, 
and the family were in destitute circum- 
stances. Dr. Zaranacek, of the Bakule 
School for Crippled Children, in Prague, 
has given orders that Frant must be gotten 
into a better physical condition by proper 
food and care and after that he will operate 
upon the helpless lad. 





pe eer mena + 


THE JEWELERS’ CIRCULAR 


&, EWA th © Ge Se waves 


January 18, 1922 





* 





fully representing the- 
quality standards of this 
old-established house ~ 


ALBERT LORSCH & Co.Inc. 


NEW YORK 37 MAIDEN LANE 
PROVIDENCE 131 WASHINGTON St. 
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Review of the Silver Market for 1921 





By Parker D. Handy* 
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N business centers throughout the world 

the past 12 months have witnessed vary- 
ing degrees of progress toward more normal 
conditions of buying and selling. Improve- 
ment has unquestionably been made, but 
purchasing power in many foreign quarters 
ig still lacking, and numerous disturbing 
questions of a financial, economic and poli- 
tical nature, together with the unsettled 
condition of foreign exchanges, all tend to 
keep the commodity markets of the world in 
a state of uncertainty. 

Silver, which either influences, or is itself 
affected by the movements of the Indian, 
Chinese and the English Exchanges, has 
been one of a number of commodities that 
have afforded ample opportunity for specu- 
lative transactions. 

The white metal, together with other corm- 
modities of worldwide usage, suffered a 
violent reaction from the days of artificial 
prices and delusive prosperity. Early in 
1921 New York official quotations for bar 
silver reached pre-war levels of below 60 
cents, and during the remainder of the year 
have never gone far above this figure. In 
addition to the prevalence of speculative 
transactions, perhaps the most salient feature 
of the market has been the situation with 
regard to silver coinage. 

SALES OF SILVER COIN 


Many natioas that used to buy millions 
of ounces a year of new silver for mintage, 
have not only discounted their purchases, 
but those of Central Europe have actually 
sold over 49,000,000 ounces of coin and 
melted coin silver in the London market 
during the last two years. Of this amount, 
some 23,000,000 ounces was shipped to Eng- 
land during 1921, and Germany alone has 
exported over 8,000,000 ounces to the United 
States since the first of April, due to the 
26% Reparation Duty claimed by the British 
Government on the importation of silver. 

In addition to the many European coun- 
tries, both large and small, which have 
abandoned silver coinage, a number of na- 
tions, notably England, Holland and the 
Scandinavian group, have already authorized 
debasement of their subsidiary coinage. 
This step so vitally affecting the white 
metal market, was actually begun by the 
former country in December, 1920, when 
United Kingdom shillings and other silver 
currency reduced in fineness from 925 to 
500 parts silver per thousand were first 
issued. 

ENGLAND'S NEW COINAGE 

In support of the Government Bill for 
reducing the fineness of British silver coin- 
age, which was passed in February, 1920, 
the Chancellor of the Exchequer said the 
necessity of the change was the increased 
price of silyer bullion which had made silver 
coins no longer token money. Despite the 
decided drop in silver during the remaining 
months of 1920, the law was nevertheless 
put into effect and the fineness of silver 
coins altered for the first time since the 
reign of Queen Elizabeth. With the price 
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of silver in London at 40d, the intrinsic 
value of the new shilling is worth approx- 
imately the same as the old coin was at 
22d, and the melting point is raised from 
66d and a fraction to slightly over 122d. 

The potentialities of this partial demon- 
etization of Great Britain’s silver coin are 
concisely pointed out in the following para- 
graphs reprinted from a well known London 
bullion broker’s weekly circular: 

“The amount (of silver) likely to be released 
by the reduction of the quality from .925 to .500 
must be very large, but it is not easy to ascertain. 
If we except the existence of coins minted before 
1901, there is a net issue by the Royal Mint of 
ccins to the nominal value of £37,095,905 up to 
the close of 1919. If all this coin came back to 
the Mint, there would be a surplus of 57,330,035 
fine ounces. It is, of course, most unlikely that 
this reflux can take place in entirety. A certain 
quantity must have been exported to British Colo- 
nies and elsewhere, some must have been:lost or 
destroyed, and a considerable portion of the re- 
mainder must be hoarded in such a fashion that it 
will not see daylight for a generation or so. A 
rough guess of 40,000,000 ounces as the amount 
likely to be added from this source to the world’s 
supplies during the next year or so, is not un- 
reasonable.” 


By November 30th, six and a half million 
fine silver ounces had been actually sold in 
London as a result of operations in imperial 
coinage. Other nations that have reduced 
the silver fineness of their currency may 
or may not have contributed to the year’s 
stock of available bullion, but the fact re- 
mains that none of them is at present, or in 
the near future, likely to be a consumer 
of silver for mintage purposes, as was 
formerly the case. Furthermore, the vast 
issues of paper money by the debt-ridden 
nations of the Eastern Hemisphere, in ac- 
cordance with Gresham’s law soon drove 
silver currency out of circulation. As pre- 
viously stated, quantities of marks, francs, 
crowns, lire and other specie which had 
been hoarded, have already found their way 
to the melting pot, but large amounts of 
these silver coins are still intact, and only 
the years to come can tell whether they will 
be reduced to bullion or will eventually 
return to circulation with the recovery of 
depreciated exchange values. 


U. S. SILVER PURCHASES 


As contrasted with the lack of silver 
purchases by European Governments for 
mintage purposes, the activities of the United 
States Government jn this direction are one 
of the market’s features. During the fiscai 
year ending June 30, 1921, the receipts of 
silver purchased totalled more than 66,000,- 
000 fine ounces, of which over sixty mil- 
lions was Pittman Act Silver. It is inter- 
esting to note that the purchases of the 
fiscal year of 1921 exceeded even those ot 
the record years following the purchases 
under the Acts of February 28, 1878, and 
July 14, 1890. 

From the latter part of May, 1920, 
through December 30, 1921, silver bullion 
bought to replace that obtained by melting 
silver dollars under the Pittman Act of 
April 23, 1918, approximated 88,500,000 
ounces. Tabulated by months the total for 
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the calendar year just closed is as follows: 


Fine Ounces 


FRM oo kiocW iene che tees 4,677,188 
ROMEO oc sccnutkWeteonered 4,615,842 
IN och oi 'o oie. gece do SRDS 5,912,065 
MI Be ogre arg et scatter 4,334,741 
MENUS oo Faces os dacse ened 6,836,500 
WOM. 85.4 bdo Cur gente eks 4,442,000 
SRO mE Ape eet Ee Oe 4,670,119 
Poo Sats cawenmeneee 4,913,614 
a eee ee ge 3,471,436 
COU 6 oan 6 ees aonene es 5,917,997 
November . 3,447,000 
DE iisc95.-Cas twas. waivers - 5,369,025 

Total - 58,607,527 


Ever since the United States Treasury 
began to buy, for replacement of sales to the 
Indian Government, the domestic silver 
output at $1.00 per ounce 1,000 fine, con- 
siderable criticism of this phase of the Pitt- 
man Act has appeared in public print. Ex- 
planations of the actual workings of the 
Act, emphasizing the fact that the Govern- 
ment’s sales and purchases were both made 
at the same figure, and calling attention to 
fairness of the legislation as well as to the 
moral necessity of living up to the original 
terms of the agreement, have likewise re- 
ceived publicity. Rumors as to the pos- 
sibility of the repeal of this Act, neverthe- 
less, continue to circulate from time to time. 
At present, however, there is ne pending 
legislation for its repeal, and the occasional 
inferential attacks which have been made on 
the floor of the Senate and House have, 
we understand, been answered to the ap- 
parent satisfaction of their sponsors. 


FAR EASTERN PURCHASES 


While more silver was shipped to India 
during 1921 than in 1920, the heaviest part 
of the year’s consumption has again been 
in China: India’s requirements during the 
first three months proved to be of greater 
volume than was anticipated, but taken as a 
whole, her purchases have been intermittent 
and very largely dependent upon her ability 
to sell gold and the speculative position of 
individual traders. 

The element of speculation has been even 
more in evidence with regard to China and 
Far Eastern Exchanges. Much of the year’s 
business has been due to the adjustment of 
speculative positions and at times China 
has posed as buyer and seller on the same 
day or on days not far apart. Nevertheless, 
this country has absorbed large quantities 
of silver, and with the exception of occa- 
sional periods of inactivity, has proved the 
backbone of the market. In view of the 
slack movements of goods from her ports, 
China’s support is further proof of the in- 
herent qualities of that vast Republic for 
absorption of the white metal. 


NEW MINT AT SHANGHAI 


China’s monetary system, with small sil- 
ver coins of nominal value, dollars, both 
foreign and Chinese, and many kinds of 
taels of varying weight and fineness all 
used as mediums of exchange, has long been 
a great handicap to the development of the 
trade of that country. In this connection, 
therefore, it is a source of satisfaction to 
note that the Minister of Chinese Finances 
closed an agreement early in the year with 
a group of bankers regulating the terms of 
a three year loan for the purpose of stabiliz- 
ing Chinese money. The yield of this loan 
will be used to build a mint at Shanghai. 
which will not ‘only be the first establish- 
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Mr. Heller Said—We’ll Make 1922 Deltah 


What Mr. Heller said in the Fall of 1921 is improvements in existing qualities, the national 
now about to become a reality. The new neck- advertising soon to start—all these are going to 
laces which have been added to the line, the prove tremendous factors in your pearl business, 
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Indestructible Pearls Only in 1922 Deltah Line; 
New Necklace Gilda, $5 Retail Seller, A Sensation 





The new 1922 Deltah Pearls line will 
carry only indestructible pearls. Last year’s 
innovations, including a complete line of 
Safety Clasps and the Price Guarantee 
slips which show the selling price to the 
consumer, will be continued. 

The new Necklace Gilda, pretty inde- 
structible pearls of delicate tints, mounted 
with a Solid Gold spring ring clasp and 
encased in a satin-lined Royal Purple box, 
will be a startling surprise to you. The 
following consumer-selling prices, which 
are Jewelers’ Circular List and subject to 
the usual discount, give you an idea of the 
extraordinary value which the necklace 
presents, and this value is repeated thru- 
out the whole Deltah line. 


NECKLACE GILDA 


Complete with Clasp and Case 


18 in. length retails for $5.00 
24 in. length retails for 6.00 
30 in. length retails for 7.50 


A wonderful advertising campaign, also, 
is being prepared and will soon commence. 
The plan of the campaign is still a closed 
secret, but the advertising men who are 
working it out declare it will be an un- 
usual success. Members of the trade will 
be informed of the entire plan sufficiently 
in advance to allow them to take full 
advantage of its selling power. 

Make arrangements now to see the line. 


I'LL STAKE MY FIFTEEN YEARS PEARL REPUTATION 
ON THE STATEMENT THAT THE 1922 DELTAH PEARLS 
LINE IS THE GREATEST VALUE EVER OFFERED IN GUAR- 
ANTEED, ADVERTISED PEARLS OF STANDARD BRAND. 


Jute Bui 








Meltah 
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Facts First--Then Cullens 
Here Are The Facts 
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ment of this kind possessed by China, but 
will also be one of the greatest in the world. 
It is stated that it will have a capacity of 
coining half a million dollars a day. 

In spite of the fact that the speculative 
transactions in silver were unduly large dur- 
ing 1921, fluctuations appear relatively in- 
significant in comparison with the rapid ad- 
yances of 1917-1919 and the violent reaction 
of 1920. If we regard the quotations of the 
frst two months of 1921 with the year’s 
low price of 525¢c. on March Sth as the 
culmination of the preceding decline, it may 
be said that, with the exception of the last 
three weeks in May, the market evidenced 
a steady upward trend until the 17th of 
October, when the year’s high (735c.) 
was reached. Following this advance, a 
moderate reaction occurred, and during the 
closing weeks of the year prices have fluc- 
tuated in the neighborhood of 65 cents. 

It is interesting to note that recent declines 
in the silver market were apparently con- 
nected with the respective sailing dates of 
the S. S. Egypt from England on November 
2nd, and the S. S. Tayio Maru from the 
port of San Francisco on December 6th. 
Both these steamers carried large cargoes 
of silver, and are due to reach their destina- 
tions in ample time for the Chinese New 
Year which falls on January 28th, next. 
Inasmuch as other ships sailing at later 
dates from both ports will also arrive in 
time for China’s annual settlements, the de- 
pressed condition of the market which re- 
sulted was not generally anticipated. The 
ynusual size (3,600,000 ounces) of the ship- 
ment from this country may, however, par- 
tially explain the extent to which the price 
of silver was affected. 

PRICE TREND UNCERTAIN 

Forecasts as to silver bullion prices for 
the near future are problematical, because 
of the continuance of the large amount of 
speculative business which so confuses legi- 
timate operations based on the underlying 
conditions of the market. Reports from 
India of a favorable monsoon and that coun- 
try’s return during the past year to a favor- 
able balance of trade are not in themselves 
sufficient to warrant the assumption that 
India will soon again become the dominant 
factor in the silver situation. 

Export trade, both in India and China, 
is so dependent on a return to more nor- 
mal conditions in various countries through- 
out the world that the future silver require- 
ments of these two countries are not 
to be found in the answers to a great many 
national and international problems as yet 
unsolved. The outcome of the silver coinage 
situation, to which we have previously al- 
luded, will also influence the price of silver 
in a very marked degree. But who is in a 
position to answer correctly this or any 
of the numerous other puzzling questions 
now attracting worldwide interest—so many 
of which are at least indirectly related to 
the future of silver? 

The following four tables relating to sil- 
ver prices, production and exports both for 
1920 and 1921 furnish data of interest. 

The table below is an endeavor to show 
the distribution of the estimated world’s 
production of 1921 but also includes 22,- 
000,000 ounces of melted coin silver received 
from the Continent in the London bullion 
market, 6,500,000 ounces obtained in London 
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YEARLY AVERAGES OF THE LONDON AND NEW YORK 
OFFICIAL PRICES FOR BAR SILVER AND THE 


MIGHEST AND LOWEST QUOTATIONS OF 
1920 anp 1921 
New York 
Official London 
———S 
1920 1921 1920 1921 
Highest quotation. .$1.37  $0.7354 89%d 43%d 
Lowest quotation... .5914 .525% «38%d 305d 
Yearly price range. .7734 _ .21 50%d 12%d 
Average for year... 1.00%  .625% 613%4d 36%d 


OUR ESTIMATE OF THE WORLD’S PRODUCTION OF SILVER 
DURING 1921 AND THE 1920 PRODUCTION, AS 
SHOWN IN THE CURRENT REPORT OF THE 
DIRECTOR OF TME MINT 


1921 1920 

(in millions of ounces) 

Nmated States. esis ca veces 50 55.4 
OR ee ae 62 66.7 
eS ee eee mee 10 12.8 
Other countries............. 39 39.3 
SER iiss oc ciece skews 161 174.2 








from the reduction of England’s silver coin- 
age and 8,000,000 ounces exported from Ger- 
many to New York. 


Ounces 
Home ccnsumption in the arts......... 18,000,000 
United States Mint purchases under 
CHO: Pieler, ACs 6.6.6 diecetiers.c:0 0050-0 50,000,000* 
Mexican Government purchases....... 5,000,000 
English consumption in the arts....... 2,500,000 
Shipments to India from England..... 36,000,000 
Shipments to India from U. S........ 5,300,000 
Shipments to China and the Far East . 
from the United States.......0..s06 40,000,000 
Shipments to China and the Far East 
Prom VEGatGes ies veep eawewee.e 18,500,000 
United States purchases for subsidiary 
coinage and other buyers, distribution, 
VAM ONUIN ecihard a ers scoNe wile Cea oreo eeiEe 22,200,000 
ARRAN a lash sxia cca ene aimothaiaie ouneueeletaiats 197,500.000 


*This figure does not show the year’s total pur- 
chases of Pittman silver, but is only included to in- 
dicate the consumption by the United States Gov- 
ernment of the domestic output of 1921. Some of 
the silver bought was mined in 1920. 


COMPARATIVE TABLE OF EXPORTS OF FINE SILVER 
RULLION FROM THE PRINCIPAL SHIPPING PORTS 
OF NORTH AMERICA DURING 1920 anv 1921 





1921 1920 
New York to England..... 18,500,000 5,000,000 
New York to India........ 4,800,000 200,000 
San Francisco to China.... 17,006,000 42,060,000 
San Francisco to Hongkong 17,500,000 21,200,000 
San Francisco to Japan.... 5,500,000 4,600,000 
San Francisco to India..... SOO006  .cierecceu 
Halifax to England........ 6,000,000 3,800,000 
Vancouver to China and the 
PSP BaMtciivccansbes nce 1,500,000 4,400,000 
TOME die bi saga Wwe eee 71,300,000 81,200,000 


In connection with the preceding table the 
following data regarding “record shipments” 
of silver going forward on any one steamer 
has recently been received from the Col- 
lector of Customs at San Francisco: 


Cleared April 6, 1918: 


Silver bars for China...... 2,610,516 fine ounces 
Silver bars for India...... 2,002,105 fine ounces 
WOU aha heciatansene ce 4,612,621 fine ounces 
Cleared December 5, 1918: 
Silver bars for India...... 13,495,601 fine ounces 


Cleared December 6, 1921: 
Silver bars for China...Over 3,600,000 fine ounces 


The shipment of December 5, 1918, was 
composed entirely of U. S. Mint bars ob- 
tained from silver dollars melted under the 
terms of the Pittman Act of April 23, 1918. 








The Swiss American Jewelry Co. has 
opened a store at 7568 Sunset Blvd., West 
Hollywood, Cal. 
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The Nef 





6*T*ROM an analogous reason as that 

which has made the word vessel (a 
container) from the name vessel (ship), 
the word nef, which had at first the mean- 
ing of ship, has designated, in the Middle 
Ages and to the XVIth century, a receptacle 
of special destination that figured on the 
table of the great and kings. Nefs were 
pieces of goldsmithing of various forms in 
which they enclosed all the utensils for the 
table of the king or the lord. The fear 
of poisoning created the nef. It was herein 
that were enclosed the spices, the wine, the 
hanap and unicorn horn or rock crystal 
cup of assay. ‘The nef kept the form of 
a ship for a long time. The Church gave 
this form to certain small metal vases in 
which the incense was kept; it was sym- 
bolic, reminding of the bark of St. Peter, 
the nave of the church. In profane use 
we likewise come across, in this period, 
small vases called navettes, for salt, spices, 
etc. The lay art preserved, sometimes, 
the form of vessel with so scrupulous a 
rigor that we find in the inventories nefs 
in the form of ships beaten by silver waves, 
with masts and sails of silk and embroid- 
ered fabrics. Little by little the fancy 
modifies the primitive motif; they made 
nefs like fortifications, crenellated, with 
soldiers, etc. The whole rested on a foot 
in form of a terrace likewise decorated with 
people. Enamel work contributed to the 
ornament. In the royal accounts (cited by 
M. de Laborde) of 1407, is mentioned: 
‘nef of silver-gilt, seated on four tigers, 
enamelled all round with birds and coats 
of arms of France. At both ends of the 
nef are two terraces with two peacocks 
spreading out their tails, both enamelled 
in their’ natural colors.’ 

“At the end of the XVIth century a 
pamphlet directed against Henri III tells 
us that this king placed his fan, his gloves 
and his napkin in a nef, ‘large silver-gilt 
vessel all chased.’ In the XVIIth century 
the use of the nef continued at the king’s 
table and that of the princes, always out 
of fear of poisoning. The name is modi- 
fied; the nef became the cadenas which we 
find in the following century still. Never- 
theless the Journal of Dangeau still gives 
it the name nef. ‘A great spread (couvert) 
at the home of Madame la Dauphine, in 
which M. le Dauphin dined. The nef was 
on the table” ”—Rouaix. 








We Are Making Future Antiques 





oc TIME is always making curios. What 

are today the height of fashion and 
the most up-to-date novelties will soon be- 
come obsolete in their use, and curios in 
the possession of which future generations 
and peoples will revel. The changes in 
social life and in the habits of a people 
tend to make the antiques of the future. 
The world grows apace, and the pace 
quickens, so that it is only natural to as- 
sume that curios are now being fashioned 
at a much quicker rate than was formerly 
the case.” Burgess, in - Silver, Pewter, 
Sheffield Plate. 





————EEEE—_— ——S-:—~S$~—=SX—M¥"—___ 





64 THE JEWELERS’ CIRCULAR January 18, 1922 


sr, 





Established 1866 





170 Broadway, cor. Maiden Lane, New York 


AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 

















| 













OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE : : : NEW YORK 


























GOODFRIEND BROS. 
PEARLS 


542 FIFTH AVE. 
NEW YORK 


41 bis Rue de Chateaudun PARIS, FRANCE 






































January 18, 1922. 


DIAMOND DEALER DRUGGED 





Morris Perlmutter, New York, Attacked by 
Thugs Who Take Loose Diamonds 
Valued at $12,000 


By using a powerful drug two hold-up 
men were able to overcome Morris Perl- 
mutter, a diamond dealer, 161 E. 118th 
St. New York, last Thursday evening, 
and steal loose stones reported to be 
worth $12,000. The deed was committed 
while Mr. Perlmutter was completing his 
rounds for the day and within a few 
feet of the store of a customer. As the 
result of the attack Mr. Perlmutter fs 
confined to his bed and is barely able to 
speak. 

Last Thursday evening about 8.30 
o'clock Mr. Perlmutter alighted from the 
Lexington Ave. subway at 116th St, 
and started to walk north along the 
avenue to 117th St., intending to make 
his last call of the day at 117th St. and 
Third Ave. In his inside vest pocket 
Mr. Perlmutter carried a small wallet 
containing unset diamonds valued at 
about $12,000. In a trousers pocket was 
a small bag containing diamond rings. 
He was about two doors away from the 
corner of 117th St. and Third Ave., when 
suddenly he was seized from _ behind. 
He believes two men grabbed him and 
pinioned his arms. When he opened his 
mouth to raise an outcry, something was 
poked into his mouth which trickled 
down his throat. He does not remember 
anything more until he regained con- 
sciousness some 40 minutes later in the 
arms of a friend, who found Mr. Perl- 
mutter staggering out of the alleyway 
in the rear of what formerly was the 
Dome Theater. 

Mr. Perlmutter’s friend, it is claimed, 
saw the diamond dealer acting strangely 
and went to his aid. As soon as he re- 
gained consciousness Mr. Perlmutter 
thrust his hand in his trouser pocket and 
found the bag of rings but soon dis- 
covered that his wallet of diamonds had 
been taken. 

A doctor who was summoned found 
the dealer’s tongue badly lacerated, 
where he had bitten it almost in half 
during the struggle. His mouth was 
also burned, the physician thought by 
chloroform or some other drug. 








Proprietor and Clerk Arrested in Connection 
with Robbery of Reliable Jewelry Co. 
in Hartford 


Hartrorp, Conn., Jan. 12—As a result 
of the investigation by the local police in- 
to the robbery at the office of the Reliable 
Jewelry Co., 868 Main St., as reported in 
last week’s issue of THe JEWELERS’ Crir- 
cuLAR, Edward H. Abrams, proprietor of 
the company, and Barney Beck, a shipping 
clerk, were arrested Tuesday evening by 
Detective Sergeants Lewis G. Melberger, 
Peter B. Gavin, Lawrence J. Lowe and 
John F. Madigan, who had been assigned 
to the case by Lieutenant Frank Santoro, 
It is claimed by the police that Abrams 
and Beck hired professional safe crackers 
to “blow” the safe of the concern and to 
atrange matters in the place so as to make 
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it appear that certain property belonging to 
the jewelry concern had been stolen. 

On the morning of Jan. 1, the safe was 
found by a customer with the front door 
ripped open and jewelry said to be valued 
at about $3,000 was missing. It looked at 
first as though the robbery had been care- 
fully planned but there was evidence that 
the intruders had apparently been familiar 
with the premises. Cigarette butts were 
found on the floor and a basin of water was 
also left, this having been used, it was 
thought, by the robbers to cool their drills, 
electrical connection having been made with 
a light socket. Insurance adjusters of the 
7Etna Casualty & Surety Co., which com- 
pany fnsured the stock; were called in on 
the claim and a check of the articles was 
made. Examination of the safe showed 
that the combination had heen removed 
from the inside. Abrams and Beck were 
brought to police headquarters and after 
a rigid questioning, Abrams, it is alleged, 
confessed that he had been implicated in a 
conspiracy to defraud an insurance com- 
pany. Detective Madigan later was sent 
to New York where he rounded up a man 
giving the name of Harry Tarr, one of 
three men said to be implicated in the case. 
Abrams is said to have told the police that 
he had been hounded by Beck, to whom he 
had owed money for several months. He 
finally told Beck, it is claimed, that he 
could not pay the debt and the robbery 
frame up was agreed upon. Three pro- 
fessional burglars were hired in New York, 
it is alleged, but no trace of the other two 
has been discovered. 

In the city police court before Judge 
Elsner, Abrams and Beck were arraigned 
on charges of conspiracy to defraud. A 
continuance of the case was asked for two 
weeks by Prosecuting Attorney Day and 
the accused were held under bonds of $5,000 
each. Beck was able to get surety for that 
amount but Abrams is now awaiting trial 
in the Hartford county jail in this city. 
Tarr will be brought back to Hartford 
from New York in a few days. 

The Hartford detectives have learned 
that Abrams was in the habit of only keep- 
ing a small amount of jewelry in the safe 
at’ his office and the insurance adjusters 
say that he carried a larger amount of in- 
surance than the value of his stock. Other 
arrests in connection with the case are ex- 
pected. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Jan, 14, 1922. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $792,678.52 
Gold bars paid depositors......:..... 114,346.78 


MEQUON tore aha) s arasaret a.) situa iroreieie are $907,025.30 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchanges. 
rac torn ase 0 esl, Hews d Gate ne $203,936.91 
Mais | FU ete siccmcielewicsie cows teatupeennnd 119,735.84 
Ee teres os: hceting eek ace acest ou 181,368.48 
Wa! MR asics cs We wieaun eneis as Melman wees 100,780.64 
TOCA ie oe pee ae needed ene es 134,494.04 
TRAM Axe caenirvainaainine cas sineneens 52,362.61 

ON says rb Satria 40 wk raced wos bi $792,678.52 








M. G. Schiller, Bethlehem, Pa., is re- 
ported to have gone out. of business. 
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ALLEGED THIEF CAUGHT 


Employe of New York Jewelry Store Iden 
tifies Man as Sneak Thief Who Stole 
Cigarette Holder Last October 





The keen memory of a 19-year-old 
clerk employed by a Fifth Ave. jewelry 
concern, was responsible last week for 
the arrest of a man, who, it is claimed, 
stole a cigarette holder worth $350 from 
the jewelry house last October. Upon 
the request of the clerk, who followed 
the suspect for several blocks, the man 
was arrested and on Tuesday afternoon, 
Jan. 17, was taken to the police station 
at W. 30th St., and described himself as 
Georgie Barton. Last Wednesday morn- 
ing, the prisoner was arraigned in the 
54th St. Court before Magistrate Renaud 
and after waiving examination, was held 
in $10,000 bail for hearing. On Monday 
he was brought before Magistrate Simp- 
son and after again waiving examina- 
tion was held in $3,500 for the Grand 
Jury. 

It is claimed that during the month of 
October, Barton called at the Fifth Ave. 
jewelry store and was waited on by the 
clerk who caused his arrest. He was 
shown some merchandise and immediate- 
ly after the man left, the clerk claims a 
cigarette holder was missing. Since that 
time, the clerk has been on the alert and 
on Tuesday, while walking along 42d St. 
saw Barton and claimed that he recog- 
nized him as the same man after whose 
departure from the store, a_ cigarette 
holder was found to be missing. He 
trailed the man along 42d St. and for a 
short distance along Fifth Ave. When 
he was certain of his identification, he 
caused his arrest. The prisoner denied 
he stole the cigarette holder and at the 
hearing waived examination. 

Barton is also known to the police 
as “Grover Robby” and “Grover Roberts” 
and has a long criminal record. His last 
arrest took place in August, 1921, in 
the Maiden Lane district and was caused 
by Lieutenants Collins and Laukman. At 
the time a representative of the Charles 
L. Trout Co. appeared as the compiam- 
ant against Barton and charged him with 
stealing a wrist watch worth $200. It 
was claimed that Barton had visited the 
Trout establishment on a number of oc- 
casions and after one visit a watch was 
missing. Although two clerks of the 
Trout establishment identified the man, 


the court refused to hold him because of . 


the fact that the loss of the watch was 
not discovered until some time after 
Barton’s alleged visit. 








Market Prices for Silver Bars 


The iollowing are the quotations for sil- 
ver bars in London and New York as re- 
porter for the past week: 


Domestic 

Selling Price Silver 

Londen U.S. Govt. Standard 

Date Oficial Assay Bars. Price. 
Ae | ee 35% 6834 991% | 
i ee eee 35% 68% 99% 
i ee ee 35% 68% 99% 
ED © Fe ae 35% 68% 99% 
Le. Eee 35% 68% 99% 
Sa > Se 35% 68% 99% 
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The News from England 





Brisk Christmas Trade in London—Policy of Consolidated Diamond Mines to 
Maintain Prices—Gem Mining Industry in Australia—Gold Mining 








Lonpon, Dec. 28—The metropolitan 
jewelers did a bigger business Christmas 
than they expected and, in the belief that 
the thin end of the prosperity wedge has 
been inserted with the departure of the old 
year they are concentrating on 1922 lines 
with a decided air of optimism. In the 
famous shopping’ sectors of London the 
jewelry stores were a marvel of enticement 
during the yuletide.. Dense throngs crowded 
out on the sidewalks and the fact that 
goods, generally, were cheaper than on the 
Christmas, 1920, prices, proved an attrac- 
tive bait. A lot of the stores featured this 
point with comparative price figures in 
their trims and it was not lost on the shop- 
per. All the large general stores made a 
special feature of jewelry, as did the best- 
known drug stores and many confectioners. 
The demand for the emerald was noticeable 
and “Princess Mary” rings are in high 
favor. The retail jewelers anticipate a 
good business in emerald lines, particularly 
during the Spring of 1922. 

* * * 


The jewelry trade here has been in- 
formed by cable that Sir Ernest Oppen- 
heimer, deputy chairman of the Consolidated 
Diamond Mines of Southwest Africa, an- 
nounces the policy of his company is not 
to cheapen diamonds but to increase their 
value. By controlling the output from 
these mines, Sir Ernest thinks, the industry 
is saved from collapse. He referred to the 
propaganda to reduce diamond prices in 
order to create a bigger volume of trade 
in diamonds. The amount of money spent 
on diamonds in the world would not, he 
thought, be increased by cheapening the 
diamond since only a certain amount is 
Spent every year no matter what the 
diamond prices are. Rather than see a de- 
crease in price he would like to see an 
increase in view of the steadily ascending 
cost of production. Sir Ernest’s chief 
points in favor of maintaining the present 
prices of the diamond were as follows: The 
fewer diamonds supplied the more stable 
the industry, and the longer the life of the 
mines. The worst possible policy would 
be to force stones on an unwilling market. 
This year the United States bought £30,- 
000,000 worth of diamonds from sources 
outside the regular producers but fortu- 
nately the former supply is impossible of re- 
plenishment. 

* * * 

Claims are being made by two continental 
chemists—E. Hauser and E. Rie—that they 
have found it possible to manufacture gems 
by oil flame. According to these two chem- 
ists by the use of camphor and wood char- 
coal they turned out some very small 
diamonds using an oilgas flame at nearly 
3,000 degrees centigrades which readily 
fuses refractory metals such as tungsten 
and molybdenum. The two chemists get 
their flame from a special oil-fed burner in 
which the oil is atomized by a stream of 
hydrogen gas in the form of a cone which 
is made to burn in an outer mantle of 


oxygen. Others have also made similar 
claims but nothing ever came from the ex- 
periments. 
x ok x 

Some interesting facts on the gem min- 
ing industry of Queensland are contained 
in the annual report of the Under Secretary 
for Mines of Queensland not the least of 
these being the moral pointed by the over- 
booming of gem bearing fields. In 1919, 
it seems, there was a large market for the 
sapphire, a very high grade of which stone 
was discovered around Anakie. The high 
price obtained for this particular grade of 
sapphire led to an overestimation of the 
field, the report says. The result: a severe 
reaction in Anakie sapphires. This is 
largely traceable to the number of gems 
won from the field. European buyers began 
to unload stocks, the author of the report 
says, and international exchange told on 
prices. Small mining rushes have occurred 
in the districts with varying results. The 
finest stones coming from the field during 
the year being valued at £1,000. As regard 
opal mining in this district the under secre- 
tary says that despite the good season and 
excellent market the mining of this gem in 
the far west of Queensland has been as dull 
as in preceding years. The industry, it 
seems, is not followed by practical miners 
but by men who engage in opal mining 
when out of regular employment. Hence 
the haphazard methods employed and the 
indifferent results obtained. 

* * x 


Active prospecting in the areas reported 
to contain gold-bearing formations is about 
to begin in Northern Nigeria now that the 
dry season has arrived. Options have been 
obtained on areas around Jebba, Birnin 
Gwari and Rimi. Reports from the Jebba 
fields sent in by one of the first mining men 
pegging there are to the effect that it is 
the right country for big gold mining de- 
velopments, quartz reef being highly min- 
eralized with gold in small quantities in the 
river beds “undoubtedly shed from the 
reefs crossing the rivers”. Systematic and 
vigorous prospecting is needed, he thinks, 


_the Jebba district being very favorably 


situated as regards transport, food and 


timber. 








On Jan. 30 and 31, under the auspices of 
the National Association of Manufacturers, 
there will be held in Washington, D. C., a 
“tariff conference,’ at which time a con- 
centrated effort will be made to impress 
upon Congress the importance of the adop- 
tion of tariff measures, and particularly that 
feature of the tariff pertaining to American 
valuation. The convention will be held at 
the New Willard Hotel and the discussion 
and action at said convention will be con- 
fined to the question of (1) “The expediency 
in the public interest of incorporating the 
principle of ‘American Valuation’ in any 
tariff bill which may be enacted,” and (2) 
that adequate tariff legislation be enacted 
immediately. 
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SEATTLE JEWELER ROBBED 


Bandits Take Valuable Diamonds as J. G. 
Weber and Foreman Are Held 
at the Point of a Pistol 


SEATTLE, Wash., Jan. 11—Two masked 
men, both armed, walked into the second- 
floor office of J. G. Weber, manufacturing 
jeweler, Commercial building, near closing 
time Wednesday afternoon, Jan. 4, and 
while one bandit compelled Weber to re- 
main at his desk with his hands in the air, 
the other bandit walked into another room 
and held up the foreman of the establish- 
ment and looted the same of from $4,500 to 
$5,000 worth of uncut diamonds and $200 


in cash. 


Cool and deliberate, the bandits remained 
in Weber’s office and the adjoining rooms 
for 40 minutes before they escaped with 
their loot. While the robbery was in 
progress, a knock sounded on the door. 
One of the men, apparently undisturbed, 
went to .answer the summons. Weber 
heard the bandit talking with someone. 
Later, the jeweler heard footsteps retread- 
ing down the hallway, and the bandit closed 
the door, and returned to his search. 
Weber believes that the person who rapped 
was an accomplice of the two armed men, 
who, worried at their long absence, came 
to learn if the robbery had been successful. 
Detectives working on the case, however, 
do not believe that this is the explanation. 
Believing the two bandits to be old hands 
in the hold-up game, they say the bandit 
may have had the guile to mislead the per- 
son who called. 

Weber was seated at his desk when the 
man entered. L. C. Stahl, who has been 
his foreman for the past two years, was in 
the next room. The intruders demanded 
that Weber throw up his hands, and as the 
manufacturer was not quick enough to suit 
one of the men, he struck Weber’s hand 
with his revolver. Because he was com- 
pelled to remain seated, Weber could not 
see all that transpired in his office. One 
man covered him during the entire 40 
minutes the bandits were at work. The 
safe was open in the room, and the second 
bandit compelled Stahl to show him its 
contents. 

The men did not immediately stuff their 





‘ pockets with the loot, but one of them took 


a look around first, visiting the various 
parts of the plant, which took about 10 
minutes, Weber estimates. After getting 
the diamonds and the cash, he examined 
$600 worth of checks, but tossed them 
aside. 

The bandit’s search was painstaking. 
Stahl was compelled to execute his orders, 
and they took everything of value that 
could be stolen easily. The men entered 
the room at 5.25 p. m. and left at 6.05 
P. M., choosing a time when there were few 
occupants in the building and when Weber 
would have few callers. 

Both men, Weber says, were about six 
feet tall and wore long, black overcoats. 
Their faces were covered with white hand- 
kerchiefs. When they left the office they 
warned Stahl and Weber not to give the 
alarm for several minutes. The police of 
all Coast cities have been notified and are 
searching for the bandits, but as yet no 
arrests have been made, 














68 THE JEWELERS’ CIRCULAR January 18, 1922 


Ingomar Goldsmith & Co, 


180 BROADWAY, NEWYORK. 





AMSTERDAM 6 TULP STRAAT 
ANTWERP 42 RUE SIMONS 


GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Artificial Pearl Necklaces 


a superior reproduction 


direct from France 






































Importers of Pearls, Diamonds and Other Precious Stones 





“f 
VT 
4 | 




















PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 






































January 18, 1922. 


THE JEWELERS* CIRCULAR 








Philadelphia Wholesalers Hold Annual Banquet 





Employers and Employes Join in Enjoying Excellent Program of Addresses 
and Fine Dinner at Yearly Gathering of Association 














Lee 


PHILADELPHIA, Pa., Jan. 10.—Attended 
by employers and employes, the 10th an- 
nual dinner of the Association of Wholesale 
Jewelers of Philadelphia was held last night. 
The dinner was held at Kugler’s, 34 a 
15th St. Nearly one hundred men identified 
with the trade in this city had a big night 
and all agreed that the banquet was the 
best ever given by the organization. Repre- 
sentatives of many firms included among 
the diners greeted each other, listened to 
instructive as well as witty speeches, had 
a good dinner and joined in singing popular 
songs to the accompaniment of a good or- 
chestra. 

The jewelers assembled at the restaurant 
at 6.30 vp. M. and for a half hour before 
sitting down to dinner had an opportunity 
to chum up with their acquaintances in the 
trade. 

Alfred Humbert, of A. Humbert & Son, 
124 S. 8th St., invoked a blessing before 
the first course was served. The guests 
of the evening, Dr. Edward J. Cattell, stat- 
istician of the city of Philadelphia; E. K. 
DeWitt, of the Sheldon Business Science In- 
stitute, and B. J. Doyle, Philadelphia, were 
seated at the guest table with Joseph B. 
Bechtel, head of the firm of Joseph B. 
Bechtel & Co., Inc., 729 Sansom St., who 
acted as toastmaster for the evening. 

Mr. Bechtel took the place of Louis 
Sickles, of the firm of M. Sickles & Sons, 
president of the Association of Wholesale 
Jewelers, who was unable to be present on 
account of illness. The toastmaster was 
in rare form and surprised his most in- 
timate friend in the trade with his witty 
speeches. 

frst speaker of the evening, Dr. Cat- 

ho is nationally known as a Phila- 

a booster, made an excellent speech in 
which he pictured a bright future for the 
jewel?y business; occasionally breaking the 
seriousness of his talk with anecdotes. 

“We are coming back to a new apprecia- 
tion of art,” said Dr. Cattell, “the brutal 
age is passing. The jewel and jewelry are 
the highest expressions of art and we have 
before us a renaissance—an era of art 
and refinement. With the successful termi- 
nation of the disarmament conference, and 
the resultant saving of huge sums, a new 
buying power will develop. Jewelry is often 
purchased as gifts for loved ones and in 
such an era as is confronting us the gift 
trade should flourish. 

“The jeweler has never been a_prof- 
iter ; he has a right to exist, and with dia- 
mond speculation in Europe at virtually a 
standstill, I am hopeful that we will see a 
considerable betterment of conditions be- 
fore the end of the year.” Dr. Cattell’s 
cheering talk was greeted with applause. 

Mr. Bechtel then called on E. K. DeWitt, 
of the Sheldon Business Science Institute, 
who spoke on “Salesmanship.” The speaker 
delivered a very interesting talk on sales- 
manship, using a blackboard to illustrate 
his important points. In his speech he used 


geometric figures to give emphasis to his 
address. 

B. J. Doyle, Philadelphia, also spoke on 
Salesmanship, and on behalf of the Jewel- 
ers’ Club of this city invited members of the 
Association of Wholesale Dealers and their 
friends to attend the series of educational 
meetings being held this Winter under the 
auspices of the club at the rooms of the 
Philadelphia Chamber of Commerce, 12th 
and Walnut Sts. 

The committee. in charge of the dinner 
had an entertainer deliver a number of 
character sketches during the dinner and 
Jere Shaw, in addition to singing a number 
of selections, lead the diners in singing of 
popular songs. There wasn’t a dull min- 
ute from the moment the jewelers. took 
their seats at the banquet table at 7 o’clock 
until the affair broke up at 10.30. A good 
orchestra in one corner of the banquet hall 
added considerably to the success of the 
dinner. 


Among those who attended the dinner 


were: John Oberholtzer, Kenneth Hoffman, 
William Fox, David Gutekunst, Earl Gute- 
kunst, Harry Sears, Oscar Hardegg, Thomas 
Judge, all of J. B. Bechtel & Co., Inc., 729 
Sansom St.; F. H. Chapman, F. J. Moran, 
H. G. Graff, T. B. Wilkinson, T. B. Mc- 
Cormick, all of F. H. Chapman, represent- 
ing Simeon L. and George H. Rogers, 726 
Chestnut St.; J. S. Cooper of R. M. Cooper 
& Son, 713 Sansom St.; W. W. Llewellyn, 
Dennison Mfg. Co., 1017 Chestnut St.; 
Ferd. Dilsheimer, 710 Chestnut St.; A. 
Humbert of A. Humbert & Son, 124 S. 8th 
St.; F. B. Hurlburt, Frank Hurlburt, George 
Hurlburt, F. E. Ogden, J. Smith, G. W. 
Leopold, W. W. Mather, R. S. Frain, G. E. 
Morrill, M. E. Means, G. H. Brockway, 
Frank Reaney, F. M. Jones, E. R. Kranich, 
A. E. Spencer, E. Kleschitz, B. F. Ruleff, 
H. Bumm, H. Lepper, Jack Barker, Will- 
iam Dickson, M. Goldstein, D. Gersh, J. 
Marston, H. Heiland, D. Robinson, Mr. Cal- 
vin Jambazian and B. Gersh, all of H. O. 
Hurlburt & Sons, 813 Chestnut St,; Will- 
iam C. Williams and William Waples of 
Charles H. O’Bryon, 727 Sansom St.; Nat. 
Kinckiner, William J. Brand, Edward Ma- 
son, John Bryer, and Samuel Chestnut, all 
of M. Sickles & Sons, 900 Chestnut St.; 
L. P. White and Robert L. Coates of L. P. 
White, 9th and Sansom Sts.; Julius Wind- 
ner, 729 Sansom St.; Adolph Ritter, David 
Greenberg and Walter Bowers of Ritter, 
Greenberg & Co., 1006 Arch St.; John J. 
Brennan of 904 Walnut St.; Max E. Gor- 
don, C. W. Wright, David Jacoby, Henry 
Gram, Thomas Moore, A. Baltin; David 
Baltin, Arthur Aisenstein and William 
Latham, all of Aisenstein & Gordon, 712 
Sansom St. 

The officers of the Association of Whole- 
sale Jewelers of Philadelphia, under whose 
auspices the dinner was given, follow: 
Louis Sickles, president; William Hurlburt, 
vice-president ; J. S. Cooper, treasurer, and 
Robert L. Coates, secretary. 
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A GOLDEN ANNIVERSARY 





Julius Krisch, the Pioneer Manufacturing 
Jeweler of the Harlem District in New 
York Has Spent Fifty Years in 
the Jewelry Trade 


The year 1922 marks the 50th year of 
the entry of Julius Krisch into the jewelry 
business. 

In 1872 when a boy of 12 years he entered 
the employ of Mulford, Hale & Cottle on 
Bond St., New York, to learn his trade at 
a salary of three cents an hour. After fin- 
ishing his apprenticeship with this concern 
he entered the employ of Lazar & Arti- 
zone, where he stayed for many years. In 





JULIUS KRISCH, PIONEER MANUFACTURING 
JEWELER OF HARLEM 


1889 he left the concern of A. Pinover & 
Co., to engage in business for himself. 
Since 1890 he has been conducting a jewelry 
shop at 125th St. and Third Ave. He is | 
the pioneer manufacturing jeweler of Har- 
lem. 

Today at the age of 62 years he enjoys 
good health and works 12 hours a day at 
the bench. 

For 16 years he was assisted in business 
with his son, Sam, who now is owner of 
a chain of ladies’ ready to wear stores. 








Fire in Louisville Newspaper Building 
Damages Plant of H. C. Korfhage, 
Manufacturer of Elec- 
trical Clocks 


Louisvitte, Ky., Jan. 12—Fire which 
gutted the upper floors of the Courier 
Journal office building on the night of Jan. 
9, started in the shops of H. C. Korfhage, 
manufacturing electrical clocks, and doing 
a general watch and clock repair business. 
Loss in material and equipmen* :n this shop 
was estimated at about $20,000, with insur- 
ance of $6,000. 

A dozen concerns on the ground floor 
and upper floors were badly damaged by 
water or flames. The total loss to building 
and stocks was about $300,000. 

W. C. Heimerdinger’s cutlery shop on the 
first floor suffered water damage. 
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HOLD MONTHLY MEETING 


Members of Milwaukee Jewelers’ Club Dis- 
cuss Advertising and Convention 7 
Plans at Regular Gathering 
MiutwavKEE, Wis., Jan. 12.--Co-operative 
advertising, plans for entertaining members 
of the State association at the annual con- 
vention, tax matters and other subjects of 
interest and concern to the retail jewelers 
were discussed at the meeting of the Mil- 
waukee Jewelers’ Club at the Blatz Hotel 
on Wednesday night. President Edward 
H. Motl presided at the dinner and the 
meeting which followed. Having com- 
pleted the holiday season and finished the 
year-end inventories, members of the local 
club attended the January meeting in large 
mumbers and displayed keen interest in 
plans for the coming year’s activity. Dur- 
ing the past year the retail trade here went 
through the period of liquidation and after 
the fair volume of holiday business the 
jewelers weathered the storm and are now 
looking forward to a gradual rise of busi- 
ness to normal conditions. Expressions of 
optimism were evidenced at the meeting. 
Success of co-operative advertising by 
Milwaukee jewelers during the past few 
years has resulted in the decision to con- 
tinue the work in 1922. At first the pro- 
gram of co-operative advertising was 
confined to short periods of newspaper ad- 
vertising. This, however, was gradually 
expanded into seasons and during the holi- 
days considerable billboard space was used. 
For the new year newspaper advertising and 
billboards are to be used continuously 


through the year, in addition to the use of. 


the slogan, “Gifts That Last—At Your 
Jewelers,” in individual copy, on window 
and counter signs and on stationery and 
other printed matter. 

At the annual convention of the Wiscon- 
sin Retail Jewelers’ Association, for which 
the tentative date has been set in April, the 
Milwaukee Jewelers’ Club will again lend 
its co-operation and have charge of many 
features of the entertainment. The Ladies’ 
Auxiliary, of which Mrs. Henry J. Oberst 
is president and Miss Evelyn Fuchs is 
secretary, is again to be the host to the 
visiting ladies of jewelers attending the 
State convention. Plans for the activity of 
the local club will be largely in the hands 
of Henry F. Stecher and John Stouthamer, 
both officials of the State organization. 
More definite plans for the local club at the 
convention will be developed at subse- 
quent meetings. 

On the suggestion of Henry Rank, the 
club discussed the proposition of assisting 
the Milwaukee Association of Commerce 
in securing a larger number of jewelers in 
the membership of the association. It was 
pointed out that through the efforts of the 
association the jewelers receive many di- 
rect and indirect benefits and that it was 
only proper that they should lend their 
financial support by becoming members. 
One of the most important services ren- 
dered by the association was its part in the 
prevention of unfavorable legislation in the 
State legislature at the last session. Many 
bills were proposed which would have been 
decidedly detrimental to the jewelers and 
other business men, but were killed by ef- 
forts in which the association played an im- 
portant part 
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According to Henry J. Oberst, secretary 
of the local club, an effort will be made to 
bring one of the State’s representatives at 
Washington to Milwaukee at one of the 
early meetings of the club to tell the 
jewelers about Federal taxation laws and 
measures. As these have a direct bearing 
on the prosperity of the nation, the effects 
are reflected in the jewelry business. 








Death of George P. Stark 


Davenport, Ia., Jan. 12.—George Paul 
Stark, prominent citizen and one of the 
leading jewelers of Davenport, died at his 
home, 823 W. 8th St., Monday, Jan. 2, after 
a three days’ illness. 

Mr. Stark was born in Bavaria, Germany, 
Jan. 4, 1841. As a youth he learned the 
watchmaker’s trade. After serving his 
apprenticeship, he was employed five years 
in London and the same length of time in 
Paris with large jewelry establishments. 

Mr. Stark came to America in 1871. He 
worked for several years in Chicago with 
Childs Bros., and later moved to Daven- 
port to take a position with Goos & Kircher. 
He embarked in business for himself in that 
city under the firm name of Stark & Ruser. 
This soon became one of the best known 
stores in Davenport. It continued for 29 
years after which the firm was dissolved 
by mutual agreement. 

Mr. Stark was a music lover. He was 
a charter member and secretary of Har- 
monic Society for a long period. He was 
also affiliated with Turner Society, the 
Masonic lodge, and the Woodmen of the 
World. He was banker for the latter. or- 
ganization for 10 years. 

Mr. Stark was married to Miss Anne 
Hill in 1879. He is survived by his widow. 
and four sons and daughters. 








Sales of Treasury Savings Securities Show 
Big Increase 


It was stated last week at the offices of 
the Government Loan Organization, New 
York, that Treasury Department officials 
are well pleased with the sale to date of the 
New Issue of Treasury Savings Certificates 
which are being offered as a popular invest- 
ment at prices of $20, $80 and $800. For 
an investment of $800 now the purchaser 
will receive $1,000 five years from the date 
of issue. 

Sales of Treasury Savings Securities in 
28 representative cities of the Second Federal 
Reserve District during December were 170 
per cent of sales in the same cities for 
November. The increase would have been 
larger, it is stated, had the New Issue which 
carries a higher rate of interest, been placed 
on sale on December first instead of on 
December fifteenth. : 

As another indication of the popularity 
of the new certificates, figures for sales over 
the counter at the Federal Reserve Bank for 
the same 15 day periods of November and 
December show an increase from about 
$3,500 in November to about $170,000 in 
December. Figures covering the same period 
representing sales at the branches of the 
New York Post Office in the boroughs of 
Manhattan and The Bronx, show November 
sales at about $38,900 while the December 
figures are approximately $66,500 nearly 75 
per cent greater. 
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Well Known Wisconsin Jeweler Passes Away 
Suddenly at the Age of Sixty-One Years 


Racine, Wis. Jan. 14.—Julius Jappe, 
well known Wisconsin jeweler and one of 
Racine’s most prominent business men, ac- 
tive citizens and county officials, died Mon- 
day morning at his home 2124 Kinzie Ave., 
at the age of 61. Announcement of his 
demise came as a shock to the entire com- 
munity for the reason it was not generally 
known that he was ill. Up to last Thurs- 
day he was at his place of business, Dur- 
ing the day he was taken ill and obliged to 
go to his home. Kidney and heart trouble 
is given as the cause which resulted in his 
death. 

Mr. Jappe was born in Denmark, Dec. 25, 
1860, and was a son of Carl and Mary 
Jappe. Spending his boyhood days in his 
native country he came to the United States. 
on attaining his majority and arrived June 
1, 1881, coming direct to Racine. Before 
leaving Denmark he had learned the jewel- 
er’s trade and on arrival here was given a 
position with James Spence, then a 
prominent jeweler. Afterward he was em- 
ployed in the H. J. Smith Jewelry Co. It 
was his ambition to engage in business for 
himself and in 1911 he opened a jewelry 
store at 213 6th St. His close application, 
his diligence and his determination proved 
salient features in the development of his 
business. 

He was a member of the Lutheran 
church; a member of the Racine county 
board of supervisors, representing the 
Eighth ward, serving his second term. He 
was on many important committees, includ- 
ing the sheriff’s, Sunny Rest and county 
property committees, and was considered 
one of the most influential members of the 
board. When the county house was erected, 
he took unusual interest in its construction 
and saw to it that the structure was the 
best in the State. Mr. Jappe was also a 
member of the Masonic fraternity, B. P. 
O. Elks, Kiwanis Club, Dania society, As- 
sociation of Commerce and other organiza- 
tions. Politically he was a Republican and 
did everything he possibly could to promote 
the growth and insure the success of the 
party because of his firm belief in the fact 
that its principles contained the best elements 
of good government. 

Mr. Jappe has always held a _ highly 
creditable place in the commercial circles of 
the city. During his entire residence he. 
never failed to get out and assist in enter- 
prises calculated to build up the municipal-_ 
ity. Durino the world war he did splendid 
work. In his death the city loses a good 
and honorable man and one who will be 
greatly missed. On the 17th of April, 1906, 
Mr. Jappe was united in marriage to Miss 
Johanna Weber, of Milwaukee, who sur- 
vives him. 

Funeral services were held Wednesday at 
2 p.m. All jewelry stores of the city were 
closed from 2 to 3 Pp. Mm. in tribute to the 
memory of Mr. Jappe. 








THe Jeweters’ Crrcurar is in receipt of 
a dairtv Christmas and New Year card 
from Thakorlal Hiralal & Co., diamond 
merchants ard iewelers at 402 Upper Chit- 
pore Road, Calcutta, India. 
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Annual Meeting of Jewelers’ Security Alliance 


Oficers and Members of Executive Committee Elected and Reports Sub- 
mitted at Gathering in New York 

















— 

The 39th annual meeting of the Jewel- 
ws Security Alliance was held last Fri- 
»y afternoon at the headquarters, 15 
aiden Lane, New York. The import- 
int features of the gathering were the 
officers and members of the 


ection Of 


ecutive committee, the reading of sev- 
zal reports and the amending of the 
constitution. 

After the meeting had been called to 
oder, President A. K. 


Sloan delivered 





K, SLOAN, PRESIDENT 


is annual address. This reads as fol- 


ADPRESS OF PRESIDENT SLOAN 


~~ 
, 


we come together for our 39th 
neeting, we have every reason 
0 congratulate ourselves that the year 
21 has been on the whole a successful 
ur organization. The condition 
ithe jewelry trade has not been favor- 
ward growth in numbers, and no 
ail in that direction could have been 
*xpected, but although robbery and theft 
tave continued to be very prevalent, such 
entage of our members were 
our signs must have had a 








“tong «M:sct as a means of prevention. 
and those who were unfortunate enough 
0 he robber received such excellent 
SEPVICE many of them have written 


their satisfaction in the strongest 
the assistance rendered by the 





rt of the executive committee 
give u full details of the work of 
year, which I commend to your 
ugh consideration, so you will 
extensive and important 
eing done in the interest not 
members but of the whole 
e, and will be able to recom- 
lliance to non-members with 








; 


the greatest of confidence and energy.’ 

After concluding his address, President 
Sloan called for the report of the nomi- 
nating committee. The report unani- 
mously recommended the re-election of 
the following officers: A. Kk. Sloan, presi- 
dent; H. H. Butts, first vice president; 
C. C. Champenois, second vice-president; 
M. L. Bowden, third vice president: Ber- 
nard Karsch, treasurer. The same report 
also recommended the re-election of the 
following to serve on the executive com- 
mittee; William T. Gough, Alpheus L. 
Brown and Leo Wormser. On a motion 
made and carried the nominations were 
closed and upon the casting of one vote 
by the secretary all of the nominees were 
clected. 

The question of making two changes in 
the constitution of which notice had been 
given on Dec. 9, was next taken up. 





JAMES H. NOYES, SECRETARY 


Upon the vote of the meeting it was 
unanimously agreed to make a change in 
Article V, section two, third sub-division 
and Article VI. 

That section of Article V, which was 
amended by adding the words, “when the 
stores open for business” now reads: 

“The members of Class B shall be en- 
titled to full detective service. 

“Third: When a member’s window has 
been smashed and goods stolen at any 
time when the store is open for business.” 
The effect of this change is that mem- 
bers will not receive any detective service 
for window smashing unless the store rs 
open for business when the crime occurs, 
but the reward offer will be continued as 
usual. 

Article VI was next amended by the 
substitution of the word “third” in place 
of the word “second” so that the annual 
meeting will be held on the third Friday 
of January instead of the second Friday. 
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Jacob Goodfriend and F. P. Benedict 
were next appointed to serve as an audit- 
ing committee for the ensuing year. After 
extending a vote of thanks to the trade 
press for publicity given during the year, 
the meeting adjourned. 

EXECUTIVE COMMITTEE MEETS 

A few minutes after the annual meet- 
ing was adjourned the executive com- 
mittee of the Alliance went into session 
for the purpose of electing a chairman 
and a secretary, and transacting other 
business. The committee immediately 
elected H. H. Butts to serve as the chair- 
man while James H. Noyes was again 
selected to occupy the position of secre- 
tary of the organization. 

During the meeting the following four 





BERNARD KARSCH, TREASURER 


new members were admitted to Class B: 
Bauman-Massa Jewelry Co., Central 
Jewelry Mfg. Co., and Goldman & Cu- 
quet, all of St. Louis, Mo., and Max 
Manes of Camden, N. J. Three new 
members were also transferred from 
Class A to Class B, and just before the 
meeting adjourned four rewards were 
ordered paid. 








Death of Fred A. Perry 

Lewiston, Me., Jan. 11—Fred A. Perry, 
at one time widely known with jewelry 
trade, died at his home here aged 61 years. 

For 31 years deceased was in business 
here as junior member of the jewelry firm 
of J. W. Perry & Son, at 50 Lisbon St. 
The firm sold out about 10 years ago the 
stand now being occupied by the George C. 
Barnstone Co., jewelers. 











As a fitting reward for his decade of a 
faithful service, Elwood G. Feichtinger, 
Allentown, Pa., has been named as a mem- 
ber of the Brone Jewelry Co., Allentown, 
Pa. The change took place with the be- 
ginning of the new year. He will be in 
charge of the optical department. He is a 
graduate of the Illinois College of Ophthal- 
mology and Otology and received the de- 
eree of Doctor of Optics. 
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Note and Act, Quickly— 
Rarely Beautiful Golden Yellow Beryls 


SEMI-PRECIOUS POPULAR PRICED STONES 
Known as Orthose Gems 


A special shipment, secured with much difficulty, has just arrived. We can supply these 
new and beautiful stones which have received the stamp of Europe’s unqualified ap- 
proval, in all desirable sizes. Round facetted. 

















Order now! There may not be another opportunity. 
9 ~ 5 
H. NORDLINGER’S SONS, Inc. « 
Importers and Dealers in Precious and Semi-Precious Stones. moe 
New York Office, 15 Maiden Lane. aie 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. @ a6 
SEMI PRECIOUS STONE NECKLACES 
Agate Carnelian Labradorite Topaz _ 
ESPOSITER Amazonite Chalcedony Lapis Lazuli Tourmaline 
VARNIC® Amethyst Chrysoprase Moonstone Turquoise 
Aquamarine Crystal Opal Turquoise Matrix 
= Aventurine Jade Swiss Lapis Onyx 
ESPOSITER, VARNI CO., Inc. 
- 15 Maiden Lane, New York 
STEPHEN VARNI, Pres. HARRY F. GAROFALO, Tre _| 
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Jewelers’ Safety Fund Society Holds Annual Meeting 





Members of Organization Elect Directors and Receive Reports for the Year 
at Gathering in New York—Officers Re-elected 











[a 








~~ — 


Last Wednesday afternoon the 38th 
ynual meeting of the Jewelers’ Safety 
Fund Society was held at the organiza- 
tion's headquarters, 15 Maiden Lane, 


\ew York. Those present listened to 
a interesting address by President 
Wiliam T. Gough, and a number of 


excellent reports and also selected 11 di- 
rectors to serve for the ensuing year. 

When President Gough called the 
meting to order at 2 Pp. M., the follow- 
ing were present: Louis Kahn, of L. & 
M. Kahn & Co.; Charles G. Alford, of 





WM. T. 


GOUGH, PRESIDENT 


C.G. Alford & Co., Inc.; M. Luther 
Bowden, of J. B. Bowden & Co., Harry 
Durand, of Durand & Co.; Jacob Good- 
fiend, of Goodfriend Bros.; Frank 
Jeanne, of Wm. S. Hedges & Co.; 
Alpheus L. Brown, of A. L. Brown; 
Henry E. Oppenheimer, of Henry E. 
Oppenheimer & Co.; John W. Sherwood, 
of the Solidarity Watch Case Co.; Wal- 
tH. Tarlton, of Wightman & Hcugh; 
Gustave Oberdorfer, of Gustave Ober- 
dorfer, and Fred L. Goddard, of Ira 
Goddard & Son. 

Upon a unanimous vote the reading 
of the minutes of the last annual meeting 
were dispensed with after which President 
Gough presented his annual address. He 
spoke as follows: 

ADDRESS OF PRESIDENT GOUGH 
Gentlemen :—. 


_ In extending a welcome to the 38th annual meet- 
mg of the society, I desire to congratulate the 
ae on the achievement of another successful 
lg Usiness, notwithstanding the many vicissi- 
ts through which the jewelry trade has passed. 
pon oa has not been a good one for business 
< contin, and we with others have had to accept 
mand ition governed by readjustment, lack of de- 
» and falling prices, It is my belief that we 


can (Ome nearly to the end of our troubles, and 
» With reasonable optimism, look forward to 
ter times, 
imy address delivered at the annual meeting, 
special attention was called to the 


Jan. 12, 1924 


number of robberies, with and without violence, 
which had occurred during 1920, and I feel, gentle- 
men, that it is my duty to call your attention to 
the unfortunate fact that conditions did not change 
for the better in the year just passed. Robberies 
were more numerdus, losses were greater; but, I 
am happy to say there were no robberies accompa- 
nied with violence which is something for which 
we can all be thankful. 

We have paid our members in the aggregate, a 
large sum for losses sustained, and members should 
be glad to know that they are able to maintain 
an effective and useful organization, such as the 
society is, for their own protection and benefit. 
Some of you can lIcok back to the time when the 
society was founded, and previous to that, when 
it was not possible to obtain insurance of any kind 
on travelers’ stocks, or on jewelry while in transit. 
This need The Jewelers’ Safety Fund Society sup- 
plied, and has continued to successfully supply at a 
minimum cost for the past 37 years. Think of it, 
gentlemen, is this not something to be proud of? 

To go on successfully in the future, owing to 
changed conditions, will require constant care and 
wide-awake watchfulness. The necessity for co- 
operation, with the officers, on the part of members 
is greater than ever. It is not sufficient for a 
member to feel that he is doing his share by be- 
coming a member of the Society—and to be in 
possession of the comforting thought that he is 
insured—he should do all he can to assist the 
officers of the Society by co-operating with them 
to the full extent, in seeing that his employees do 
take care of the goods entrusted to them, giving 
them the same care that they would if the goods 
were not insured, or the same care that would be 
given if the employee had to stand the amount of 
loss himself. This the members can do, and if 
they will, I am sure the results will be produc- 
tive of benefit to the Society. 

There have been many losses, during the past 
two years especially, which might have been 
avoided if care had been exercised by travelers in 
looking after their stocks. I will refer to one 
thing as an example, and that is the practice of 
leaving stocks in rooms of hotels, unprctected, 
while the traveler is absent on business or pleas- 
ure. Members should take this matter up with 
their travelers, and do all they can to put a stop to 
the practice. The losses paid by the Society on 
this account have been large. 

The knowledge that this is a mutual society, not 
operated for profit, and that loss to one means 
loss to all, should always be borne in mind by 
members. I feel sure if this is done, notwith- 
standing the desperate conditions which at present 
exist, that many of the losses may in the future 
be avoided. The society has had a wonderfully 
successful career, and this success can only be 
continued by the co-operation of all. 

Turning to the immediate work of the society, 
I think the members may be congratulated on the 
fact that notwithstanding our heavy losses, all of 
our obligations have been met promptly, and the 
usefulness of the society to its members has been 
fully demonstrated. The volume of our business 
has been large, and I am reliably informed by 
the secretary-treasurer that the return of deposits 
to the members, will, he thinks, be satisfactory. 

The society has met with a great loss through 
the death of Oliver G. Fessenden, president of The 
Jewelers’ Protective Union, one of our directors, 
and a member of the executive committee, which 
occurred on July 20, last. His counsel and advice 
will be greatly missed by his fellow directors. 

I trust, gentlemen, that this year will bring con- 
tinued prosperity to the society, and that we 
shall, at its close, if we are spared, look back 
with pride on its achievements. 

Your directors, gentlemen, have been faithful in 
the performance of their duties, and my sincere 
thanks are due to them for their hearty co-opera- 
tion in carrying on the work of the society, and to 
the secretary-treasurer for the zealous perform- 
ance of his duties. 

Gentlemen, I wish you a very happy and prosper- 
ous New Year. 


The report of the treasurer, a financial 
statement and the auditor’s report, fol- 
lowed by the secretary’s report were next 
submitted, all of which were read and 
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approved and showed the Society to be 
in sound condition. 

The election of 11 directors to serve 
for the ensuing year next took place, and 
resulted as follows: Messrs. Charles G. 
Alford, of C. G. Alford & Co., Inc.; Louis 
Kahn, of L. & M. Kahn & Co.; Frederick 
H. Larter, of Larter & Sons; William T. 
Gough, of Carter, Gough & Co.; August 
Oppenheimer, of Oppenheimer Bros & 
Veith; M. Luther, Bowden, of J. B. Bow- 
den & Co.; Harry Durand, of Durand & 
Co.; Jacob Goodfriend, of Goodfriend Bros. ; 
David Kaiser, of Powers & Mayer Mfg. 
Corp.; Fred L. Goddard, of Ira Goddard & 
Son, and Frank Jeanne of Wm. S. Hedges 
& Co. 

Before the meeting was adjourned, 
Augustus K. Sloan and Alpheus L. 
Brown were elected to serve as inspec- 





FRED L. GODDARD, SECRETARY 


tors of election at the next annual 


meeting. 
BOARD OF DIRECTORS MEET 


The board of directors of the Jewelers 
Safety Fund Society held a meeting last 
Thursday afternoon at the headquarters 
of the organization, 15 Maiden Lane, 
New York. At the meeting which was 
called to order at 2 P. M., officers of the 
Society were re-elected to serve for the 
ensuing year and members of the execu- 
tive committee were selected. 

The election of officers which was the 
principal business of the meeting resulted 
as follows: William T. Gough, re- 
elected president; Louis Kahn, re-elected 
vice-president; Charles G. Alford, re- 
elected second vice-president; and Fred L. 
Goddard, re-elected secretary-treasurer. 

The following were selected to serve 
on the executive committee: Frederick 
H. Larter, Charles G. Alford, August 
Oppenheimer M. Luther Bowden and 
Harry Durand, with the president and 
vice-president ex-officio. 








An auction sale is being conducted at 
Schaut’s Jewelry Store, which is located at 
Kingston, N. C. 
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You’ve Had a Good Christmas 


Let us connect you this year 1922 with profits and prosperity. It’s 
hustle. The prosperity kite won’t fly if you stand still. But with 
your hustling and our lines, profits and prosperity are yours. 


MS.Pages-Co. 


the connecting 
line. 


“At your service for success” 


M. S. PAGE & CO, 


Watches — Diamonds — Jewelry — Silverware 
A Pencils—Pearls 


D” ; M.S. Page & Co. dzziz: Boston 
Good CORAL NECKLACES 


The Season’s Fashion! 


Platinum Jewelry New Shipment Just Received 


Pure white—white with pink tint—pink 


can only be made by first class All Sizes—All Prices 
men GRADUATED AND UNIFORM 











Write for Memorandum selection to 


We have endeavored to pick BORRELL| & VITELLI 


the best men for our shop, so it 






























































































































. 15 West 34th St. New York 
is needless to say what we can 
produce. IA 
\ ~ 
Try Us oN aoe SSAA 
Weissner, Schierer & Katz } = ] 
a ww 
Manufacturing Jewelers i ROLLS AND BAGS FOR 
5 South Wabash Ave. SILVERWARE fi ram te ater 
oe ty workmanship, low prices and Gelivery. 
CHICAGO, ILL. Write Us For Samples and “a : 
We Are Makers of Platinum Jewelry Only THE GRA HAM ROLL CO. | 
LermeOVISVILLE KENTUCKY | 
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on encrusting until you 


THE BUYERS’ DIRECTORY have seen our new price list. If you have not fe 





Price $1.00 ceived your copy notify at once. It will pay you 

to compare prices and workmanship. 
The Jewelers’ Circular, 11 John St., New York 51 Maiden Lane, 
Kroner & Hyman New York City 





Telephone: John 0350, 


A. & S. ESPOSITER EXPERT OPALS cur To ORDER 


27 MAIDEN LANE 
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Manufacturers and Designers Exhibit in New York 





Work of Prominent Jewelry and Silverware Houses Among Exhibits in 
Sixth Annual Display at Metropolitan Museum of Art 

















A number of prominent concerns in 
the jewelry and gold and silversmiths 
trades are conspicuously represented in 
the sixth annual exhibition of work by 
manufacturers and designers which 
opened last Sunday at the Metropolitan 
Museum of Art, New York. The exhibit 
will continue until February 26 and is 
larger and more comprehensive than any 
of these displays heretofore held at the 
museum. The exhibit this year is being 
held in one of the large galleries on the 
second floor and it is attracting unusual 
attention. The displays of the various 
concerns in the jewelry and allied indus- 
tries occupy prominent places in the 
gallery. 

Prominent among the exhibitors is 
Cartier, Inc., 653 Fifth Ave., New York, 
who is showing a large variety of silver- 
ware and jewelry in various cases. One 
case is entirely devoted to the displaying 
of silver and gold ware made by this con- 
cern which includes a number of candel- 
abras, a handsome silver service with 
tray and an elaborate gold banquet table 
centerpiece. An unusually attractive gold 
coffee pot, sugar and creamer, with tray, 
and mounted with ebony handles are also 
shown, 

The house of Cartier is also displaying 
elaborate jewelry and a large assortment 
of novelty pieces including necklaces, 
bracelets, hair ornaments, bar pins, jewel 
boxes, vanity cases and dresser clocks. 
One piece that is sure to cause comment 
isan elaborate and costly pearl necklace 
from which hangs the famous Hope 
tuby. : 

The Gorham Co. is also a prominent 
exhibitor, having on display some fine 
examples of silverware executed along 
conservative and attractive lines. One 
case devoted to the products of this con- 
cern holds a huge loving cup bearing a 
beautiful design, a plain silver water 
pitcher and a number of creamers and 
sugar howls. .\ handsome pair of candle- 
sticks are also on display in this case. 
In another case the Gorham concern ex- 
hibits ladles, knives and forks 
and other pieces of silverware. 

A tray of period rings set with various 
stones are shown by Larter & Sons, New 
York. These rings are all finely finished 
and embrace patterns from the Egyptian 
Renaissance, Gothic, Adam and the Louis 
XVth periods. 

An elaborate array of necklaces is 
being displayed by Jacob Mehrlust, New 
York. These necklaces are set with dia- 
monds, ome with emeralds and diamonds 
and others with onyx and diamonds. 
One of the necklaces has an unusually 
unique and attractive ornament sus- 
pended ircm it. Mr. Mehrlust is also 
displaying a band ring made of platinum 
and set with diamonds and emeralds. 

A great deal of attention is being at- 
tracted to a display of Tiffany & Co., 


spoons, 


New York, who are showing a fine pair 
of silver candlesticks and a handsome 
fruit bowl executed in a colonial pattern. 
This same concern is also showing a 
silver coffee set decorated in enamel as 
well as card trays, finger bowls and a 
handsome silver coffee service finished 
in a hammered effect. 

Dreicer & Co., New York, are attract- 
ing attention by their display of jewelry. 
They are exhibiting necklaces and_ hair 
ornaments, some gold and platinum 
chains and an unusually attractive brooch 
set with diamonds and various cut sap- 
phires. 

Louis Tiffany, New York, is displaying 
a large variety of naturally tarnished 
silver creamers, sugar bowls, water 
pitchers and coffee pots. There is also 
shown by this exhibitor some fine ex- 
amples of copper work. 

Other exhibitors in the gold and silver- 
smith division are R. Wallace & Sons 
Mfg. Co., who are displaying flatware, 


William Codman, William Cook, Thomas 


J. Docker, Henrik Hillbom Kantack, 
Heath & Warman, Inc., M. B. Leete, 
Charles A. Rivard, Thomas E. Swain, 


A. J. Tuck Co: 


The January issue of the Bulletin is- 
sued several days ago by the Metropoli- 
tan Museum of Art speaks in part as 
follows. about the exhibit: “This collec- 
tion of examples of current work lent by 
makers and designers active in many 
trades will demonstrate again the contact 
of the Museum with the production of 
industrial arts and will prove in direct 
manner its immediate usefulness for the 
arts of the present. This contact is so 
different from any which the Museum 
makes with other types of public interest 
that it will be well to essay a brief state- 
ment of commercial movements of which 
the exhibition of work by manufacturers 
and designers shows the indelible im- 
press. 

“Not a few among us have despaired of 
progress in American industrial arts. 
Not gifted with sufficient hope and vision, 
or the ability to appreciate conditions of 
design and manufacture today, they have 
not seen below the surface. A heavy 
explosion may rive a mountain and cause 
but little disturbance to small particles 
on its crust. Thus a mighty force has 
split the world open and let in a new 
light, while on its surface small things 
still try to live as they did before, not 
realizing that new conditions are gradu- 
ally forcing change. Difficult times. 
economic confusion, fluctuating values. 
inflation and slump. sudden wealth ancl 
foolish spending of it, all have shaken 
the industrial arts as they have every 
other kind of production. Yet these ar 
but by-products, or external reflections 
of the cataclysm that has shaken the 
world at: large. Economic conditions 
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have made and unmade factories and 
shops, starting and halting giant ma- 
chines, employing or laying off artisans 
by the hundred thousand. Under such 
conditions design does not at first 
flourish. The shock that stops the loom 
seems also to stop creative thought. 
“Then comes the need for money to 
keep the investment secure. Ways and 
means must be found to encourage buy- 


ing. Advertising and other resources are 
patronized. Finally, as part of the gen- 


eral stocktaking, it is discovered that de- 
sign can improve, must improve if the 
atrophied buying ability of dealer and 
consumer are to be stimulated in the 
face of that apathy and crying ‘Wolf!’ 
which are the concomitants of economic 
stress. So we find again the upward 
trend of progress in design, which means 
a stronger current than ever in favor of 
the study of original material. 


“Now, while such a process of reason- 
ing may be characteristic of the industrial 
arts in general, there is also to be con- 
sidered the conservatism and the un- 
wieldiness of a large factory or other 
producing organization, the direct result 
of its complexity. While this complexity 
is a producer of service in normal times, 
it may in a period of reconstruction be a 
barrier to quick recovery, because it 
represents a cash investment 7 

Now while these many industries have 
moved along as slowly or rapidly as con- 
ditions have dictated, being powerless to 
stem the tide, they have not all been idle. 
Within their limitations of lack of orders, 
labor demands, deficiency: of essential 
materials, or again the even worse con- 
dition of selling too fast, some have 
pushed energetically forward, devising 
new machines, new textures, new colors, 
and studying design. These are the 
leaders whom all the industries follow 
as soon as the rigors of retrenchment 
give way and orders begin to come in 
again. And it is these effects that we 
record in our Exhibition of Work by 
Manuwiacturers and Designers. 

Credit for the assured success of this! 
exhibit is largely due to the efforts of, 
Richard F. Boch. 








Operation of Canadian Marking Act Sus- 
pended Until Next Session of Parliament 


Ortawa, Ont., Jan. 14—Canadian Mark-. 
ing Act, calling for the goods imported to be 
marked with the name of the country or 
oricin which was to: be in effect from 
Dec. 31, 1921, has been suspended until’ 
the close of the next session of parliament ; 
by order-in-council. 








I. A. Deisher was re-elected president, 
and Paul D. Harbach,- secretary of the 
Reading (Pa.) Jewelers’ Guild at a mecting 
of that organization at the Columbia Cafe 
last week. This is the fifth term for both 
officers. They have been serving the Guild 
since its organization in 1917, A luncheon 
was one of the features of the meeting. H. 
M. Nagel and M. R. Reed reported to the 
Guild on an investigation which they had 
heen employed to make. 
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LONDON 
26 Holborn Viaduct 


It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 








FROM MINES TO MARKET 














No. 21176—Iris Lily Bouquet 


24x30 inches, in lavender, pink, 
yellow or red, with natural prepared 
foliage, including vase as illustrated, 
each $1.75; per dozen $18; 
without vase, $9.00 per dozen. 


Write for my Spring Catalogue No. 
21, with illustrations in colors of 
Artificial Flowers, Plants, Trees, 
etc., mailed free for the asking. 


Frank Netschert 


61 Barclay Street 
New York, N. Y. 
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NECKLACES 


UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 





Opal Necklaces 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York - 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00 
THE OPTICAL PUBLISHING CO. 
11 John St, New York 





Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 











TELEPHONE 7410 Cortland 


EMIL DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 
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F. W. INSLEE 


(THE BEAD KING) 
I make and repair 
all kinds of BEADWORK 
Repairing my Specialty 
Give us that next job on trial 


402% State St. Rochester, N. Y. 
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DEATH OF TALBOT W. JENKINS 





Pioneer Baltimore Silversmith Passes Away 


After a Brief Illness 


BALTIMORE, Md., Jan. 14.—The funeral of 
Talbot Winchester Jenkins, one of this 
city’s pioneer silversmiths, and member of 
the jewelry firm of Jenkins & Jenkins, who 
died this week after a brief illness took 
place from his home, 1509 Bolton St., 
Wednesday. Requiem mass was celebrated 
at Corpus Christi Catholic Church by the 
Rev. John Smith. The pallbearers were: 
Armour Jenkins, Jr., George Jenkins, Tal- 
bot W. Jenkins, Edward Lilly, Jesse Fowler 
and Edward T. White, Jr. Burial was in 
New Cathedral Cemetery. 

For many years the firm of Jenkins & 
Jenkins, occupied an imposing jewelry 
store on Charles St., near Mulberry. Later 
the firm moved to its present quarters on 
Clay St, near Charles. Less than three 
weeks ago Mr. Jenkins was stricken with a 
cold which developed into pneumonia. 
Many local jewelers called at the Jenkins 
home during his illness. Mr. Jenkins was 
a close friend of the late James Cardinal 
Gibbons. 

Born in Memphis, Tenn., Mr. Jenkins 
was brought here by his parents when he 
was a child. He was born May 8, 1855. 
For many years he was associated with his 
brother-in-law, William H. Sexton in the 
jewelry business confining himself to a 
scientific study of all the art pertaining to 
silverware. Mr. Jenkins designed and pop- 
ularized repousse silver here to a large 
extent. Forty years ago Mr. Jenkins and 
his brother formed the firm of Jenkins & 
Jenkins. Mr. Jenkins was a charter mem- 
ber of the Charles Street Association, an 
organization composed of Charles and Lex- 
ington St. jewelers and importers. He was 
amember of a number of civic bodies and 
was a trustee of St. Mary’s Industrial 
School where the famous George (Babe) 
Ruth was trained as a baseball player. 

Surviving the deceased are his widow, 
Mrs. Matilda Banks Jenkins, two brothers, 
R. Hillen Jenkins and W. Armour Jenkins 
and two sisters, Mrs. Brooke Pleasants and 
Mrs. Jacob A. White. 








DEATH OF J. B. FARRINGTON 





Woonsocket, R. I., Jeweler Passes Away in 
His 66th Year After a Long 
Illness 


Woonsocket, R. I., Jan. 14—John B. 
Farrington for the past quarter of a cen- 
tury a retail jeweler of this city, died at his 
home, 30 Maple St., last Saturday after- 
noon after an illness of long duration, al- 
though he had been confined to his home 
only a few weeks. He was in his 62nd 
year, 

He was born in Woonsocket, March 22, 
1859, and was the son of the late Billings 
S, and Mary (Edwards) Farrington. He 
received his education in the public schools 
of Woonsocket and upon graduation went 
ito the retail jewelry store which his 
father had established in 1849. On the 
death of the father, in 1885, the son suc- 
ceeded to the business, which he has con- 
ducted since, first in the Farrington block 
on Main St.; later in the Taston block, 
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160 Main St., and since 1913 in the Federal 
block, 287 Main St. 


For a number of years Mr. Farrington 


conducted the business alone but in 1899 
he formed a partnership with Joseph J. 
Jalbert, which was dissolved in August, 
1912 when Mr. Farrington continued alone, 
removing to larger quarters in 1913, at 287 
Main St. In 1919 he suffered a consider- 
able loss through a robbery of his store 
and late in 1920 he met with a serious ac- 
cident which necessitated the amputation 
of one of his legs. Since then his health 
has been failing. 

He is survived by his widow, who has 
been personally conducting the business 
since Mr. Farrington’s accident, and one 
sister. He was a member of Woonsocket 
Lodge Benevolent and Protective Order of 
Elks. 

The funeral was held last Tuesday after- 
noon at 2 o’clock from his late home and 
was largely attended. Rev. E. Dean EI- 
lenwood officiated and burial was in Union 
Cemetery. 


DEATH OF OSCAR S. SANDBERG 











Quincy, Mass., Jeweler Dies in a Hospital 
Following a Short Illness 


Quincy, Mass., Jan. 11—Oscar Sig- 
frid Sandberg, who for many years con- 
ducted a successful jewelry store in 
City Square, here, passed away at the 
Quincy Hospital Friday, Jan. 6, following 
a brief illness. Mr. Sandberg was taken 
ill while in Boston early in the week, 
and it was with difficulty that he was 
able to reach home unattended. He had 
not been in the best of health for some- 
time and an operation was necessary. 
He was unable to withstand the shock 
of the operation. 

Oscar Sandberg was born in Helsing- 
berg, Sweden, Nov. 6, 1881. He received 
his early education in the schools of his 
native town and then entered the jewelry 
business with his father, where ne 
thoroughly mastered the watchmaker’s 
trade. He came to America in 1898, 
going immediately to Quincy where he 
had since resided. Shortly after coming 
here he entered the jewelry business with 
his brother Adolph, whose store was lo- 
cated at Brewers’ Corner. Later tney 
moved their store to City Square, where 
it has since been located. After coming 
to City Square he bought out his 
brother’s interest, retaining the firm name 
of Sandberg Bros. 

Mr. Sandberg was prominent in Ma- 
sonic circles, being a member of Wollas- 
ton Lodge, St. Stephen’s Royal Arch 
Chapter, Boston Council, R. & S. M. 
Quincy Commandery, K. T. and Aleppo 
Temple, M. S. and Taleb Grotto M. O. 
V. P. E. R. He also was a member of 
Quincy Yacht Club, Court John 
Erickson F. of A. and several Swedish 
organizations, as well as being chairmar 
of the Merchants’ Committee of the 
Chamber of Commerce. 








H. B. McKenny, jeweler and watch re- 
pairer of Lubec, Me., is moving his stock to 
Machias where he will continue in the 
jewelry business. 
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JEWELER SHOT BY NEGRO 








Birmingham, Ala., Merchant Follows Col- 
ored Man from Store to Collect for 
Merchandise and Is Shot in the Leg 


BikMINGHAM, Ala. Jan. 13.—Samuel 
Ammar, one of the members of the firm of 
Ammar Bros., proprietors of a jewelry 
store at 316 S. 20th St., was shot by an un- 
identified negro, who is now being sought 
by the police. 

The weapon used was a 32 caliber Smith 
& Wesson revolver. The ball took effect 
in the fleshy part of the right leg. The 
wound is very painful, but not considered 
serious, 

The negro made some purchases in the 
store and walked out without paying for 
the goods. Samuel Ammar followed the 
negro out on the street to collect for the 
goods. When the negro reached an alley 
near the store he turned and shot at Mr. 
Ammar and then fled down the alley. Mr. 
Ammar was unable to give much of a de- 
scription of the negro. 

After the shooting Mr. Ammar was 
taken to a hospital where his leg was 
dressed and within a few hours was able to 
be at his place of business again. 








LOOK OUT FOR HIM 





Bad Check Operator Finds Victims Among 
Baltimore Jewelers 


Ba.timore, Md., Jan. 14—Two unsus- 
pecting local jewelers recently fleeced by a 
bogus check operator have reported their 
losses to the police, the scheme being a 
novel one and one which may be attempted 
in other cities. The jewelers who reported 
complaints to police of the Eastern district 
which were subsequently investigated by 
Detective Lieut. John Day were Max D. 
Paul, 1139 E. Baltimore St., and Hyman 
Rosen, 1109 E. Baltimore St. 

A man who represented himself as an 
official of a Jewish lodge visited Mr. Paul’s 
store, hastily informing the salesman that 
he had been sent to “buy a present for the 
president of the lodge.” The supposed 
“lodge official” on his first visit to Mr. 
Paul’s store didn’t see what he desired and 
he was told that he could visit a wholesale 
house. Later he returned, however, and 
selected a gold watch, valued at $50. 

“T’ll take this and show it to the other 
members and I’ll leave this check,” the 
visitor remarked. He did not return. The 
check was drawn on the Peoples Bank of 
Philadelphia and, according to Detective 
Captain McGovern the use of the check was 
unauthorized. 

The same day that “lodge official” visited 
the store of Mr. Rosen where he selected a 
loving cup priced at $25. The visitor ten- 
dered a check for $47 drawn on the Peoples 
Bank and received $22 in change. He left 
the cup to be engraved. The next day an 
investigation showed the checks were 
forgeries, according to the police. 








The business of the Winger Jewelry 
Co., Gastonia, N. C., has been acquired 
by George L. & J. Fred Rollins, and will 
be operated for the present under the 
present name. George L. Rollins will be 
the manager of the company. 
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~®- Treasure Silver ~~ 


REG. U. S, PAT. OFFICE 


in the cAdam Style 


ing *& 4 O-DAY there is a noticeable demand for period 

. ? designs, and this demand will surely and con- 

stantly increase. For those who seek the best 

in Silverware, it is not enough that the Silver 

is Sterling. They want to be assured that the 

design is of real artistic merit and will not be affected by 

transitory styles. And there is no better guarantee of good 

design and lasting satisfaction than patterns adapted from 
authentic period designs. 

The ADAM STYLE, a new addition to the period styles in 
TREASURE SILVER, is without question one of the finest 
adaptations of period design ever produced in Silver Table- 
ware, and far surpasses all other interpretations of the Adam 
style in Table Flatware. 

An all important requisite in Period Silver is that the pat- 
tern has the unmistakable characteristics of the period it por- 
trays. And the designers of TREASURE SILVER have not only 
used the typical motifs of the Adam style, but they seem to 
have caught the very spirit of the designs of Brothers Adam, 
producing an unmistakable Adam pattern. 

This is an exceptionally beautiful and exclusive pattern. 
If you cater to the highest class trade this line will prove of 
much interest to you. 


Write for descriptive matter and prices. 


RocERs. LUNT & © BOWLEN Co. 
SILVERSMITHS 


_ Aakers of Distinctive Sableware— 
GREENFIELD - MASS. 





NEW YORK__. CHICAGO SAN FRANCISCO 
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Sue for Share in Profit on Pearl Necklace 





Art Dealers Bring Action Against House of Cartier, New York, Alleging That 
388 Pearls, Said to Have Sold for $825,000, Actually Realized $1,500,000— 
Buyer Not Named—Defendant’s Attorneys Say Claim Is Preposterous 

















A suit over the division of profit on a 
gear] necklace, alleged to have been sold 
‘or $1,500,000, and containing 388 pearls 
weighing 4.324 grains, was filed in the New 
York Supreme Court on Thursday by V. 
& L. Benguiat against Cartier, Inc, The 
wit asks $380,075, which the Benguiats say 
they are entitled to because of false repre- 
sentations by Cartier in addition to money 
already paid. 

The complaint filed by ex-Justice David 
Leventritt, alleges that on May 14, 1920, 
the Benguiats, who deal in art goods, gems 
and other articles, delivered the necklace to 
Cartier under an agreement by which the 
defendant was to pay $500,000, and in addi- 
tion to that sum half the difference be- 
seen the net selling price (which was the 
ale price less the luxury tax and commis- 
dons, if any), and the $500,000 for which 
the Benguiats delivered the necklace. The 
agreement provided that Cartier was to be 
the sole judge of the profit to be obtained 
and was to have the sole right to submit 
the necklace to customers. 

The complaint alleges that on Nov. 18, 
(92, Cartier reported to the plaintiffs for 
the first time that the necklace had been 
sold for $825,000, and goes on to say that 
thereafter he “concealed the fact that it 
had been sold and payment received long 
prior to that date.” It is alleged that Car- 
tier on Nov. 19, 1920, submitted a state- 
ment purporting to show that there should 
be deducted from the $825,000 sale price 
a luxury tax of $41,250, insurance of $5,000, 
cost of clasp $4,000, and traveling expenses 
and commission $41,600, making the net 
profit $233,150. 

The plaintiffs say they received $300,000 
on account when the necklace was delivered 
and that in addition to the remaining $200,- 
(00 on the original price they received only 
$116,575 as their share of the net profit. 
They say they accepted the money, believ- 
ing that the statements of the defendant 
were true, but have since learned that the 
sale price was in excess of $1,500,000, and 
tht no luxury tax was paid. It is also 
alleged that if any traveling expenses were 
paid they were not more than $200, and 
there were no commissions. 

The complaint alleges that the necklace 
Was sold June 23, 1920, and that interest 
snould be paid on the sum due the plaintiffs 
‘rom that date. They allege that they are 
entitled to at least $380,075 with interest 
on the entire profit due them, but say that 
\artier has refused to give a new state- 
ment or pay the sum claimed. 

Ex-Judge Leventritt refused to discuss the 
case in any way, either to tell the history 
ol the necklace or to state the name of the 
‘upposed purchaser. Maurice Leon, of 
Evarts, Choate, Sherman & Leon, attor- 
"ys for Cartier, while declining to give 
aly information as to the identity of the 
wer, said he was an American and not 
* New Yorker. Vitall Benguiat, head 


of the firm selling the necklace, said he 
knew the name of the buyer and would not 
make it public now. 

Evarts, Choate, Sherman & Leon, as at- 
torneys for the Cartier house, character- 
ized Benguiat’s charges as_ preposterous, 
and said they would be shown to be such 
in due course. Also that the claim of Mr. 
Benguiat in regard to the price realized by 
Cartier, Inc., was utterly without founda- 
tion, and that Mr. Benguiat’s statement that 
the luxury tax had not been paid was aiso 
unfounded. 

As regards the alleged concealment of 
the sale by Cartier, Inc., Mr. Benguiat was 
abroad when the sale was consummated by 
Cartier, Inc., he had left no address with 
Cartier, Inc., nor any representative in 
New York to act for him. Promptly after 
Mr. Benguiat’s return he was notified of 
the sale and a settlement made. At that 
time, on Nov. 19, 1920, Mr. Benguiat signed 
a receipt as follows: 

“New York, N. Y., November 19, 1920. 
“Received from Cartigr, Inc., of New York 

City, N. Y., Three Hundred and Sixteen 

Thousand Five Hundred and Seventy-five Dol- 

lars ($316,575.00) in full payment for the 

pearl necklace ccnsisting of five (5) strings 

containing three hundred and eighty-nine (389) 

pearls, weighing approximately four thousand 

three hundred and twenty-four (4,324) grains, 

described in the sales agreement of May 14, 


1920; and as per agreement, and also as per 
accounting rendered herewith and accepted.” 


In a statement issued by Mr. Leon of 
the defendant’s attorneys, in behalf of the 
Cartier firm, he said that the Cartier house 
in accordance with its custom when acting 
in the capacity of banker to a dealer, paid 
$300,000 down on the $500,000 sale, and 
agreed to pay the balance upon the sale 
with half the net profit as alleged in the 
complaint. Mr. Leon said: 

“The necklace was disposed of at a fair 
and just market price, and which Cartier 
was able to give the purchaser because of 
his ability to act as banker and carrier in 
the transaction. The value of the pearls, 
like any other commodity, is definitely 
standardized and stable, and the pearl neck- 
lace described as a five-row pearl necklace 
consisting of 389 pearls weighing 4,324 
grains, with enamel clasp and two alternate 
diamond clasps, had a definite market value 
of $825,000.” 

Mr. Leon said that on Dec. 9 last his 
firm gave Mr. Leventritt as counsel for 
Benguiat, documentary proof showing that 
Benguiat’s claim was unfounded and _ that 
the Cartier firm had acted in every way 
in good faith. The document included the 
following: 


1. Copy of a letter dated May 25, 
1920, written by P. C, Cartier, chair- 
man of the board of directors of Car- 
tier, Inc., to the purchaser of the 
necklace, showing the purchase price 
to be $825,000. 

2. Copy of bill of Cartier, Inc., dated 
May 28, 1920, rendered to the pur- 
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chaser for this necklace as follows: 

“Five-row pearl necklace, consisting 
of three hundred and eighty-nine pearls 
(389), weighing forty-three hundred 
and five (4,305) grains, with enamel 
clasp, representing Catherine, Empress 


of Russia. Also two (2) diamond 
alternate clasps. 
Agreed net cash.c.sccissesa $825,000” 


3. Also a bill of Cartier, Inc., to the 
purchaser, dated May 28, 1920, cover- 
ing a rope of pearls purchased for 
$100,000, in addition to the five-row 
necklace purchased for $825,000. 

4. Also photographic copy of a letter 
dated June 21, 1920, written on behalf 
of the purchaser to Cartier, Inc., set- 
ting forth the enclosure of: 

“Our New York draft in payment of 
your two invoices dated May 28, total- 
ing $925,000.” 


He also said that the plaintiff’s attorney 
had been given an affidavit by the treasurer 
of the Cartier firm stating that the jewelry 
tax on the sale of the necklace had been 
paid to the Government. 

In Londen, Paris, Bombay and New 
York, by special appointment, they have 
been made jewelers to many royal houses 
of Europe, including the Prince of Wales, 
1921; the King and Queen of Italy, 1920; 
the King and Queen of Belgium, 1919, and 
King George of England, 1911. 











Many Jewelers Elected to Office by Banks of 
Providence, R. I. 


ProvipENcE, R. I., Jan. 14.—At the an- 
nual meetings of stockholders and elections 
of officers of banking, mercantile and com- 
mercial corporations held the past week in 
this city, nfen identified with the manufac- 
turing jewelry industry, or its co-ordinate 


branches, were among those chosen as 
directors. These included the following: 
National Exchange Bank—George H. 


Cahoone of George H. Cahoone Co.; Sam- 
uel M. Einstein of the Attleboro; Theo- 
dore W. Foster, of Theodore W. Foster & 
Bro. Co.; Arthur Henius, of Henius Co.; 
Clarence L. Watson, of Attleboro; Sidney 
D. Humphreys, of Martin-Copeland Co.; 
Harry C. Wolfenden and Joseph L. Sweet 
of Attleboro. 

Rhode Island Safe Deposit Co—Samuel 
M. Nicholson, of Nicholson File Co.; 
Everett I. Rogers, of Parks Bros. & Rogers 
Co.; John S. Holbrook, of Gorham Mfg. 
Co.; Erling C. Ostby, of the Ostby & Bar- 
ton Co. 

National Bank of Commerce—Russell 
Grinnell, director of Gorham Mfg. Co.; 
William P. Chapin, Jr., of Chapin-Hollister 
Co. 

Blackstone Canal National Bank—wWill- 
iam A. Viall, of Brown & Sharpe Mfg. Co. 

Merchants National Bank cof Providence 
—Everett L. Spencer, of Everett L. Spen- 
cer Co. 

Roger Williams Savings Fund and Loan 
Association—Joseph Baker Jr. 








H. C. Viele, formerly proprietor of the 
firm of H. C. Viele & Co., Jackson St., 
Augusta, Ga., which was burned out re- 
cently, has announced his intention to re- 
enter business at an early date 



















The W.W.W. proposition 
during the coming year] 
1922 will be of great 
interest to the Jeweler 
who continually seeks 
new things in merchan- 
dise as well as new ideas 
in advertising. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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OFFICERS ELECTED 





Rochester Retail Jewelers’ Association Holds 
First Meeting of the New Year 


RocHESTER, N. Y., Jan. 14.—The first 
regular monthly meeting this year, of the 
Rochester Retail Jewelers’ Association was 
held Thursday evening, Jan. 12, at Powers 
Hotel. A good attendance: of the mem- 
bers responded to the call of President 
E. A. Handy. 

After dinner President Handy called on 
the nominating committee for the names of 
the members selected for office for the en- 
suing year, as the election of officers takes 
place the first meeting of the year. A vote 
of those present resulted as follows: James 
B. Given, president; L. M. Campbell, vice- 
president; Russell G. Scheer, secretary, and 
George C. Schaefer, treasurer. 

President Handy in retiring from office 
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sociation the past year, and the new secre- 
tary has a handsome balance. 

A resolution that a letter of sympathy 
be sent by the secretary to the family of the 
late Joseph Klem, who was a member of 
the association, and a jeweler in business 
in this city for the past 46 yeurs. 








Southern Jewelry Travelers Still Discussing 
Big Banquet Held in New York 
January 5 


The annual banquet of the Southern 
Jewelry Travelers’ Association, which 
was held Thursday night, Jan. 5, at the 
Hotel Astor, New York, a report of 
which appeared in the Jan. 11 issue of 
THE JEWELERS’ CircuLAR, marked the 14th 
annual gathering of this well known and 
justly popular association of southern 
jewelry travelers. The dinner, which 
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vincing on the get together-stick together 
advantages that no jeweler who has his busi- 
ness at heart can refuse to come across and 
join the State and national associations. 

The wish of Joliet’s 24 Karat Club is that 
Mr. Mellor will continue his good work. 

The officers of the Joliet 24 Karat Club 
are Carl Oesterle, president; Julius Krause, 
secretary and treasurer. 








A MYSTERIOUS ROBBERY 





Private Watchman for New York Jewelry 
Firm Found Injured and Semi-Con- 
scious and $590 in Cash Missing 
Mystery still surrounds the theft of $590 
in cash from the jewelry store of T. Kirk- 
patrick & Co. 624 Fifth Ave., New York, 
and the finding of Charles Muller, private 
watchman last Monday morning with in- 








MEMBERS AND GUESTS WHO ATTENDED THE ANNUAL 


said that he wished to thank the members 
for their kind help and co-operation that he 
knew that he could depend on it as his 
predecessors had during the past 11 years, 
since the association first met. “You know 
that this association and the New York 
State Association came into existence the 
same year, 1910. We have stood by the 
State and national bodies for fair and 
equitable dealings, and just legislation. We 
are in favor of honest advertising, of rep- 
resenting goods for exactly what they are. 
When concerns spring into existence and 
after a short period of time fade away with 
a promise of small percentage on the dol- 
lar to the creditors, this condition, it seems 
to me, puts a premium on unconventional 
methods of business, and there should be a 
strong protest against such practices in 
business. You and I cannot pay 100 cents 
on the dollar for goods and compete with 
aman who can settle for one-third of that 
amount for the goods, he buys. The vigi- 
lance of the Jewelers’ Board of Trade will 
be needed in the near future to prevent 
tnethical methods for ‘the ways that are 
dark and the tricks that are vain’ are 
own to others, than the heathen chinee.” 
Secretary R. G. Scheer read his annual 
Teport on the work accomplished by the as- 


DINNER OF THE SOUTHERN 


was attended by about 200 members and 
guests was a decided success from start 
to finish. 

Because of the strike in the photo 
engraving shops in New York, it was 
impossible to show in last week’s issue 
a picture of the banqueters, as has been 
done in previous years. It is now how- 
ever, possible to show the illustration. 

Henry Greenthal was chairman of the 
entertainment committee which had 
charge of the banquet and was in large 
measure responsible for the success of 
the banquet. 








Twenty-Four Karat Club Organized at 
Joliet, Tl. 

Jouzet, Ill., Jan. 13—Walter H. Mellor, 
field secretary of the A. N. R. J. A., ac- 
companied by Lester F. Lawrence, secretary, 
and treasurer of the Illinois Retail Jewelers’ 
Association, came to Joliet today to orga- 
nize a 24 Karat Club. 

A banquet was arranged and Mr. Mellor 
had the pleasure of seeing the largest at- 
tendance present he has had in this district. 

There were 23 jewelers at the table, which 
is practically 100 per cent for Joliet. 

Mr. Mellor’s talks are so strong and con- 
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juries on his head and in a semi-conscious 
condition. The robbery is perplexing de- 
tectives especially in view of the fact that 
only cash was taken, when the burglar or 
burglars had easy access to a large variety 
of valuable jewelry and silverware. 

At the present time Muller, the watch- 
man, is in St. Luke’s Hospital suffering 
from concussion of the brain. According 
to the police he has made several state- 
ments between lapses into unconsciousness. 
First, they said, he told them that as he 
was coming up-stairs from the basement 
he encountered a man in the store who 
struck him on the head. Later he is said 
to have told of an attack by two men. 

It is reported by the firm that the rob- 
bery must have been committed between 
7.41 and 8 o'clock Monday morning. The 
store is completely wired with a burglar 
alarm system and the records it is claimed 
show that the alarm was turned off at 7.41 
A. M. Twenty minutes later, when the 
store was opened, Muller was found lying 
on the floor near an entrance on 50th St. 

Detectives Charles Dennison and Joseph 
Fitzgerald made a thorough inspection of 
the store without finding any signs of a 
forcible entry. There were no jimmy 
marks about the doors or windows. 
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Che 5322 Anniversary of 
Che Jewelers’ Cirrular 





will be commemorated February 1, 1922, with an elaborate and artistic Special 
Anniversary Number. 


FASIPE from the intrinsic value there is a deep sentiment and strong prestige 


attached to these Anniversary Numbers, which have appeared for so many years, 
that lend a distinct and additional value to their advertising columns. 


CHESE Big Annuals, containing about 400 pages are the standard year books of the 


trade, and constitute the most comprehensive collection of advertisements of the. 


leading houses. They are preserved for reference and consulted by buyers often 
during the year. 


CHEY have become recognized through long custom as the most important produc- 
tions of trade journalism in the jewelry and kindred industries. They are 
looked upon as the herald of the new year, showing the new styles, designs, patterns, etc. 


Che S3rd Anniversary Number 


will be fully up to the high standard of previous years. It will contain a vast number 
of special articles written expressly for this issue, covering every phase of the jewelry 
trade that will make it thoroughly and appreciably read by every jeweler and saved 
for future reference. 


T will reach the jewelers immediately following inventory taking—at a period when 
stocks are at the lowest ebb and when new goods must be purchased. 


IS there need to point out the sales value of reaching buyers at this psychological 

time? Your salesmen cannot be in every store at this most opportune moment 
of the year—BUT—The 53rd Anniversary Number can carry your message to all. 
THE JEWELERS’ CIRCULAR, the greatest factor in the promotion of sales, will be of 
greater assistance this year to manufacturers, importers and distributors than ever 
before. 


OU unquestionably will find it profitable to have your advertisement in the 

Fifty-third Anniversary Number of THE JEWELERS’ CIRCULAR, and let 

all the buyers know what you have to offer, what service to render and what assistance 

you can be to them. Space should be reserved at once and advertising copy sent as 
soon as possible to receive the best attention and position. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York City 
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JEWELER FOUND DEAD 





gery J. Dunlap, Naugatuck, Conn., Seized 
yith Attack of Acute Indigestion and 
Is Found in the Rear of His Store 


“scgatuck, Conn., Jan, 11—Henry J. 
nuilap, 55, one of the oldest merchants in 
uc borough, was found dead, lying face 


sunwards, in the rear of his jewelry 
wre, 81 Maple St., shortly after 6 o’clock 
vonday night, by Captain Anthony Malone, 
the local police. A deep cut on the left 
aje of the head made the police at first be- 
ve that death was due to foul play, but an 
eamination by Medical Examiner E. H. 
ihnson dispelled such a theory. 
“Dr, Johnson, who was notified shortly 
seer Captain Malone found the body, his 
vention being called by John Allegi, of 
ich St.. ascribed death as probably being 
ye to an attack of acute indigestion to 
which the dead man was subjected of late 
nths. The gash on the head, the doctor 
awerted, was the result of coming in con- 
«ct with a parlor clock which was standing 
on the floor just inside the door. 

\llegi’s suspicions that something was 
rong were aroused after he entered the 
ewelry store a number of times but found 
no one in charge. While he was waiting in 
he store. Captain Malone passed. Captain 
Malone was informed by Allegi and con- 
lucted an immediate investigation which 
vas concluded with the finding of the body. 
Mr, Dunlap is survived by his widow, a 
ister and brother, who reside in Bridgeport. 
He was a Mason and a member of the 
knights of Pythias. 
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GET LOOT WORTH $3,500 


Hold-Up Men Visit New York Jeweler and 
Rob Store of Diamonds, Watches 
and Other Articles 
During the severe storm last Wednesday 
@ band of hold-up men walked into the 
ewelry store of Max Freeman, 611 Grand 
‘t, Brooklyn, N. Y., and after subduing 
@ proprietor and two customers robbed 
the place of jewelry and watches worth 
8300, Although four bandits were actually 
ngaged inside the store neighbors informed 
the police, who are now working on the 
case, that two other men were standing on 
the sidewalk in front of the place acting as 


lookouts, 

It was just about noon and the storm was 
tll raging when a man walked into 
te place and Mr. Freeman, thinking that 


€ stranger had come in to ask whether he 
sidewalk cleaned, did not move 
rom his seat in the rear of the store. Be- 
‘ore the jeweler realized what had happened 
l@ Was facing a gun in the hands of the 


Wanted his 


‘ranger and was being commanded to open 
the safe. Another bandit came in imme- 
‘lately afterwards followed closely by two 
‘ustomers of the jeweler. They had just 
‘tepped int. the store when two more hold- 
‘) men brandishing guns told the customers 
‘0 walk into a backroom where they were 
mmediately joined by Mr. Freeman, While 
‘Wo of the bandits held the jeweler and 


iS Customers at bay the other two men 
Worked leisurely, taking only the best 
‘oods from the safe and the showcases. 

After the men had gathered up their loot 
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they backed out of the store at the same 
time warning the jeweler and his patrons 
not to follow. Despite this warning the 
jeweler rushed to the street after the men 
had gone, but slipped on the ice and was 
forced to abandon the chase. 

The articles taken consist of diamonds, 
watches, chains, rings and earrings worth 
$3,500. None of the stolen merchandise 
was insured. 








JEWELRY TRAVELERS MEET 
Members of Traveling Jewelers’ Association 
Hold Annual Meeting and Receive 
Yearly Reports 

The 17th annual meeting cf the Travel- 
ing Jewelers’ ‘Association was held last 
Saturday afternoon at the headquarters of 
the Jewelers 24-Karat Club, 15 Maiden 





PRESIDENT 


NEWTON ELTINGE, 


Lane, New York. The meeting was well 


attended and was in charge of President 
Newton Eltinge. 
At 2 p. mM. the gathering was called to 


order by President Eltinge, who after a few 
remarks of welcome delivered a brief ad- 
dress. During his remarks President El- 
tinge impressed upon those present the im- 
portance of the work the organization is 
doing and concluded by stating that he 
would continue to strive for the 100 per 


cent. goal. 

Secretary-treasurer K. D. Read next 
presented his reports, which after being 
read were voted, accepted and filed. The 


report of the secretary showed that at the 
previous meeting of the organization the 
membership numbered 257 but since then 
three members had died making a total of 
254. The treasurer’s report showed the 
organization to be in a flourishing condi- 
tion. 

Following these reports the members en- 
tered into a discussion to determine just 
when newly elected members of the 
Brotherhood of Traveling Jewelers should 
be accepted into the Traveling Jewelers’ 
Association. It was decided that they should 
not be accepted into the latter organization 
until the secretary: of the brotherhood 
notifies the secretary of the Traveling 
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Jewelers’ Association that they are eligible. 
After this discussion Jack Beacham read 
the list of the members recently elected to 
the Brotherhood of Traveling Jewelers. 

On the consent of those present the 
secretary was instructed to have new books 
printed containing the names of members. 

President Eltinge next appointed the fol- 
lowing to serve as a nominating committee 
for the ensuing year: E. H. Eckfeldt, Les- 
ter Russell and A. B. Tuthill. This or- 
ganization elects officers every two years. 

After extending a vote of thanks to the 
Jewelers 24-Karat Club for the use of its 
room the meeting adjourned at 2.45 Pp. Mm. 








NEW OFFICERS ELECTED 





Members of Buffalo Retail Jewelers’ Associ- 
ation Hold Annual Meeting and 
Choose New Leaders 


BurFaLo, N. Y., Jan. 13.—The annual 
election of officefs of the Buffalo Retail 
Jewelers’ Association was held Thursday 
evening at the January meeting of the club. 
The meeting was held at the Hotel Lafay- 
ette, where the national jewelers convention 
was held in the Fall. Charles T. Evans, 
who has been president of the organization 
during the last year, presided at the meeting. 

The new officers elected are: Frank 
Ehrenfried, president; Louis B. Striker, 
vice-president; Edward Leininger, secretary, 
and Herman A. Reinhardt, treasurer. Five 
directors were also elected. They are Mr. 
Evans, William F, Ehmann, who has been 
treasurer of the association; Fred J. Dorn; 
John J. Diebold and August H. Hoyler, 
former treasurer of the association. 

Mr. Ehrenfried was elected by acclama- 
tion. His nomination, together with that of 
the other officers was made by a nominating 
committee, of which William F, Ehmann 
was the chairman. The other members of 
the committee were Gustav A. Frisch and 
John J. Diebold. In announcing the nomina- 
tions, Mr. Ehmann said that the committee 
had given the matter of making the nomina- 
tions a great deal of consideration, and that 
they felt the men selected would be success- 
ful as officers of the organization. 

Following his election, Mr. Ehrenfried, in 
a speech of acceptance, said that it was 
with the greatest pleasure that he accepted 
the presidency of so successful an organiza- 
tion as the Buffalo Retail Jewelers’ Associa- 
tion, and that he would endeavor to do his 
utmost toward furthering its success. He 
paid a compliment to the retiring president, 
Mr. Evans, saying that his work had much 
to do with making the national convention 
which was held here in September a great 
success. 

Mr. Evans, in an ,address, said that the 
advancement made by the association was 
due to the splendid spirit of co-operation 
existing among its members. “It has been 
a pleasure to work with such an organiza- 
tion,” he said. 

Samuel Mazur, E. Ferry St. jeweler, gave 
an interesting talk, following the election, 
on the repairing of chime clocks, and this 
was followed by a general discussion on the 
subject. 

The annual banquet of the association 
will be held the latter part of February, a 
definite date having not yet been set. 
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201% in. Long 
93, in. High 
Hand Polished Mahogany 
Finished Case 


ALCO 
Special Net Price $7.75 


CATHEDRAL 
GONG STRIKE 


6 in. Porcelain Dial 
Heavy English Sash 


Convex Glass 


Made Exclusively for Us. 





Big Ben and Baby Ben 


Plain or Luminous 


For Immediate Delivery at Reduced Prices 
We Also Carry a Full Line of West clox and All Standard Made Clocks 


133-139 Canal St. 


J. J. SCHMUKLER 


New York City 


18, 192 



























































You Can Try It in Your 


= il - Own Shop 


Now is the time to 
make that 30-day free 
trial. 


.. A torch at every 
“' bench means happy 
workmen and a sav- 
ing of 30 to 60 min- 
utes per ony per man. 





Patented July 19, 1921 


Wonderful HORE TET 


Solders gold, 
silver, plat- 
inum,— bet- 
ter and 


quicker. 


num, 


the fifty-man shop. 
derful for repairs. 


Ask for details 








Melts and 
welds gold 
and plati- 


For the one-man shop and 
Won- 








[SAM W. aS 


22 ALBANY 8ST. NEWYORK CITY 


JEWELERS TECHNICAL ADVICE C9 

















300 ft. South of Cortlandt St. Ferry 


Phone Rector 3191 


(4K. GOLD FILLED 





FOUNTAIN PEN AND PENCIL SET 





THIS HANDSOME SET IS AT THE PRESENT TIME 
ENJOYING UNPARALLELED POPULARITY 
THE FOUNTAIN PEN is a safety self-filler, fitted 
with a smooth writing 14K Solid Gold Iridium tipped 
pen point. It is encased in a beautiful 14K Gold Filled 
engine turned case. Absolutely non-leakable and 

guaranteed. 

THE PENCIL is made of the same high quality (14K 
Gold Filled) stock. It propels and expels. Has a re- 
movable eraser and is equipped with six extra thin 
leads. A Really Attractive Pencil. 

THE BOX. A leatherette, Gold Embossed, dome 
top box. Satin lined with a velvet base. 


WE ARE THE DIRECT MANUFACTURERS AND ORIG- 
INATORS OF THESE SETS. JOBBERS ONLY. Retail 
ers will not be quoted. 


THE ECLIPSE FOUNTAIN PEN CO. 
161 Grand Street, New York City 
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F. Percival 
Yoh Carolina for two weeks’ rest. 

The officers of J. Green & Co. have 
yen renovated and partitioned so as to 
gparate the outer office from the fac- 


Lawrence has gone to 


tory. 

The F. G. Butler & Co., have moved 
tom the third floor to the sixth in the 
Blake building, giving this concern much 
nore floor space. 

The engagement is announced of Miss 
flizabeth Gerstein and Al Hershon. The 
itter is in business as head of the Al 
Hershon Co., 5 Bromfield St. 

4. U. Burque, Nashua, N. H., on Feb. 
{will move into a new building which 
te has had constructed opposite the 
premises he now occupies on Pearl St. 

Arishen & Rockman, 82 Jewelers 
puilding, have opened a branch office in 
the Dexter building for the use of their 
alesmen. The office is on the sixth 
for. 

W. Hubor, associated with the F.: A. 
Sherer Co., is slowly recovering from 
a internal operation which has con- 
gelled his absence from business for sev- 
eral weeks. 

A charter of incorporation has been 
ganted to McRae & Keeler, Inc., jewelry 
novelties. The capital is $150,000 and the 
incorporators are Arthur A. McRae, Ada 
G. Keeler and Lawrence P. Keeler, all 
of Attleboro. 

Prominent officials of Quincy, Mass., 
and large delegations from several fra- 
ternal orders and business organizations 
attended the funeral Jan. 8, of Oscar S. 
Sandberg, jeweler, at the Bethany Con- 
gregational Church, Quincy. The 
mourners included Mayor Bradford, for- 
ner Mayor Bates, Fairbanks and Whiton, 
and delegations from Wollaston lodge of 
Masons, St. Stephens Chapter, Royal 
Arch Masons, Quincy Commandery, 
KX. T. Aleppo Temple, Mystic Shrine, 
Boston council of Royal and Selected 
Masters, John Ericson Court, Foresters 
of America, Quincy lodge of Moose, 
Quincy Chamber of Commerce and other 
mganizations. Mr. Sandberg was for 
“ years a jeweler in Quincy. He died 
atthe Quincy hospital following an oper- 
ition. He served as tax collector 1912-13. 
He is survived by a widow and a 
daughter, Marjorie N. Sandberg. 








Connecticut Notes. 





-_\ecording to papers filed with the 
secretary of State, the R. Wallace & 
Sos Mfg. Co., Wallingford, Conn., has 
‘sued 752 additional shares of preferred 
“tock to the amount of $18,800. 

The New Haven Industrial Dinner for 
“ month of January was held last 
ntursday evening at 6:30 at the Hotel 
varde, under the auspices of the Indus- 
‘nal Department of the Y. M. C. A. 
Wa chief speaker of the evening was 
a Camp, president of the New 
“aven Clock Co. who addressed his 
audience o: “Keeping Fit.” 
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It is well known, not to the public, but 
within trade circles, that the Waterbury 
Clock Co. was the original makers of non- 
jeweled or clock watches, and that for 
many years the watch production of the 
Waterbury factory has been marketed ex- 
clusively by Robt. H. Ingersoll & Bro. 
Owing to the present financial condition 
of the Ingersoll concern, it has become nec- 
essary for the Waterbury Clock Co. 
to market its line of watches under its 
own brand. The complete line of 
Waterbury watches will consist of eight 
models under the following names: 
Patrol, Mate, Jewel, Comet, Jewel- 
ite, Patrolite, Cometlite and Wristlite. The 
latter four have “Undark” luminous dials. 
The Waterbury company has had all of 
these models in production for several 
years, and they are entirely familiar to the 
trade in every except their new brand 
names. The Waterbury Clock Company 
has behind it nearly 75 years of manufac- 
turing experience. The plants of the com- 
pany have a capacity of more than 15,000 
watches per day, which is perhaps more 
than the combined capacity of all other 
concerns in the industry. W. H. B. 
DuMont, secretary and assistant treasurer 
of the Waterbury Clock Co., is personally 
directing the launching of the new line. He 
will be supported by A. L. Daniels, who will 
be in charge of the develonment of the 
watch department, with F. A. Denninger 
as sales manager, and Carl R. Hoffman as 
advertising manager. Until recently these 
men were in charge of sales and advertis- 
ing for the Ingersoll watch company. Evans 
and Barnhill, Inc., are acting as advertis- 
ing and merchandising counsel. 











James P. Black, a local wholesaler left 
last week for an extended business trip 
through New England. 

Harry Fisher, of Swift & Fisher, has 
been made administrator of the estate of 
the late Edgar and Julia Hixon. 

The Whiting & Davis Co.’s soccer 
team held a banquet at Plainfield last 
Wednesday night in the Whiting & Davis 
restaurant. Frank A. Brown acted as 
toastmaster. 

The officers elected by the Manufac- 
turers National Bank last week were: 
Frederick Sturdy, president; John L. 
Thompson, vice-president; Frank L. 
Baker, clerk and Ernest Mulvey, cashier. 

The North Attleboro Board of Trade 
unanimously voted last Thursday night 
in favor of the American Valuation plan 
for the tariff. The vote was on a refer- 
endum from the United States Chamber 
of Commerce. 

A hearing will be held Jan. 25 at tne 
court house in Taunton for the final dis- 
position of the matter of Doran, Bagnall 
& Co., bankrupts. Andrew Morris, duly 
appointed trustee, has asked for an al- 
lowance of $3,354. 

John Thompson, a well known jeweler 
last Wednesday night in behalf of the 
Board of Trade grandstand committee 
presented the selectmen with a deed to 
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the new stand recently constructed bv 


public subscriptions at the Columbia 
grounds. 

The polishers at the factory of the 
Webster Co. went on strike last Friday 
afternoon for about 10 minutes while 
they presented their superintendent, 
Frank Batchelder with a handsome chest 
of silver in honor of the 25th anniversary 
of his wedding. Lester Keyes acted as 
spokesman and for a few minutes the 
genial superintendent was led to believe 


that there was trouble. 








Hartford, Conn. 


An auction sale of silverware, clocks and 
jewelry is being held in the store formerly 
vacant at 1079 N. Main St. 

Trade marks have been granted to the 
R. Wallace & Sons Mfg. Co., Wallingford, 
Conn., for certain German silver flatware. 

The plant of the American Silver Co., 
Bristol, Conn., resumed operations on Mon- 
day of last week following a shutdown of 
two weeks for necessary repairs and inven- 
tory. 

Burglars entered the store of Max Zirin 
at 211 Park St. last Wednesday evening and 
stole 40 gold filled rings and four neck- 
laces, all valued about $100. The police 
were notified of the loss and an investiga- 
tion is on. Entrance to the store was made 
by breaking a pane of glass in a window in 
the rear of the establishment. 

Charles E. Lord, who several weeks ago 
was appointed receiver of Beck-Engle, Inc., 
retail jewelers and silversmiths, who con- 
ducted two stores in this city, one in the 
Allyn House block at the corner of Asylum 
and Trumbull Sts. and the other on Pratt 
St., has received permission in the Superior 
Court from Judge Hinman to sell the stock 
of the company in his possession, this to be 
considered as an asset of the estate. 

Among those elected members of the 
board of directors of the Bristol National 
Bank, at the annual meeting last week 
Tuesday, were William S. Ingraham, sec- 
retary and treasurer of the E. Ingraham Co.; 
Fuller F. Barnes, secretary and treasurer of 
the Wallace Barnes Co.; Alexander Harper, 
president of the American Silver Co.; Fred- 
erick N. Manross, clock spring manufac- 
turer. Mr. Ingraham was also elected vice- 
president of the bank. 

Senator George McLean of Connecticut 
has introduced in the Senate a petition from 
485 employes of the William L. Gilbert 
Clock Co., Winsted, Conn., in which it is 
stated that they favor the immediate enact- 
ment of the so-called Fordney tariff bill, 
with the American valuation clause em- 
bodied, thereby enabling the manufacturers 
of this country to better meet the foreign 
competition and maintain the American 
standard of living for their employes. 

At the annual meeting of the stockhold- 
ers of the American Trust Co., Bristol, 
Conn., last week, the following were among 
the directors elected: William S. Ingraham, 
of the E. Ingraham Co.; Walter A. Ingra- 
ham, of the E. Ingraham Co.; Fuller F. 
Barnes, of the Wallace Barnes Co.; Fred- 
erick N. Manross and Alexander Harper, 
of the American Silver Co. Mr. Harper 
was also elected a vice-president of the or- 
ganization by the board of directors. 
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AUCTION SALE 


Over $100,000 worth of choice and select mounted and un- 
mounted Diamonds of every description. 


A fine line of Ladies’ and Gents’ 14 kt. Watches, consisting of 
3onn Special, Waltham, Elgin, Riverside, Hampden, Illinois, 
Crescent Street, etc., etc. 

IVatches in the latest designs. 


A large selection of high-grade gold Jewelry in a great variety, 
Mountings and Ladies’ and Gents’ stone-set Kings. 


3ig Ben, Parlor, and fancy dining-room Clocks. 


BROOKLYN 


610 Broadway, Brooklyn, N. Y. 


A beautiful line of Ladies’ platinum and green gold Bracelet | 


An enormous line of high-grade gold-filled Jewelry, Sterling | 
Silverware, Flat and Hollowware, Sheffield Plated Ware. | 


beginning January 25, 1922, at 10.30 A. M., at our 
spacious building, 610 Broadway, Brooklyn, foot 
of Lorimer St. “L” Station. 


About 300 of the finest and choicest make of Silk Lamp Shades 
in the latest colors, ranging up to $75 a piece, in various sizes 
and in beautiful shapes. 

The above having been removed from one of the leading 
Jewelers of Bridgeport, Conn., and also from a promi- 
nent Jeweler of the New England States, making in all a 
splendid and elegant array in its entirety and must be 
seen to be appreciated. 

| Inspection invited Monday, January 23rd, and Tuesday, Jan- 
uary 24th, 1922, between the hours of 10.30 A. M. and 409 
P. M. 

Also elegant Show-cases, Safe, Trays, Boxes, Findings, wij] 
be offered at this sale. 


PURCHASING SYNDICATE 


FRANK WALKER, Auctioneer 


Telephone: Stagg 1757 








F. C. JORGESON & CO. 


159 to 167 ANN STREET, 
CHICAGO 
Makers of HIGH-GRADE JEWELERS’ FIXTURES 














The Buyers 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 


41 John Street New York 








Colonial Wall Case, No. 123. 
WRITE FOR OUR CATALOG. 


Counter Case and Table, No. 107. 














Nickel American Made 

Watches and Alarm Clocks 

at Reduced Prices. 
Each, $.79 


For a list of other bargain and popular 
selling items, see our late Silent Sales- 
man talog No. 51 with reduced 
prices on watches, clocks, jewelry, 
silverware, phonographs, holiday goods, 
Oneida Community, etc. If you have 
not already received a copy, please 
write for it. It’s FREE to live dealers. 







JOSEPH HAGN COMPANY 
223-225 West Madison Street “= ¥ = 

Dept. J.C. p 
CHICAGO, ILL. 


U. S. A. American Made, each 79c. 








Refraction and Motility 
of the Kye 


With special chapters on Color Blindness, Field of 
Vision, The Relation of Functional Eye Diseases to 
General Medicine. By Ellice M. Alger, Adjunct Pro- 
fessor of Diseases of the Eye in the New York Post- 
Graduate Medical School and Hospital, etc. 122 Illus- 
trations. Extra Cloth. 376 pages. Price, $2.50 net 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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The Adams Novelty Co., which started in 
business last Fall has discontinued. 

Mr. and Mrs. Raymond E. Ostby are 
sending a week in New York and vicinity. 

The Jeannette Jewelry Co., manufactur- 
ing gold geods, has removed from 183 to 
220 Eddy St. 

The Guarantee Loan Co., Inc., of this 
city, has increased its capital stock from 
$100,000 to $200,000. 

Pp. H. Conley of Conley & Straight and 
Chris W. O’Brien are serving as petit 
jurors in the Superior Court. 

Mr. and Mrs. Howard L. Carpenter left 
Wednesday for Nutley, N. J., where they 
attended the Huntoon-Goodrich wedding. 

Robert A. Dunn has given a chattel 
mortgage for $5,585 to Charles A. Dunn on 
tools, shafting, etc., at 107 Friendship St. 

George F. Gilmore, representing the 
Thomas De La Rue & Co., Ltd., of London, 
England, was a visitor in this city the past 
week, 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., was the speaker at 
the meeting of St. Andrew’s Chapter last 
week, 

William E. Doolittle was a business 
visitor in this city the past week represent- 
ing the Doublock Mfg. Co., New Britain, 
Conn, 

Julian C. Marx, formerly of J. C. Marx 
& Co., 99 Stewart St. this city. is now con- 
nected with A. H. Bendheim & Co. of 
New York city. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., was elected vice-president of 
the Pomham Club, at the annual meeting 
held last Tuesday evening. 

The will of the late William I. Macomber 
was probated in the Probate Court at 
Cranston the past week and Martha M. 
Macomber appointed executrix. 

A marriage permit was granted Fred- 
erick Moorhead, manufacturing jeweler by 
the City Registrar the past week. The 
bride-to-be is Sarah Y. Ebbetts. 

Henry Fletcher was re-elected a member 
ot the Sinking Funds Commission of 
Providence for three years, at the meeting 
of the City Council last Monday evening. 

H. Trooh, of Troob & Dubin, 24 Calender 
St. who has been suffering from an affec- 
tion of his eyes that rendered him almost 
‘lind for several months is reported as im- 
proving. 

The Decorative Window Co., 257 Eddy 
St. J. Gilbert Dudley, designer, is installing 
*) stained glass windows in the auditorium 
f the First Presbyterian Church, Clifford 
St. this city. 

The annual meeting of the Manufacturing 
Jewelers’ Soard of Trade will be held at 
the rooms of the Association in the Turks 
Head building, this city on Friday after- 
noon, Jan. 27. 

Isidore Lepsau and William L. Goff are 
the owners of the Olneyville Optical Co. 
that has started in business at 27 Olney- 
ville square, this city to manufacture sup- 
Plies for the optical trade. 

The case of J. A. Foster Co. against 
Samuel Kaplan was heard before Judge 
Rueckert in the civil session of the Sixth 
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District Court last week and judgment 
entered for the plaintiff for $21. 

George H. Rhodes was re-elected for the 
18th consecutive term at the annual meet- 
ing of the British Club of Rhode Island 
held last Wednesday evening. Edmund A. 
Truelove was elected treasurer. 

Clifford H. Chapman, of the new manu- 
facturing jewelry concern of C. H. Chap- 
man Co., Inc., left last week for an ex- 
tended western business trip, during which 
a Chicago office will be estabtished. 

George E. Stillman for 19 years em- 
ployed at the Brown & Sharpe Mfg. Co. 
died last week at his home in Lakewood, 
R. L, in his 7lst year. He was born at 
Little Falls, N. Y., April 21, 1850. 

The Pasarti Co., room 624 Caesar Misch 
building, corner Westminster and Empire 
Sts., is conducted by Attilio Pascucci and 
Aristide B. Cainfarani, according to their 
statement filed at the city clerk’s office. 

Gustave E. Koppe and Maurice J. Burn- 
stingly have formed a co-partnership for 
the manufacture of a general line specializ- 
ing on Elk’s emblems, at 11 Dorr St. this 
city under the firm style of the Elkloid Co. 

At the annual meeting of the Rhode Is- 
land Historical Society, held last Tuesday 
evening Harold W. Ostby was elected chair- 
man of the lecture committee and Henry 
D. Sharpe, chairman of the publicity com- 
mittee. 

The Tilden-Thurber Corp. of this city 
has announced that J. H. Miller, Jr., 
formerly officer-in-charge at the fleet store- 
houses, Newport, is now associated with 
that concern and will look after its interests 
in Newport. 

An increase in the capital stock of - the 
Guaranty Loan Co. Inc., of this city from 
$100,000 to $200,000 has been authorized 
according to an amendment to the corpora- 
tion’s charter filed last week at the Secre- 
tary of State’s office. 

The Wilcox Co. of Providence, capital- 
ized at $10,000 for the purpose of manu- 
facturing jewelry has been granted a 
charter under the laws of Rhode Island. 
The incorporators are Howard D. Wilcox, 
Norman W. Robertson and Danforth K. 
Barrett, all of this city. 

Col. Joseph Samuels, of the Outlet Co.: 
Archibald Silverman, of Silverman Bros. 
are members of the local delegation that 
represented the Jewish people of Providence 
at the meeting at New York on Sunday in 
connection with the raising of the Jewish 
relief fund of $14,000,000. 

Through a co-operative arrangement with 
the Wm. L. Gilbert Clock Co., of Winsted, 
Conn., the silver department of the Shepard 
Stores staged a special clock sale the past 
week, which featured every kind of a clock 
from the useful indispensable alarm clock 
to the mellow toned chime clocks. 

The Barrington Loan Co., Inc., of Bar- 
rington, capitalized at $10,000 for the pur- 
pose of conducting a brokerage business 
has obtained a charter under the laws of 
Rhode Island. The incorporators are 
Emilio Greco, Giovanni Cicerchia, Antonio 
F. Palumbo and John F. Palumbo all of 
Barrington. 

Alarmed’ by the dense clouds of smoke 
which poured from every window of the 
cold and silver refinery of Whipple & 


Campbell, 488 S. Main St. early last week, 
someone 


sent in an alarm of fire which 
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called the department. It was found that 
the smoke was from a wood fire that was 
being built in preparation for the week's 
work. 

William M. Austin, who was recently 
elected national president of the Inter- 
national Jewelry Workers’ Union, has re- 
signed his position with the George L. 
Paine Co., of North Attleboro, where he 
has been employed for 11 years, and has 
opened a headquarters in the Caesar Misch 
building, corner Westminster and Empire 
Sts., this city. 

Col. William F. Flanagen, of the Cutler 
Jewelry Co., was re-elected Colonel of the 
First Light Infantry Regiment, the crack 
independent military organization of the 
State, at the annual election held Wednes- 
day evening. Major E. Merle Bixby, 
formerly head of the silver department at 
the Shepard Stores declined to oppose him. 
Frank L. Barrows with the Gorham Mig. 
Co. was elected Major. 

An involuntary petition in bankruptcy 
has been filed in the United States District 
Court for Rhode Island against Israel and 
Jacob Saltzman, doing business at 307 Wey- 
bossét St. this city as Saltzman Bros., 
men’s furnishers, including a retail jewelry 
department. The petitioning creditors are: 
Hub Cap Co., Providence, $477 for mer- 
chandise; Pincus Uffer, note for $250, and 
Samuel Schreiter, note for $6,260. Albert 
B. West, an attorney has been appointed by 
Judge Arthur L. Brown as receiver. 

Archibald Silverman, of Silverman Bros., 
officiated as toastmaster at the dinner 
following the annual installation of officers 
of Haggai Lodge of B’nai B’rith at the 
Elks’ Auditorium last Sunday evening. 
The dinner began with a moment of silence, 
during which everybody stood with bowed 
head out of reverence for the memory of 
Col. Harry Cutler, of the Cutler Jewelry 
Co. In installing the officers, including 
Sigmund Lederer as a trustee, the install- 
ing officer extolled the character of Col. 
Cutler and praised the work done by him. 

The past week has been an unusually 
busy and productive one at the factory of 
the Bassett Jewelry Co., 36 Garnet St., this 
city on the occasion of the annual confer- 
ence of the sales force and officials and 
heads of departments for a general discus- 
sion of conditions in various sections of 
the country and the preparation of the 
sample lines for the respective districts. 
One important feature in the visit to the 
factory of the salesmen from the different 
sections was the personal inspection and 
study of the production of the goods in the 
factory. The traveling representatives at- 
tending the conference included C. J. 
Roehr, general manager of the sales forces; 
R. V. Addes, of New York city; Nelson T. 
Sherwood, southern district: Arthur L. 
Hancock, Middle West; E. L. Presbrey, 
Pacific Coast: E. E. Spaulding of Minne- 
apolis and E. K. Van Beesker‘, eastern sec- 
tion. The conference was considered as 
highly satisfactory in every respect, the 
exchange of experiences and opinions from 
the heads of the several business sections of 
the country being most encouraging. Every 
member of the force, including L. J. Roehr, 
president of the company, believe that the 
outlook for the coming year is excellent. 
A banquet was given at the Dreyfus Hotel, 
the event being an enjoyable one. 
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John Fish, jeweler of Bryn Mawr, Pa., 
was a recent buyer in town. 

G. William Eberman, Bethlehem, Pa., 
was among the out of town buyers in 
Philadelphia last week. 


Gustav Saacke, representing Saacke, 
Schmidt & Co., Providence, R. I., was in 
the city last week calling on the trade. 

R. Devinsky, watchmaker of 8th and 
Sansom Sts., was confined to his home 
several days last week with an injured 
leg. 

a Amspacker, who is in charge 
of the watch repair department of S. 
Kind & Son, 1110 Chestnut St., has re- 
signed. 

The annual banquet of the Jewelers’ 
Club of Philadelphia will be held at the 
Bellevue Stratford on the evening of 
Feb. 18. 

Elias Weinmann, dealer in diamonds 
and gold jewelry, 900 Chestnut St., has 
been elected a director of the National 
Bank of Commerce. 

Andrew Feil, who was in business at 
1630 Passyunk Ave. for 23 years, has 
moved his place of business and is now 
located 1929 Passyunk Ave. 

Charles Summers, representing the Al- 
vin Silver Co., Sag Harbor, Mich., was in 
Philadelphia last week, looking after the 
requirements of his customers. 

James May, watchmaker in the employ 
of H. O. Hurlburt & Sons, 813 Chestnut 
St, has returned to this city after visit- 
ing his parents at Worcester, Mass. 

William J. Brand of M. Sickles & Sons, 
900 Chestnut St., passed several days in 
Meriden, Conn., last week visiting the 
factory of the International Silver Co. 

Ed Sickles of M. Sickles & Sons, 900 
Chestnut St., who visited a number of 
manufacturing jewelers down east re- 
turned home during the latter part of last 
week, 

Sol Sickles, of M. Sickles & Sons, 900 
Chestnut St., left the city last week on 
an extended business trip. Mr. Sickles 
expects to be away for two months and 
will travel as far south as Florida. 

Joseph E. Worthington, formerly a 
member of the firm of Worthington & 
Raymond, of New York, dealers in jew- 
elers’ and watchmakers’ tools and sup- 
plies, who is well known in the trade 
here, has been admitted to partnership 
in the Arrow Supply & Importing Co., 
102 Fulton St., New York. 

E. C. Morrison, jeweler of Millville, 
N. J, accompanied by Mrs. Morrison, 
visited Philadelphia last week and made 
anumber of purchases at local wholesale 
houses. Among the other buyers who 
were in town last week were: Benjamin 
DuBois, 426 Main St., Royersford, Pa.; 
Robert Devere, Magnolia, N. J.; A. E. 
Baylis, Bristol, Pa.; H. B. MacFarlan, 
East Downingtown, Pa.; J. C. Evans, 


Cambridge, Md.; Ralph Lance of the 
Lance Jewelry Co. Norristown Pa.; Wil- 
liam Beck, Vineland, N. J.; Eugene Loeb, 
Reading, Pa.; E. C. Albertson, Bridgeton, 
: J., and John H. Sensenig, New Holland, 
a. 
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William V. Becker, 352 Berkley St., 
Germantown, recently resigned as super- 
visor of Sanitation, Division of Housing 
and Sanitation of the Bureau of Health, 
to become treasurer of the Emblem Mfg. 
Co., a jewelry firm located at 34 S. 17th 
St. Before leaving his office at City Hall, 
Mr. Becker was presented with a travel- 
ing bag and cigarette case, gifts of em- 
ployes of the Division of Housing and 
Sanitation. Leonard Demaire and Lin- 
coln E. Leeds, employes, made speeches 
in presenting gifts to Mr. Becker and 
wished him success in his new under- 
taking. Mr. Becker has been in the em- 
ploy of the city for one year and a half. 
Prior to that time he was connected with 
the State Board of Health at Harrisburg. 

A large plate glass window in the store 
of M. Sickles & Sons, 900 Chestnut St., 
was broken by the high wind during the 
storm which held Philadelphia in its 
grasp on Wednesday, Jan. 11th. The 
high wind sweeping down 9th St. forced 
the big window from its frame; and it 
was broken into a thousand pieces when 
it fell into the diamond room of the 
store. Fortunately no one was in the 
room when the crash came but Miss Etta 
Merbitz, who is employed in the repair 
department of the store had left the room 
a moment before. The heavy glass fell 
into the room smashing a diamond scale 
and a chair nearby. The breaking glass 
startled salesmen and other employees 
of the store and to make matters worse 
they found it difficult to keep warm after 
the window had been torn from its place. 
Another window on the Chestnut St. 
side of the building was in danger of 
being smashed by the gale. Following 
the crash carpenters boarded up the 
window and braced the other window to 
prevent it from being broken. 

For the second time within two months 
the jewelry store of the A. J. Schroder 
Co., S. W. cor. 52nd and Chestnut Sts., 
was robbed recently when thieves smashed 
a show window of the store and escaped 
with watches and cigarette cases valued 
at $95. The robbery was executed so 
quickly that no one saw the thieves. 
Policemen Sacks and Crane were on the 
corner at 7.30 in the morning, both men 
having been detailed to that section be- 
cause of numerous holdups. They 
walked to a call box to make their 
hourly reports to the 55th and Pine Sts. 
police station. During the 15 minutes 
they were away from the corner of 52nd 
and Chestnut Sts., thieves smashed the 
show window with a clam hammer cov- 
ered with rags which muffled the crash 
of glass. The previous robbery at the 
Schroder store occurred Nov. 23, 1921, 
when four armed bandits smashed the 
show window, grabbed $10,000 worth of 
diamond rings and made their escape in 
a stolen automobile. Harry Morgan, 
134 S. 54th St., manager of the store, 
Walter Shaplin, 4916 Locust St. a 
watchmaker, and J. R. Hutchinson, a 
clerk of 2225 Bainbridge St., were in the 
store when the first holdup occurred. 
No trace of the bandits was ever found, 
although the motor car which they used 
to make their escape was found aban- 
doned on the street. 
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Lancaster, Pa. 





The gold footballs awarded to the players 
of Franklin and Marshall College team at 
its recent banquet were furnished by the 
J. F. Apple Co. 

Two traveling representatives of the 
Non-Retailing Co., and their wives have 
been enjoying short vacations, C. E. Foose 
in New York and F. A. Wheeler in Phila- 
delphia, 

The Tick Tock Club of the Hamilton 
watch factory has presented Miss Pauline 
Morton, industrial secretary of the local 
Y. W. C. A., with a beautiful mahogany 
clock and candlestick in honor of her ap- 
proaching marriage. 

F. A. Peters, of the H. S. Meiskey Co, 
Charles F, Miller, and A. A, Rosenstein, 
of the Novelty Co., have been appointed 
by the president of the Lancaster Chamber 
of Commerce members of the proposed 
Welfare Federation. 

P. H. Caplan, jeweler, 206 Market St., 
Harrisburg, has purchased the property at 
the north-east corner of Market and 2nd 
Sts, Harrisburg. It fronts 63 feet on 
2nd St. The Caplan jewelry business will 
be installed in the new location on April 1. 

At the January meeting of the Lancaster 
Optometrical Society last week George R. 
Huber, Lancaster, was re-elected president. 
George L. Hepp, Lititz, was elected vice- 
president; Ezra E. Sieber, secretary. Mat- 
ters of interest along optical lines were 
discussed, 

At last week’s annual election of officers 
by various organizations the jewelers’ trade 
is in evidence. Dr. A. G. Bowman, of the 
Non-Retailing Co., was elected a director of 
the First National Bank of Lancaster, and 
Charles F. Miller, president of the Hamil- 
ton Watch Co., was elected a director of 
the People’s National Bank, Lancaster, 

The following new students have enrolled 
at the Bowman Technical School: Benjamin 
Frank, Elmira, N. Y.; John Johnson, 
Akron, O.; Bertram Rosser, Cincinnati; L. 
J. Brown, Uniontown, Pa.; Alfred Zimmer, 
Sharon, Pa., formerly with Paul P. Wentz, 
himself a former student of the school. 
George R. Wilson, Philadelphia, a former 
student, has taken a position at Johnstown, 
Pa., with the Penn Traffic Co., jewelers. 

The Hamilton Watch Co. has gladdened 
the hearts of all employes who were in the 
service prior to November 1, 1921, by pay- 
ing them one week’s average earnings, 
based on their 1921 earnings. The amount 
so distributed was about $25,000. The gift 
was an expression of the company’s friendly 
feeling towards its employes and in recogni- 
tion of their services. During the past year 
this factory has operated full time and in- 
creased the number of its employes by 115, 
the total number now being 860, 

S. Kurtz Zook furnished the beautiful 
silver loving cup which the First National 
Bank presented to Barr Spangler, of Mari- 
etta, an original director of the bank, on 
Jan. 13, the birthday of the recipient. 
Though a centenarian Mr. Spangler is 
president of the First National Bank of 
Marietta. He is at his desk there daily and 
also spends some time directing affairs at 
his big general merchandise store. He is 
the oldest bank president in the. United 
States and still enjoys vigorous health. 
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Herman Cerf, of the M. Bonn Co., has 
returned from an eastern buying trip. 

Martin Gluck, of Martin Gluck & Sons, 
left last week for Chicago and the west 
on a business trip. 

H. J. Thier has retired from the firm of 
Thier, Kraus & Beam. The business will 
he continued by Messrs. Kraus and Beam. 

James H. Johnston, jewelry buyer for 
Heeren Bros. & Co., has been confined to 
his home for the last two weeks on account 
of illness. 

William Hofmann, head of Heeren Bros. 
& Co. has been confined to his bed since 
the rst of the suffering from 
erysipelas. 

Considerable stuff is being offered to 
pawnshops which has been stolen and 
as a result numerous arrests are being 
made, because there are jewelers who tip 
off the police when they are convinced 
that the jewelry offered has not been 
obtained honestly. 

M. E. Means, formerly of Scribner & 
Loehr Co., Cleveland, O., has become as- 
sociated with the firm of H. O. Hurlburt 
& Sons, wholesale jewelers. Mr. Means 
is connected with the Pittsburgh office of 
the Hurlburt firm, located at 611 Jenkins 
Arcade building, and will travel in Western 
Pennsylvania and Ohio. 


year 


Past president Sam F. Sipe, of the 
Jewelers 24 Karat Club of Pittsburgh, 
the newly elected president, J. Clare 


Crawford, Frances J. Keating, W. E. 
Jones and a few other jewelers leit 
Pittsburgh last week for New York to 
attend the annual banquet of the 
Jewelers 24 Karat Club of that city. 

The 21st outbound trip of the Chamber 
of Commerce trade extension committee, 
with Sam F. Sipe as vice-chairman, will 
be made May 8 to May 12 inclusive and 
will include stops at Cleveland, Toledo and 
Fort Wayne and 17 other towns in Ohio 
and Indiana, but all smaller than those 


named. The party will travel by special 
train. 

\n involuntary petition in bankruptcy 
was led in the United States District 


Court here against Levine Bros., who con- 


duct a small jewelry store in the down- 
town district, the attorney for the creditors 
being }. M. Redden. The petitioners allege 


a 


they are creditors for $310, $777 and $1,352, 


respectively. The total claims are now 
being ngured. The concern is a compara- 
tively new ore. 

Retail Credit Men’s Assoctatton 


The 
has put its plan into working order on 
catching bad check manipulators. The 
membership will be notified of the pres- 
ence of the crooks through a telephone 
arrangement just completed. A number 
of merchants have agreed to notify at 


least five members, which will do much 
to inform the entire trade quickly. The 
association is also observing “thrift 


week” and using the radio to broadcast 
the “pay your bills promptly plan.” 

A fire at the 5 and 10-cent store of S. S. 
Kresge & Co., on lower Fifth Ave., last 
week, and in close proximity to several 
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jewelry establishments has resulted in the 
fire marshal beginning an investigation and 
compelling all merchants to abide by the 
laws in the matter of installing a sprinkler 
system. It is claimed that instead of 
$250,000 loss it would have amounted to 
about $3,000 had there been a_ sprinkler. 
Boxes and rubbish in the basement of the 
store where the blaze started made fuel for 
the flames. 

A youth who says his name is Ray 
Williams, aged 19, and his home Holden, 
\V. Va., was arrested here last week while 
in the act of “jimmying” a rear window 
of Gelder Bros. jewelry store, 106 Smith- 
field St. He was lodged in the Central 
Police Station. When he began to pry 
open the window, it set off a burglar alarm 
and the electric company giving the concern 
protection soon had a man on the job and 
the boy was arrested. He was held for 


court The police found a_ knife and 
“Jimmy” in his possession. 
Magistrate A. O. Richards in Morals 


Court last week held for a further investi- 
gation Sophia Gorczyca, aged 14, an em- 
ploye of Heeren Bros. & Co., and living 
at 51 Sterling St., after she admitted 
having stolen diamonds from the concern 
valued at $4,000, but all of which have been 
recovered According to statements made 
by the firm four rings valued at $1,010 
were discovered missing from the repair de- 
partment and it was decided to keep a close 
watch, Later it was learned that the girl 
had taken them and she so admitted. At 
the hearing the girl, according to the police, 
confessed she had taken the rings, pawned 
three of them and kept the other. She 
could give no explanation as to why she 
had stolen them. but said she guessed the 
temptation was too great and that she could 
not overcome it. The girl had been em- 
ployed in the repair department of the store 
and when arrested was placed in charge of 
the matron at the police station. The case 
at last accounts was still under investigation. 











David E. Makepeace is 
Winter at Miami, Fla. 
Joseph L. Sweet, of the R. F. Simmons 


spending the 


Co., was re-elected president of the 
Sturdy Memorial Hospital Association 
last week at the annual meeting. 

Thomas E. Sears, insurance adviser of 
the Associated Industries of Massa- 
chusetts gave a talk last Thursday on 
“Burglary Insurance for Jewelry.” 

The First National Bank of this city 
held its annual meeting last week and 
elected the following jewelers to the 
board of directors: R. M. Horton, Clar- 
ence Watson, Harvey Clap, Samuel Ein- 
stein, Edward L. Gowen, Joseph L. 
Sweet, David E. Makepeace, William L. 
King, Harold E. Sweet. 

Among the new incorporations in the 
State this past week is McRae & Keeler, 
Inc., of Attleboro with $150,000 capital 
and the incorporators are Arthur A. 
McRae, Ada G. Keeler and Lawrence P. 
Keeler, all of Attleboro. The purpose of 


the corporation is said to be the manu- 
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oe and Pied of a; McRae js 
reasurer and has invested $75.00: / 
Gi, Kenber. 18 lech ith on iovostmas 
$37,500 and Lawrence P. Keeler js presi- 
dent, also with an investment of $37,500. 
All of the three incorporators are dj- 
rectors. The firm is an old established 
concern in Attleboro and employs a large 
number of hands. 

A careful survey conducted by the 
Chamber of Commerce of the business 
conditions in the city brings to light a 
highly encouraging state of affairs and 
shows that the volume of business has 
increased since the advent of 1922. Re. 
ports were received from 42 factories jp 
the city, representing the largest firms. 
Of the 42 firms reporting, 14 stated that 
they were hiring help at the present 
time. On the outlook one jewelry con- 
cern reported “Conditions improving so 
that we are going to put in another de- 
partment to employ about 40 additional 
persons.” For the most part, the number 
of employes is smaller than in normal 
times, the average being 60 per cent. 











is appearing in 
stating that a 


advertisement 


A blind 
the Louisville newspapers 
prominent jeweler desires one-half of a 
store in a central location. No one has an 
inkling of just who the advertiser is. 

P. B. Stith, treasurer of the house of 
William Kendrick’s Sons, who for years 
looked after the office work principally, has 
developed good assistants, and is now spend- 
ing most of his time up front looking after 
sales, 

The Louisville Retail Jewelers’ Associa- 
tion has completed all arrangements for a 
dinner and dance for employes of all mem- 
bers of the organization, the affair to be 
held at the Tyler Hotel. It will be in the 
nature of a get together meeting. 

G. F. Geiger, of G. F. Geiger & Sons, 
local retailers, has gore east to purchase 
additional stocks of merchandise, Christmas 
business having run so heavy that the stocks 
were left very short. Walter Hartenstein, 
vice-president of the company, reported 
that demand for silverware after the holi- 
days was as heavy as before. 

H. H. Newmark, head of the H. H. 
Newmark Co., operating “The Gem,” was 
elected treasurer of the Retail Merchants’ 
Association at the annual meeting on Jat. 
10. Robert J. Ball, optician, was elected a 
director, Nothing of especial importance 
came up at the meeting. The organization 
is behind a Spring style show to be held 
this season, at which a number of the retail 
jewelers plan to exhibit. ; 

Retailers, jcbbers and manufacturers ™ 
all lines are behind a fight that is bemg 
made against a minimum wage law tor 
women, which has been introduced betore 
the Kentucky General Assembly, where 1 
was killed in 1920. Employers claim that 
such a law would place a premium on !!- 
efficiency, and that it would result probably 
in a maximum instead of minimum wag 
as the better workers would suffer if poor 
workers were overpaid. 











anud- 












P. Roberts, formerly a trade watch- 
wker in St. Joseph, Mo., has gone to 
crt Worth, Tex. 

4. F. Kline, of the Edwards, Ludwig, 
tyler Jewelry Co., has returned from a 
“ip to St. Joseph, Mo. 

Leo Ludwig, Jr., has returned to mili- 


u 


vy school in Boonville, Mo., after 
vending the holidays with his parents, 
rand Mrs. Leo Ludwig. 

Mtto Knaul, of Knaul-Cuthbert-Munn 
iwelry Co., underwent an operation and 
ws been in the hospital since Christmas. 
Je expects to be back to business in a 


ew day §. 

fk A. Warner, formerly advertising 
nnager of the C. A. Kiger Co., has 
one into the advertising business. He 
4, opened offices in the New York 
life building. 


August Weber, formerly in the tool 
¢ material department of the C. B. 
Norton Jewelry Co., has re-entered that 
partment. Since returning from war 
etvice Mr. Weber has been in Omaha. 
Earl C. Littlefield has bought an inter- 
in the firm of Lange & Wetteroth. 
\r, Littlefield was in the tool and ma- 
rial department of the C. B. Norton 
jewelry Co. for 14 years. Previous to 
that he was for eight years a watchmaker. 
\ claim for $1,664 damages against the 
municipality of Kansas City, MKans., 
nder the provisions of the Kansas mob 
hw, has been filed by D. E. Rhodes and 
E. Rhodes. The petition alleges that 
the jewelry store of the plaintiff's, 643 
\ansas Ave.. was robbed by three men 
lec. 6 of jewelry valued at $1,664. 
L. J. Coleman and Earl Ruppelius have 
‘ought the retail jewelry business for- 
nely owned by Andrews S. Wiison, 
infield. Kans. Mr. Coleman was with 
te C. A. Kiger Co. about 10 years, most 
‘that time on the road as salesman. 
r, Ruppelius had charge of the special 
der and repair department of the same 
im for several years. 
Mr.and Mrs. A. W. Peet will sail from 





Sin Francisco Jan. 14 on the Golden 
‘ate for the Orient. They will visit 
Yokoham Kobe, Shanghai, Manila, 
tong Kong, Singapore and_ various 
vaces of interest. Mr. Peet is a director 
a the Cady & Olmstead Jewelry Co., 


“don his tour he will buy novelty goods 
orthe company. A son of Mr. and Mrs. 
tis now in Egypt. 


‘ed a meeting following a dinner in the 
‘otel Carlton Tuesday evening, Jan. 10. 
worge TP. Jackson gave an interesting 
ak on “lederal Taxes.” The matter of 
‘Vertsing the Kansas City market was 
‘scussed by the members and plans in 
“8 direction will be made the early part 
* this vear. Officers elected for 1922 
*¢ Edward Bumgardner, president; A. L. 
‘dber. vice-president; Fred Sands, 
‘cretary, A. H. Clark, treasurer. 
_\Taven's Diamond Shop suffered the 
Sofa solitaire diamond valued at $200 
if white sapphire was switched 










THE JEWELERS’ 








in the place of the diamond by a man 
who was being shown some rings by 
one of the salesmen. So cleverly was 
the trick done that the man could not be 
detained, although Mr. Craven and Mr. 
Bohannon, who was showing the rings, 
were sure that some exchange had been 
made. The police were notified imme- 
diately and the man was followed and is 
still being watched. 

Sherman A. Pitcher, proprietor of a 
pawnshop at 424 Minnesota Ave., Kansas 
City, Kans., was clubbed on the head 
with a revolver by one of three negroes 
who went into the store to look for an 
overcoat. As Pitcher turned to take 
down a coat one of the negroes struck 
him. The negroes then took $2 from 
Pitcher’s pocket and 15 revolvers and 
four watches from the store. Pitcher 
was taken to St. Margaret’s hospital, 
where it was said he was suffering a 
possible fracture of the skull. 

Among the recent visitors in the city 
were: C. L. Frost, Odessa; S. J. Huey 
and J. D. Sexton, Excelsior Springs; 
Mr. and Mrs. Carl Burchett, Kirksville; 
George Lebrandt, Cameron; Gene Weber, 
Lexington; E. J. Tietjen, Cole Camp; 
A. G. Madtson, Ottawa, Kans.; Harry 
Bernert, Enid, Okla.; C. E. Bagshaw, 
Belton; W. G. Glick, Junction City, 
Kans.; E. H. McClintock. Holden; V. W. 
lluffman, Herington, Kans.: G. H. 
Church, Oak Grove; Lloyd Marti, 
Topeka, Kans.; Arthur Marks, Lawrence, 
Kans.; Mr. Wuerth, Leavenworth, Kans.; 
J. M. Bishop, Claremore, Okla.; Mr. 
Ginden, Oklahoma City, Okla.; James H. 
Cohen, of the Short Jewelry Co., Dallas, 
Dexas. 








Notes from Iowa. 





R. J. Smith, Fonda, has purchased the 
H. C. Milligan jewelry store. He took 
possession Jan. 1. Mr. Smith was a 
watch inspector for a western railroad 
12 years, and previous to moving to 
Fonda was in the jewelry business in 
A\shland, Wash., for six years. 

The name of Ole H. Gulickson, of 
Decorah, was recently added to the 
growing list of pioneer Iowa jewelers 
who have died in recent months. Mr. 
Gulickson passed away following a 
stroke of paralysis. He was 56 years 
old and had been in the jewelry business 
in Decorah continuously for nearly 25 
years. He leaves a widow and four chil- 
dren. 

Yeggs failed in an attempt to gain 
entrance to the safe in the Mirfield jew- 
elry store at Hamburg last week. They 
damaged the time lock and battered off 
the knob on the door but were unable 
to force their way into the safe which 
contained diamonds and jewelry of con- 
siderable value. They escaped with a 
small quantity of silverware and jewelry 
from the show cases. 

J. W. Samuels, Lone Tree, has sold his 
stock of jewelry in that city to his 
brother, J. M. Samuels, who recently 
moved to Lone Tree from Maquoketa. 
The new owner has announced that he 
will add optical goods, clocks and silver- 
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ware, and will devote his entire time to 
the business. J. W. Samuels will turn 
his attention to his hotel and other busi- 
ness interests in Lone Tree. 

F. Price Murphy, Des Moines manu- 
facturing jeweler, ended his life Dec. 30, 
by drinking poison. His lifeless body 
was found in his office in the Good build- 
ing by a janitor. Murphy left a note 
addressed to his mother, Mrs. Jennie 
Murphy, in which he stated that he had 
made “an awful failure” and was better 
off dead than alive. Murphy was 39 
years old. He had been in the jewelry 
business practically half of his life. Rela- 
tives said he had suffered from ill health 
for some time. 








Seattle, Wash. 





Barney Byrens, proprietor of two jewelry 
stcres in this city, has just returned from 
a trip to Texas. 

Mr. Thurlock, of the Waite-Thresher 
Co., Providence, R. I., called on the trade 
in this city last week. 

Mr. Krugman, jewelry auctioneer, of San 
Francisco, is conducting a nine-day auction 
sale for Clement B. Coffin, 406 Pike St. 

Mr. Bolton, manager of the jewelry ce- 
partment for fred Brown, located at ~un- 
nyside, Wash., was in Seattle recently on 
business. 

H. K. Johnson, city salesman for the 
S. A. Perkins & Co., wholesale jewelers, 
was recently initiated into the Elk Lodge 
Several other jewelers were initiated at 
the same meeting. 

Among the Seattle jewelers who motored 
to Vancouver, B. C., over New Year’s was 
Ben Tipp, of the American Jewelry Co. 
Mr. Tipp, who was accompanied by his 
wife, reports a very enjoyable trip. 

Among the out-of-town jewelers who 
have been in. Seattle recently are the fol- 
lowing: Mr. Alexander, of Alexander & 
Bloom, Pacific Ave., Tacoma; Mr. ich- 
ards, of the Tacoma Jewelry Co., Broad- 
way, Tacoma. 

D. W. Thomas & Co. moved from the 
second floor of the Commercial building, 
Jan. 1, to larger quarters on the 10th floor 
of the Empire building, corner 2nd and 
Madison Sts. Mr. Thomas has also en- 
larged his traveling sales force. 

J. Sinclair, jewelry auctioneer, has just 
returned to Seattle after conducting a suc- 
cessful sale for Mr, Taylor, of Pullman, 
Wash. Mr. Taylor recently bought the 
stock of the Ball jewelry store, and the 
sale was conducted for the purpose of 
cleaning up this stock. 

Owing to the death of his mother at Cle 
Elum, Wash.; O. E. Williams, jeweler, lo- 
cated at Monroe, Wash., was called to that 
city just three days before Christmas, Mr. 
Williams was gone for several days, and 
during his absence his wife and son took 
charge of the store and the additional holi- 
day trade. 

J. S. Hoeslich has bought out the inter- 
ests of his partner, Mr. Bailey, and is now 
sole owner of the jewelry store located at 
621 First Ave., formerly known as Eailey 


& Fogel’s. The store will now be known 
as Hoeslich’s jewelry store. Mr. Bailey is 
interested with Mr. Fogel in the Kay 


jewelry store, located at 521 Second Ave. 
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Waterbury! 


Special 
Announcement 





These Waterbury Watches were formerly dis- 
tributed through selling organizations who adver- 
tised extensively under private brands. 





Jewelite 


This is the same movement and case style 
as the Fg but is equipped with a lum- 
inous dial and hands. “Undark’”’ is the 
radiant material used which retains its 
luminosity throughout the life of the 
watch. he case is solid polished nickel, 
identical with the Jewel. The dial is black 
with “Undark” numerals and hands. 


Retails for Your $2. 85 


$4.50 cost 


Now, the Waterbury Clock Company is prepared 
to market its own line under its own trade names. 


This policy means a more direct distribution of a 
higher quality product with more rapid sales and 
better profits to you. 














W ristlite 


The Wristlite is the Jewelite model fitted 


Jewel 


A small watch which appeals to women 


and girls and to men who are accustomed 
to small, thin-model jeweled watches. It 
has the time-keeping qualities for which 
all Waterbury watches are notable. The 
case is one and one-half inches in diameter, 
made of solid nickel, polished. The dial is 
very legible and attractive in design. 


Retails for Your G2 35 


$3.75 cost 


with a neatly finished, comfortable wrist 
strap. The movement is not easily af- 
feeted by jolts and jars, and therefore this 
wrist-watch equals in timekeeping qualities 
many very much higher priced models. The 
case style and dial same as the Jewelite, 
with soft strong, durable wrist strap. 


Retails for Your $3 00 


$4.75 cost 


Mate 


A smaller, thinner watch than the Comet. 
It meets the requirements of the customer 
who demands a compact, smart-appearing 
watch as well as low price. Mate is a 
very popular size and style. The case is 
one and three-quarter inches in diameter, 
made of solid polished nickel. 





Something New—A Price Tag on Low Priced Watches 


A tag showing your customer’s price is attached to every 
watch. The watch itself is packed in an individual 


presentation box. 





A @E@@EEEE@ECEEEEEEl EEEEEEEE@E@E@E@E@E@EE@EEEEEEEEEEEEEEEEEEETTTE., 


mig Yar $2.35 
All Prices 
are NET 
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Watches 


by AISENSTEIN- 
WORONOCK & SONS, Inc. 


Already a campaign is being prepared to sell these watches 
to the public. It is the biggest sales and advertising cam- 
paign ever placed behind any watch or clock line and in- 
cludes important space in the leading national publications, 
national and sectional farm papers and newspapers. 
Dealer displays will also be provided to.help you cash in on 


this advertising. ieee 


This campaign will create an unprecedented demand for quis watch is identical with the Patrol in 
Waterbury watches, the largest low-price watch line on the — movement. and case style, but the dial 


numerals and the hands are luminous. It is 


market. Immediate delivery of your requirements is as-  3,twenty-four-hour timepiece as it tells time 


clearly in daylight or darkness. Made in 


sured. Look over the line and send us your order NOW. _ Polished nickel ‘case, with black dial and 


O d h d d d 91 ly, qe white “Undark” numerals and hands. 
rder three dozen assorted and save 24%. Retails for Your 
$2.50 cost $1.60 


Patrol Cometlite 


: oe: P The rapid selling staple of the Waterbur ical in every way with th met, but 
This watch is similar to the Patrol, but is line is the Patro This watch is a sturdy, pee ms with “Undark” oe dial 
a thinner model and a little more_refined reliable time-keeper, and its price is very which are luminous and tell time clearly 
in detail of. case and dial design. It is an low—in fact, no watch which has proven in darkness. A thin model, dependable 
excellent timekeeper, and has given satis- itself a real timepiece is sold so low. The day and night watch. The case is solid 
faction to hundreds of thousands of own- case diameter is about two inches; the olished nickel, the same diameter as the 
ers. The case is polished nickel, and the case material is polished nickel. The dial atrol, but thinner, with black dial and 
dial is as illustrated. design as illustrated. white luminous numerals and hands. 


~~ — $1.90 — for Your $1.10 Retails for Your $2.35 


cost $3.75 cost 


AISENSTEIN-WORONOCK & SONS, Inc. 


The Largest Wholesale Jewelry House in the East 
20-22 ELDRIDGE STREET NEW YORK, N. Y. 
JEWELRY WATCHES CLOCKS SILVERWARE DIAMONDS 


R 
\ 
N 
\ 
\ 
, 
\ 
N 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\N 
\ 
\ 
\ 
\ 
N 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
N 
N 
\ 
N 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
\ 
N 
\ 
\ 
\ 
\ 
\ 
N 
\ 
\ 
\ 
\ 
N 
\ 
\. 
\ 
\ 
\ 
\ 
N 
\ 
\ 
\ 
\ 
\ 
\ 
N 
\ 
\ 
\ 


\ 
\ 
. 





THE JEWELERS’ CIRCULAR January 18, 1922 














THE KERR NAME 


WHAT IT MEANS AND 
WHAT IT WILL MEAN 


The beautiful and finely made Gold and Sterling Wares designed 
and made at the famous Kerr plant in Newark, N. J., have always 
been so greatly esteemed by lovers of the artistic, that the future 
plans of this concern, so closely allied with the silver industry of 
America, will be of general interest. 


Announcement is therefore made that effective January Ist, 1922, 
a new executive organization as named below assumed the duties 
indicated by their respective offices. 


The Kerr Company will specialize in the future, as it has in the 
past, in its well established lines of choice gold and sterling articles. 
While new patterns will be brought out, standard established designs 
will be retained, and all Gorham Toilet Ware will be transferred 
to The Kerr Factory for the purpose of consolidating and amplify- 
ing the lines demanded by the trade. 


Better merchandise, better art, and better prices are promised, 
all the result of intensive production, new designers, and an eager 
enthusiasm of the new officials, not only to maintain, but to advance 
to greater triumphs the splendid reputation of The Kerr Company. 


THE WM. B. KERR COMPANY 


President, GEORGE E. WELLS 
Vice-President, ROBERT LOCH 
Treasurer, ALFRED K. POTTER 
Sec. & Asst. Treas., CHARLES SIEGMAN 
Comptroller, A. E. KING 


neg cerseonp: by the Gorham Interests, representing Wm. B. Kerr | 
Co., Gorham Co., Wm. B. Durgin Co. and The Whiting Mfg. Co. 
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the jeweler. and 
e 

other merchants in- 
terested in the ques- 
tion of the fixed sell- 
ing price is to get his information solely 
from the daily newspapers, he will un- 
doubtedly think from a cursory reading of 
the reports of the so-called ‘“Beech-Nut” case 
that the day of the protected selling price 
has ended and that the Supreme Court has 
sounded the death knell of all attempts by 
manufacturers to maintain fixed retail 
prices upon their products. This, however, 
is not a correct view of the situation as 
more careful reading of the Supreme 
Court’s decision makes very apparent that 
the writers of many articles upon this case 
either did not read the decision of the Su- 
preme Court, or reading it, completely 
failed to understand its meaning; because 
though the jurisdiction of the Federal 
Trade Commission was upheld in ordering 
the Beech-Nut Packing Co. to desist from 
certain trade practices, the court expressly 
modified the order of the commission to 
an extent that it upholds the right of the 
company to refuse to sell customers un- 
der certain conditions. True, the court 
divided five to four on the question of re- 
versing the decision of the Circuit Court 
of Appeals, in which the Beech-Nut Pack- 
ing Co. had obtained a victory over the 
Federal Trade Commission, but this was 
on the question as to whether the order of 
the commission should have been wholly 
set aside or simply modified. All members 
of the court were in agreement on the 
simple question of whether the Federal 
Trade Commission had gone too far in its 
order. 

In explaining the decision, the counsel 
for the defendant in a statement made di- 
rectly after it was rendered, said: 


“The entire Court sustains the right of the 
Beech-Nut Packing Co. to decline to sell its 
products to dealers who do not observe the fair 
resale prices suggested by it, holding that such 
refusals to sell, per se, effected by a private 
manufacturer in pursuance of his own inde- 
pendent discretion, and without any purpose to 
create or maintain a monopoly, are not violative 
of Section 5 of the Federal Trade Commission 
Act. The Court directs that the order of the 
Federal Trade Commission be modified where- 
by the prohibition of such refusal-to-sell con- 
duct, per se, set forth therein, is wholly 
stricken out. The principal issue involved in 
this case, from the beginning, was whether the 
Commission had the power, under the Act 
creating it, to forbid the Beech-Nut Packing 
Co. or any other manufacturer from refusing 
to sell its goods to dealers who fail to observe 
suggested prices, where such refusal is made 
in pursuance of the manufacturer’s independent 
discretion, without any purpose to create or 
maintain a monopoly. The entire Court up- 
holds this right of refusal and denies the 
power of the Commission to limit it. The 
four dissenting members of the Court hold 
that the order of the Commission should have 
been wholly set aside and not modified even to 
the extent indicated in the light of the record 
in issue. The main point to observe, however, 
is the affirmance of the refusal-to-sell policy, 
per se, under the Federal Trade Commission 
Act, just as it was affirmed in the Colgate 
case under the Sherman Act.” 


It would seem, therefore, that the state- 
ments of the newspapers to the effect that 
as a result of this decision, “fixed selling 
prices were dead” and “beyond resurrec- 
tion,” is based on an entirely erroneous 
premise and that the right of the manufac- 
turer to make conditions as to the sale of 
his product, particularly to the customer 
with whom he deals directly, has not been 


No “Death Knell | © 
Sounded for Pro- 
tected Selling Price 
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abrogated by the Clayton Act, and that 
price selling policies when not intended to 
create a monopoly or a part of a conspiracy 
so to create, are not illegal per se. 
However, the confusion which resulted 
from the publication of the various inter- 
pretations of the decision, and the uncer- 
tainty as to its full meaning, has caused 
the backers of the Stephens-Kelly Bill to 
make renewed effort to obtain support 
from various industries for this measure in 
the new Congress. They claim such clari- 
fying legislation distinctly making price 
contracts legal, would once and for all 
time, settle the question, allow the manu- 
facturer, the dealers and the public to know 
where they stand and in no way interfere 
with the real purposes of the legislation 
against conspiracies in restraint of trade. 





THE year 1921 was 

year of liqui- 
dation; a year of re- 
adjustment from the 
artificial business conditions brought up by 
war prosperity. But properly considered, it 
can in noway be looked upon as a bad year 
for the business world. On the contrary, 
it was a good year for it helped to bring 
back business to normal standards and put 
it on a proper foundation to continue under 
proper conditions. While it may have been 
hard on some individuals, speaking for the 
business men of the country as a whole, 
it was good, as it brought us back to a 
position that will promote legitimate devel- 
opment and cut out the mushroom 
growth among manufacturers and dealers 
which, on the whole, was bad for the busi- 
ness world and for the consumer. 

This period of readjustment that we 
have gone through has acted as an acid 
test for business and business men. It has 
shown where strength as well as weakness 
lies. On the whole, it has been the old con- 
cerns with a solid foundation of good will 
and reputation that have weathered the 
storm, while the houses with no roots of 
this kind and created only under condi- 
tions of artificial prosperity, have had in 
great part to disappear. 

For a few years we had a seller’s mar- 
ket in which it required neither knowledge 
of business or ability as salesmen to sell 
merchandise. Many people started as man- 
ufacturers and as dealers and prospered for 
a while, who were in no way entitled to 
the position they assumed in the business 
world. Their competition for a while was 
even felt by the old legitimate houses who 
had built up a trade on an honest founda- 
tion through years of experience and service 
to their customers. The readjustment of 
the past year or so has wiped out this com- 
petition and to-day the old reliable houses 
of merit are again coming into their own. 

The change has not been without its 
effect upon the customers of these houses, 
but those who have held their trade to the 
establishments with tradition and reputation 
obtained by fidelity to their clients and in- 
tegrity as to their goods and their methods, 
find themselves, to-day, in a much better 
position than those who sought advantage 
by dealing with will-o’the-wisps and tran- 
sients produced by the abnormal business 
conditions. 

After all, reliability is a fundamental nec- 


Reliability 
the Foundation of 
Permanent Success 
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essity in all branches of the jewelry trad 
and reliability and stability are much vn 
important in the long run than price con- 
siderations. They are the factors that the 
merchant must look to both in those from 
whom he buys and in those to whom he 
sells, for his own reputation is bound up in 
the merchandise with which he deals, and 
his prosperity lies in the financial responsi- 
bility of his customers. Those who have 
stuck to this principle throughout the period 
of business boom and liquidation, find them. 
selves in the best positions to-day and it is 
to be hoped that the lesson in this regard 
which has been learned by those who have 
not, will profit them in their business deal- 
ings in the future. 





Big Week for FOR years it has 
Banquets. been Ae nage 
- Saying ol the trade 
and Conventions that January has been 
the month of meetings, conventions and 
banquets because so many of the organiza- 
tions of national character hold their elec- 
tion of officers in that month and so many 
organizations, . particularly in the east, hold 
their banquets, Already some of these con- 
ventions and banquets have been held and 
noted in previous issues of THe Jeweters’ 
CircULAR, while in today’s issue appear, 
among others, a report of the annual meet- 
ing of the Jewelers Safety Fund Society, 
of the Jewelers Security Alliance, the Phil- 
adelphia Wholesale Jewelers’ Association 
and the Traveling Jewelers’ Association, 
Next week, however, will be really the big 
week, at least in the vicinity of New York, 
for among others the National Jewelers 
Board of Trade holds its annual meeting 
and election of officers tomorrow, Jan. 19; 
the Horological Institute of America holds 
its banquet Friday evening, Jan. 20, 
and on the same evening the Chicago 
Jewelers’ Association dinner takes place in 
that city, while the Jewelers’ 24-Karat Club 
has a great banquet Saturday evening. 
So much has been said in the past as to 
the value of these banquets in bringing our 
members together, outside of business, and 
making them realize that they have a unity 
of interest that makes them confreres 
rather than competitors, that it is useless 
to further dilate on the subject; but there 
is no doubt that these social gatherings do 
much to establish a solidarity in the jewelry 
trade that makes for force and effectiveness 
in the work of the industry as a whole, 
throughout the later months of the year. 








R. Malever, formerly in business on East 
Ave., Charlotte, N. Car., just in the rear of 
the Liggett-Jordan drug store, has pur- 
chased the store at 231 West Trade St, 
next door to the new Charlotte hotel prop- 
erty and will in the early Spring, —- 
a modern jewelry and novelty store. - I. 
Malever contemplates the tearing away 0 
the structure that now occupies this — 
and the erection of a modern, —. 
building that will be one of the pretties 
on this street, if his présent plans ge 
The price paid for the property peg 
learned, though it was said to have 


. 5,000 ra 
in the neighborhood of $35,000. rant a 


eral years Mr. Malever has con 
pawnbroker and novelty business. 
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Benjamin Lewis, representing Bernard 
est, 171 Broadway, left on his western 
rip Sunday. 

Louis G. Eggert, formerly of Jarvis & 
Son, opened a jewelry store at 12 First 
ave, Mt. Vernon, N. Y., recently. 

It was announced last week that the 
frm of Robinson & Meissel, importers 
and cutters of precious stones, has been 
dissolved. The business, it is stated, has 
yen taken over by Barnett Robinson, 
who will continue under his own name 
a 15 Maiden Lane. : 

J. Orange and M. A. Orange, for 20 
years connected with the firms of Belais 
& Cohn and David Belais, announced last 
week that they had established a plant at 
112 John St., where they will engage in 
the refining and sale of precious metals. 
The business will be conducted under the 
style of Orange Bros. 

Edward H. Hensch, president of the In- 
justria Espanola, De Perles Corpn., manu- 
facturers of imitation pearls at Barcelona, 
Spain, is visiting this city in the interest of 
his concern, While here, Mr. Hensch has 
made arrangements to open a branch office 
at 392 Fifth Ave. The business in this 
ity will be operated under the style of the 
Indra Pearl Co., for which a charter of 
incorporation was recently filed at Albany 
ad will be under the management of 
George S. Politz. 

The reorganization of the firm of Koro- 
nes Bros., wholesale dealers in diamonds, 
watches, jewelry, silverware and clocks, 37 
Maiden Lane, was announced last week. 
The reorganization took place on Dec. 31, 
aid according to the announcement, Karl 
\orones has retired from the business. In 
he future, the business will be carried on 
y David Korones and his sons, Henry C., 
‘ol. D. and Samuel A. Korones. Harold 
“teckler, representing the firm, expects to 
cave this week for an extended trip to 
‘he south, 

1. K. Fishel-C. A. Bugli, Inc., manufac- 
‘uers of rhinestone jewelry, 45 Lispenard 
‘t, announced last week that they have 
completed their new sales organization. The 
— sales force consists of Maurice Weiss, 
"00 represents the concern in the middle 
‘est and who is in Chicago at the present 
‘ime, J. Mandelbaum who will visit New 
"ork, Pennsylvania and Ohio and who left 
od this territory last Saturday. A. C. 
ped will call on the trade in the 
wut and expects to leave on a trip Jan. 
The New England and New Jersey 
trade will be visited by Paul Stern who 
~° €xpects to leave on Jan. 23, while 
pa S. Pollitz will remain in New York 
“AG attend to the wants of the Coast buyers 
‘oming to this city. 

A f Tuesday, Jan. 4, at 10:30 A, M. on 
“¢tourth floor of the building at 30 Irv- 
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ing place, Charles Shongood, United 
States auctioneer, for the Southern Dis- 
trict of New York, will sell at auction, 
surplus furniture belonging to Robert H. 
Ingersoll & Bro., watch manufacturers, 
and against whom involuntary bank- 
ruptcy proceedings were instituted re- 
cently. The merchandise to be placed 
on sale will consist of about 50 flat top 
desks, a number of typewriters, comptom- 
eters, chairs and about 400 feet of parti- 
tions. This sale, which has been an- 
nounced by the referee, is not a liquida- 
tion of the Ingersoll assets but a sale 
of only such property as is not needed 
for the further continuance of the busi- 
ness. The property may be inspected at 
any time during business hours on the 
fourth floor of the building at 30 Irving 
Place. 

Adjutant General G. Leslie Kincaid, New 
York State, recognizing the past service 
and ability of Captain Charles J. Dieges, 
a member of the firm of Dieges & Clust, 
manufacturing jewelers, 15 John St., re- 
cently recommended his advancement in 
military circles to Governor Miller. As a 
result of Adjutant General Kincaid’s rec- 
ommendation, the Governor recently com- 
missioned Mr. Dieges from captain to the 
rank of major, to serve in the Adjutant 
General’s Department under General Kin- 
caid. Major Dieges has been prominent 
in the American Legion, the National Guard 
and military athletic circles for many years 
and has a record of nearly 18 years’ service 
with the 22nd New York Engineers, includ- 
ing service on the Mexican Border and 
throughout the entire World War with the 
102 United States Engineers, 27th Division. 
The many friends of Major Dieges join in 
extending their felicitations to him on his 
recent and well-deserved promotion. 

Members of the trade who have not done 
so, are urged to at once make reservations 
for the banquet of the Horoiogical Institute 
of America which will take place at the 
Hotel Astor, Friday, Jan. 20. This, the 
first banquet of the institute, is expected to 
be a meeting place of all those in and 
around New York who are interested in 
the development of watchmakers and watch- 
making. They will not only hear some- 
thing about the institute and its purposes 
but also listen to important speeches on 
topics of great horological interest. Among 
the speakers at the banquet will be H. R. 
Plavtner of the Elgin Watchmakers’ 
Collece, who will discuss “The Future of 
Watchmaking,” Dr. Harold Jacoby, Ruther- 
ford Professor of Astronomy at Columbia 
University, “The Relation of Astronomy to 
Navigation and Time” and Dr. Geo. F 
Kunz, who will talk on the Marfels Col- 
lection of Watches. Tickets for the 
banquet may be obtained from the chair- 






man of the committee in charge, Alfred G. 
Stein, 68 Nassau St. Reservations to be 
effective should be made at once. 

Final arrangements are now complete for 
the great banquet of the Jewelers 24 Karat 
Club which will be held Saturday evening, 
next, at the Waldorf Astoria Hotel, Fifth 
Ave. and 33rd-34th Sts. Tickets to the full 
capacity of the great banquet hall were sub- 
scribed for sometime ago and a large num- 
ber on the waiting list cannot be supplied 
simply because it was physically impossible 
to get more people into the room. The 
total number of reservations this year is 
much over 750 but were the hall able to 
seat a thousand people, the entire amount 
would have been taken. Owing to the un- 
usual features of the program, which will 
include one of the greatest “shows” ever 
put on Broadway, the bugle call for the 
guests to be seated will sound promptly at 
6:30 and matters will be arranged on rail- 
road time schedule as they have been in 
the past. Those, who wish to participate 
in the reception or meet their friends be- 
fore the banquet, should be at the hotel at 
6 o'clock sharp. The program is so ar- 
ranged that the affair will end promptly at 
11 o’clock. In addition to the performance, 
the diners will be entertained by Dabeney’s 
syncopated orchestra and other features. 
The committee in charge of Herbert Reich- 
man as chairman, expect this banquet to be 
one of the most interesting and entertaining 
in the history of the organization. 

Paul Gillot, well known French jeweler 
and head of the firm of Gillot & Co., 557 
Fifth Ave., is receiving the congratulations 
of his many friends in the trade upon the 
decoration which was recently bestowed 
upon him by the French Government. Al- 
though Mr. Gillot was decorated last No- 
vember, he was not notified until a few 
days ago that he had been honored by the 
French Government which bestowed upon 
him the decoration of the Rosette d’officier 
de I’Instruction Publique. This is the 
highest decoration which any artist can re- 
ceive from the French Government. Mr. 
Gillot has also received a number of medals 
for designing from the High School of De- 
sign of Paris and has also been highly 
commended for his work in designing the 
jewelry worn at the Coronation of King 
Edward VII of England. He has also 
made a large number of trophies for French 
statesmen including a gold palm leaf pre- 
sented to Marshal Joffe and a_ beautiful 
gold nlaque awarded a few weeks ago to 
Matshal Foch upon his visit to this coun- 
try. This later piece was illustrated in 
THE JEWELERS’ CIRCULAR, issue of Nov. 
23, 1921. A large number of letters of 
felicitation have been received by Mr. Gil- 
lot, none of which he treasures more than 
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one coming from Ambassador Jusserand 
yho is the representative of the French 
Government in this country. 

The local office of Moore & Hofmann, 
silversmiths, Newark, N. J., was moved 


recently to the Bush Terminal Sales 
building, 132 W. 42d St. 

Josef Friedman & Co., manufacturers 
of men’s jewelry, 8 E. 12th St., will move 
their office and factory today (Wednes- 
dav) to 106 Sixth Ave. 

Alfred Nathan, representing Henry 
Haschkoff, 45 Lispenard St., has started 
ona trip to the middle west, and he will 
also travel to the Coast during February 
and March. 

G. F. Geiger, of G. F. Geiger & Son, 
Louisville, Ky., was among the out of 
town jewelers in this city during the past 
week who visited the offices of THE 
JEWELERS’ CIRCULAR, 

Miss Sadie Kaplan for a number of 
years head sales lady for J. J. Schmiukler, 
has been appointed buyer for the jewelry 
department. Miss Kaplan succeeds Bea- 
trice Celi who recently left to be married. 

Notice was given last week that the 
\aron Levy Co., manufacturer and im- 
porter of jewelry and novelties, at 1133 
Broadway, was dissolved on Jan. 4. This 
firm was composed of Aaron Levy and 
Harold Haft. 

The engagement of Miss Lillian Mar- 
melstein of this city to Ben Goldberg, 
manager for the business of Sol L. Solo- 
mon & Bro., wholesale dealers in tools 
and supplies, 21 Maiden Lane, was an- 
iuounced last week. 

Victor D. Brenner, 18 E. 8th Ave., 
for many years engaged in the business 
of die cutting announced last week that 
he will open an office shortly where he 
will resume his old business doing die 
cutting and retouching. 

Charles B. Schwarz is now represent- 
ing De Frece Bernstein, importer and 
manufacturer of watches, 136 Fulton St. 
Mr. Schwarz will cover Baltimore, Phila- 
delphia and Washington, as well as 

Boston and Providence. 

It was announced last week that Louis 
\rdbuam has severed his connections 
with the business of J. A. Golby, manu- 
facturer and jobber in diamonds and 
jewelry, 9 Maiden Lane. 


Jack Aul, of Zimmern, Rees & Co., im- 


— and cutters of diamonds, 2 
Maiden Lane, returned to this country 
m the steamship George Washington, 


ed spending about two months in the 
‘Uropean diamond markets. 


le According to an announcement made 
ast week, |.ouis M. Rothenberg has 
Joined the rm of Lokitz & Epstein and 
In ¢ Crate . e 
the futi the business will be con- 
ducted peas. 

ted und 


the style of Lokitz-Epstein 


“ Rothenberg, wholesale jewelers, 35 
Maiden La: 

R. Rutzky. of Lowenstein & Rutzky, 
dealers jy 


‘amonds, 47 Maiden Lane, 
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sailed for Europe last Saturday on the 
steamship Baltic. Mr. Rutzky will visit 
the Antwerp diamond market where he 
will purchase stones for his concern. 

On Tuesday evening, Jan. 3, three bandits 
walked into the jewelry store of John 
Nichthauser in the Loew Theatre building, 
at 231 W. 83rd St.,“and after holding up 
the proprietor and a clerk, stole a scarf pin 
worth $100. The men were frightened away 
by the outcry of the clerk. 

E. Sumnick of Powers & Mayer, Inc., 
New York, and John A. Sweitzer of Powers 
& Mayer Mfg. Corp., Providence, R. L, 
will sail on the Synthia, of the Cunard 
Line for Europe, Jan. 26. They expect 
to be gone about three months and will visit 
all of the European jewelry centers and 
markets. 

W. C. Newland, formerly manager of 
the domestic pottery and glass depart- 
ment of George Borgfeldt & Co., is now 
connected with the Continental Sheffield 
Silver Co., Brooklyn. Mr. Newland will 
be in charge of the New York office of 
the Continental concern which will open 
on Feb. 1 at 347 Fifth Ave. 

According to an announcement made last 
week, Benjamin Yeblon has withdrawn from 
the firm of Singer & Yeblon, manufacturers 
and wholesalers of jewelry and specialties, 
35 Maiden Lane. The firm has been dis- 
solved. Herman Singer, the remaining 
member of the firm, will hereafter conduct 
the business at the same address. 

M. Alexander, wholesale jeweler, 35 
E. 19th St., is preparing to leave on a 
business trip through the south at which 
time he will visit the trade in Virginia, 
North Carolina, South Carolina and 
Florida. Mr. Alexander expects to open 
a branch office in Tampa, Fla., which 
was formerly his headquarters. 

At the annual banquet of the Southern 
Jewelry Travelers Association held Thurs- 
day evening, Jan. 5, at the Hotel Astor, Irv- 
ing H. Blatt had the honor of escorting 
the Honorable Murray Hulbert, newly 
elected president of the Board of Alder- 
men, to his seat at the guest table. Mr. 
Blatt recently resigned his position with 
Jacobson Bros. 

The firm of Himmelman & Rosen, 
manufacturing jewelers, 41 Maiden Lane, 
was dissolved by mutual consent on Jan. 
1, Harry Rosen, who was a member of 
the firm, is now engaged in business 
under the firm style of Rosen & Loseff, 
having joined with Benjamin Loseff. 
They will conduct a manufacturing 
jewelry business. 

The many friends of Ignatz Neben- 
zahl, of Ignatz Nebenzahl & Co., im- 
porters of diamonds, 9 Maiden Lane, will 
be pleased to learn that he is recovering 
from an operation performed recently at 
the Methodist Episcopal Hospital, Brook- 
lyn. Mr. Nebenzahl expects to leave the 
hospital shortly and will probably start 
visiting the trade again about Feb. 10. 

David Gonzer announced last week 
that he had severed his connections with 
Silverman Bros., with which concern he 
has been connected for the past two 
years. Mr. Gonzer is considering han- 
dling several lines for manufacturers and 
expects soon to call on his old trade. 
At the present time, he is located at the 
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Diamond Jewelry Shoppe, 219 Halsey 
St., Newark, N. J., and also at the office 
of George Cotels, 107 William St., this 
city. 

Owing to the similarity in names, H. 
Hailparn & Co., manufacturers of dia- 
mond mountings, 64 Nassau St., have 
been caused considerable annoyance 
through the bankruptcy proceedings in- 
stituted recently against the Albert Hal- 
prin Co., Inc., manufacturer and jobber 
of jewelry, 49 Maiden Lane. The Hail- 
parn firm announced that they have no 
connection whatsoever with the alleged 
bankrupt firm. 

Louis Ostby, who of recent years was 
connected with the New York office of the 
Illinois Watch Case Co., is now connected 
with the North American Watch Case Co., 
Mansfield, O., and is making his head- 
quarters on the Pacific Coast, traveling from 
Denver west. Mr. Ostby’s headcuarters are 
in the Mutual Bank building, San Fran- 
Cisco. 

Among the passengers who arrived from 
South America on the Lamport and Holt 
liner Vestris last week was W. J. Lavaree, 
of Washington, who said he was connected 
with the Smithsonian Institution and Har- 
vard University, and reported that he had 
brought back the largest rough diamond 
ever found in the Western Hemisphere. 
Mr. Lavaree declined to show the precious 
stone to reporters or allow the photog- 
raphers to make a picture of it. He said the 
diamond had been found by a native digger 
in the interior of British Guiana. Mr. 
Lavaree made a_ survey of British 
Guiana, and on his return in June, 1920, he 
wrote a descriptive article for the Bulletin 
of the Museum of Naturaf History. 

An erroneous report has been issued to 
the members of the trade to the effect that 
Stein & Hochberger have been succeeded 
by Stein & Windt. The fact is that Stein 
& Hochberger has not been succeeded by 
Stein & Windt as reported in the Service 
Bulletin of Jewelers’ Board of Trade on 
Jan. 9. Stein & Hochberger has been dis- 
solved. Mr. Hochberger is in business on 
his own account at the 7th floor of 64 
Fulton St. Mr. Stein has formed a new 
firm under the name of Stein & Windt with 
offices at 64 Fulton St. on the eighth floor. 

Henry Kappalman, trading as the 
Kappalman Co., instalment jewelers, 44 
Whitehall St., offered to settle with 
creditors on the basis of 30 cents on the 
dollar last Wednesday at a meeting held 
in the rooms of the National Jewelers 
Board of Trade, 15 Maiden Lane. Pend- 
ing the acceptance of the offer, it was 
decided to have the creditors committee, 
which was appointed at the meeting, ex- 
amine the stock of the concern. It is 
claimed that the Kappalman firm’s liabili- 
ties total about $54,000, while the nominal 
assets aggregate about $114,000. Of this 
amount $33,000 is represented by stock 
while the remainder of $81,000 is in out- 
standing accounts. 

A ‘meeting of the creditors of Veit 
Hirsh & Son, 6 Maiden Lane, was held 
last Wednesday afternoon in the rooms 
of the National Jewelers Board of Traile, 
15 Maiden Lane. The alleged bankrupt 


(Continued on page 95) 
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* * . — 
Cashing in on Main Street 


We have just concluded an eight weeks’ sale amounting to $68,000 for H. R. Cox of Moline, IIl., who 
has the finest jewelry store in the tri-cities and one of the most beautiful in the state. This sale was a wonder- 
ful success despite the fact that it was held while ninety-five per cent of the local industries were shut down. 

As for reasons a conversation we had recently with Mr. Cox will prove interesting. He said, ‘‘Location 
is a big thing in any business. Big concerns like Childs, Woolworth’s and the U. S. Cigar Stores count 
the number of people passing by before they start up a new store. 

A certain percentage of people passing a jewelry store come in and buy. In flush times this percentage is 
a whole lot bigger than it is right now. I needed cash and had to have it in a hurry. I couldn’t go to the bank 
and borrow it on my Main Street location, so I solved the problem by holding a successful auction sale. To 
insure success I had to have Creative Auctioneers to draw trade from the tri-cities and the surrounding country. 

You made my sale a novelty that brought the crowds. Before the sale not one per cent of the passers 
came into my store; during the two months’ auction over twenty-five per cent came in—and not only came in 
but stayed and bought. 

That’s what I call, cashing in on location. Will gladly furnish the net results of this sale to established 
jewelers.” 


We guarantee re- Never separate the 


sults. Sell your 
stock at auction 
or buy it for spot 
cash. Come and 


opportunity from 
the salesman’s 
ability, both are 
essential. There 
see you without " me tone a “wna 
tige under our dig- 


expense or obliga- ; . 
iat s nified business 


methods. We sell 
your goods. 


tion. We conduct 
all sales personally. 








SUPREMACY 


The wise, thrifty Jeweler will now anticipate his future financial needs. We furnish a sure and positive 
way of raising a large amount of ready money without sacrifice of merchandise or reputation. We have placed 
auctioneering on the plane of dignity and efficiency, where it rightfully belongs. We do not follow the rough- 
shod methods of many auctioneers. Our plans are clean and original; that’s why they are effective. Thor- 
ough familiarity with every phase of the jewelry business, intimate knowledge of and ability to describe and 
sell precious stones, watches, art and kindred goods, capacity to entertain, adroit manner of submitting mer- 
chandise, unerring judgment in selecting customers have given us the position of leadership. Our reputation 
is not based on self opinion. We have to our credit more than 500 successful sales for American and Canadian 
Jewelers, for the U. S. Government, Banks, Trustees, Courts, etc., etc. We have been called to repeat suc- 
cessful sales in the same cities, again and again for the same firms. We have the evidence of nationally known 
jewelers in their letters to prove that we have made splendid sales where so-called leaders failed. The surest 
indication of an auctioneer’s soundness and popularity is the character of his sales and ability to repeat, as 
mutual satisfaction is the basis of all business enterprise. We have recently concluded a sale for Brodegaard 
Bros. & Co. of Omaha and several for The Norris, Alister-Ball Co. of Chicago. They have had much expe- 
rience in auctions. Write them. We give below a few of hundreds of successful sales. Note the character 
of the firms and the cities of importance: Sigler Bros., Cleveland (4 sales); L. Leschenger, Houston, Tex.; The 
Pairpoint Corporation; Wm. B. Joseph, Schenectady, N. Y. (2 sales); C. A. Clement & Co., Inc., Springtield, 
Mo.; J. McS. Buchanan, Petersburg, Va.; The Jaccard Co., St. Louis, Mo.; Stock & Bickle Co., Toronto, Ont.; 
Wm. Reiman, Fifth Ave., New York (2 sales); W. F. Kirkpatrick, St. Joseph, Mo.; Hess & Slager, Jackson- 
ville, Fla. (2 sales); The Geneva Co., Los Angeles, Cal. (2 sales); Eugene V. Haynes, Atlanta, Ga. (2 sales); 
The Bauman Estate, Chicago; Mitchell, Greer & Co., Fort Worth, Tex.; Burt Ramsay, Cleveland, Ohio: Chas. 
S. Stifft, Little Rock, Ark.; M. Waldhorn & Co., New Orleans: Schaul & May, Atlanta, Ga.; Thos. A. Brown, 


Quincy, Ill. (3 sales). 
Write or Wire—Don’t Delay 


“0 BRIGGS & REID oslrvirs 
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offered to settle with the creditors on 
the basis of 25 cents on the dollar, part 
of which is payable in cash and the re- 
mainder in notes. The creditors, how- 
ever, rejected this offer and on Tuesday, 
Jan. 17, after THE JEWELERS’ CIRCULAR 
had gone to press, a meeting was sched- 
uled to be held, at which time, it was 
expected Mr. Hirsh would make another 
ofer. The assets of the concern are re- 
ported to be about $100,000, while the 
abilities are believed to amount to about 
$300,000. 

Edward L. Stern, representing the 
Jacques Kreisler Co., 333 Fifth Ave., will 
leave on Jan. 22 for the Pacific Coast. 

Julius Goodman, 3 S. Main St., Mem- 
phis, Tenn., is in this city on a business 
trip. He will be here this week and 
next, 

B. J. Freudenheim, of J. Freudenheim 
& Sons, diamond importers, 180 Broad- 
way, leaves Saturday on the Noordam 
for the diamond markets of Europe. 

B. B. Guth, representing The U. S. 
Chain Co., New York, and also the 
Triangle Jewelry Co., Providence, R. I., 
has left on a six weeks’ western trip 
visiting the jobbing trade as far as 
Omaha, in the interest of both firms. 

Grabhorn & Dubiner, now located in 
room 301, 71 Nassau St., are enlarging 
their place of business by taking offices 
1307 and 1308 in the same building. They 
have added to their sales force Paul 
MacPherson, who will cover the south 
and New York State. Mr. Grabhorn 
continuing to cover the middlewest and 
east. 

A large oil painting of Frederick H. 
Larter of Larter & Sons, former president 
of the National Jewelers Board of Trade 
and president of the Jewelers’ Safety Fund 
Society, was on display during the past 
week in one of the show windows of the 
Gorham Co., 15 Maiden Lane. The like- 
ness of Mr. Larter was painted by his 
granddaughter Miss J. Elizabeth Larter. 
daughter of Harry C. Larter, “Mayor of 
Maiden Lane.” A great deal of favorable 
comment was heard on the excellent work 
of Miss Larter. 

_Edwin §. Lorsch, of Sussfeld, Lorsch & 
Schimmel, has again been appointed council- 
or for the jewelry, precious stone and 
allied trades for 1922 to secure members 
‘or the Federation of Jewish Charities. 
Among those in the trade associated with 
Mr. Lorsch in securing support for the 
‘ederation are August Goldsmith, Leopold 
“tem, Zach A. Oppenheimer, Samuel 
\rstein, Henry Bodenheimer, Harry W. 
Freudenheim, Walter Kahn, and Jerome C. 
Adler. Benj. Fox is leader for the Pawn- 

tokers Division, 

Creditors of Sigmund Mandel & Co.. 
manufacturing jewelers, 25 Maiden Lane, 
‘ere notifiel by the referee in bank- 
utcy, Peter B. Olney, that the alleged 
vankrupt firm proposes to offer terms of 

*MPosition at 25 cents on the dollar. 
'S proposed settlement is payable 10 
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cents in cash and 15 cents in three notes 
of 5 per cent each due in four, seven and 
10 months. A special meeting of the 
creditors will be held at the office of 
Referee Olney, 68 William St., at 12 
o’clock on Tuesday, Jan. 24, at which 
time, claims may be proved, the alleged 
bankrupt examined and action taken upon 
the proposed offer of composition. Ai 
involuntary petition in bankruptcy was 
filed against this concern on Dee. 5 last. 

L. Bergmann & Co. have filed suit in the 
Supreme Court against Leon Schinasi for 
$27,000 in connection with the sale of pearls. 
The complaint alleges that on June 8, 1920, 
the plaintiff sold the defendant a_pear- 
shaped pearl for $12,000, and the defendant 
offered in payment 50 shares of stock of 
the Importers & Exporters Insurance Co. 
valued at $240 a share, and agreed that if 
the plaintiff was dissatisfied with the stock 
that he would pay $12,000. It is alleged 
that the plaintiff demanded the money and 
tendered back the stock on Nov. 1 last and 
Schinasi refused to pay. A second claim 
alleges that on Oct. 16, 1920, the plaintiff 
sold Schinasi two oriental rose pearls 
worth $15,000 for 60 shares of the same 
stock, and the defendant agreed to pay the 
money if the plaintiff desired the cash in- 
stead of the stock, and now refuses to carry 
out the agreement. 

As the result of an order issued at the 
United States District Court in this city 
recently the equity suit brought by the 
Whiting Mfg. Co., against the Alvin Sil- 
ver Co., Inc., will be called for trial on 
Monday, Jan. 23, or as soon thereafter as 
possible. The order coming from the court 
denied a motion referring the case to a 
master and placed the action at the head of 
the general calendar. This action was in- 
stituted recently by the Whiting Mfg. Co., 
and charges that the plaintiff's sterling sil- 
verware made under the name of the 
“King Albert” design is being infringed 


upon by the defendant who is manufacturing . 


sterling silver flat ware which is an alleged 
colorable imitation under the name of the 
“Richmond” pattern. The bill of complaint 
sets forth that the design owned by the 
plaintiff was originated by Adolph Reim- 
herr and on Feb. 10, 1920, the latter was 
granted design letters patent 54,452 cover- 
ing the design, by the United States Patent 
office at Washington, D. C. Before the 
letters patent were issued it is claimed Mr. 
Reimherr assigned his rights to the plain- 
tiff. The plaintiff in the action charges in- 
fringement in violation of Letters Patent 
and asks for profits, damages and other 
relief. An injunction was also sought by 
the plaintiff but this the court refused to 
issue in an order signed on Dec. 28. The 
answer filed by the Alvin concern is a 
general denial of the allegations set forth 
in the bill of complaint. In reference ta 
some of the paragraphs contained in the 
bill of complaint the defendant admits it is 
without knowledge as to certain statements. 
The answer desires that the defendant has 
infringed on the letters patent involved 
and in concluding prays for the dismissal 
of the action, also that Letter Patent 54,452 
be adjudged invalid and for other relief. 








A. L. Huber & Co. is the successors to 
Amos Landis Huber. Harrisburg, Pa. 
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The concern of Harry C. Schick, Inc., 
jeweler, 99 Chestnut St., has taken addi- 
tional floor space covering 2,500 square feet 
which doubles the present floor space of 
the concern. A New York office has 
been opened at 12 John St., a San Fran- 
cisco office at 57 Post St., and arrange- 
ments are under way for the opening of 
an office at Toronto, Ont., Canada. The 
concern has acquired the sole license 
covering the manufacture and sale oi 
patented safety snaps for pearl neck- 
laces under U. S. letters Patent 1,352,591, 
dated Sept. 14, 1920. 

Trustee for Charles C. Tinckler, trad- 
ing as Bride & Tinckler, in bankruptcy 
proceedings in the New Jersey District 
of the District Court of the United 
States made a final account and report 
before Charles M. Mason, Referee in 
Bankruptcy Court Room, 201 Essex 
building, on Thursday last. The report 
showed that he had $7,004.69 in his hands 
liable for the payment of costs of admin- 
istration, debts entitled to priority and 
dividend, and applied for his discharge 
as trustee. He also asked for fees in 
the sum of $260.58 and disbursements of 
$15. Furst & Furst, attorneys of trustee, 
and also for the creditors, asked an al- 
lowance of $850 and disbursements of 
$25 in their capacity as attorneys of 
trustee. When the report had been made 
the referee stated that he would check 
up the items in the report preparatory to 
a meeting of the creditors to be held in 
the Bankruptcy Court Room today at 
10 o’clock for the purpose of examining 
and passing upon the account report, and 
allowances and declaring a final divi- 
dend. 


There has been a complete change in the 


reorganizing of the Wm. B. Kerr Co., 
goldsmiths and silversmiths. The change 


is a radical one involving both manage- 
ment and personnel of the sales and factory 
forces. Samuel B. McChesney, formerly 
president of the company, with a number 
of officers and directors resigned a short 
time ago, their resignations taking effect 
Jan. 1, and with them went certain members 
of the sales and factory force. Mr. Mc- 
Chesney with R. Edgar Kirk, Rupert Nock, 
Stanley A. Lynch, and others formerly 
identified with the Kerr concern, have 
formed a new company known as the Mc- 
Chesney Co., which has taken quarters in 
the building of the old concern and intends 
to continue manufacturing on _ policies 
formerly conducted by the old concern. The 
Wm. B. Kerr Co. has now elected the fol- 
lowing officers: President, George E. Wells; 
vice-president, Robert Loch; treasurer, 
Alfred K. Potter; secretary and assistant 
treasurer, Charles Siegman; comptroller, 
A. E. King. The company which is one 
of the concerns in the group known as the 
Gorham Interests will continue in the fu- 
ture as in the past in specializing on gold 
and sterling articles and putting out a num- 
ber of new designs. The Gorham toilet 
ware line will now be transferred to the 
Kerr factory for the purpose of consolidat- 
ing and amplifying the assortment. 
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Lathe Combinations 


39465 with 2 Chucks 
39466 “ 10 
39467 “* 20 
39469 “* 50 


Attachments 


39470 Wire Chucks 4 to 50 

39471 Wire Chucks 1 to 3 

39473 Face Plate 

39474 Bezel Chuck ... 

39475 Three Jaw Chuck 

39476 Slide Rest, 2 Slide 

39477 Slide Rest, 3 Slide 

39478 Wheel Cutting and Grinding 
Fixture 
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Chicago Notes. 


Frank Dunn, of Dunn Bros., Provi- 
dence, R. I., is spending a week in Chi- 
cago visiting the trade. 

Walter Hallan, of Hallan & Rice Co., 
Providence, R. I., is spending a week 
here calling on the trade. 

W. V. Ghislin, district manager for the 
Gorham Interests, is spending several 
weeks in the east on business. 

M. Iralson, Columbus building, left 
last week on a two weeks’ business trip 
through his southern territory. 

Edw. Filholm, of Benj. Allen & Co., is 
able to get around very well again with 
the aid of a cane, after nursing a very 
sore foot. 

Ben Teitelman, Columbus building, re- 
turned last week from a short trip to 
the east where he visited at the factories 
he represents. 

John Morse, manager of the San Fran- 
cisco office of the Elgin National Watch 
Co., spent the past week here visiting at 
the Chicago office. 

William H. Joers, of Hayden W. 
Wheeler & Co., spent a few days in 
Chicago last week visiting with old 
friends, en route to Kansas City. 

C. W. Thomas, Chicago manager for 
Allsopp Bros., left last week for the east 
to visit the factory at Newark. He ex- 
pects to return about February Ist. 

David Kaiser, vice-president of the 
Powers & Mayer Mfg. Corp., spent the 
past week here visiting with friends and 
the Chicago office, en route to the coast. 

Bert Simon, Chicago manager for M. 
S. Rodenberg Co., returned’ last week 
from his initial trip for this firm through 
the east, and reports a very good busi- 
ness. 

The entire traveling force of the 
R. Wallace & Sons Mfg. Co. left last 
week for their respective territories after 
having spent the holidays with their rela- 
tives at their homes. 

Fred W. Radcliffe, who represents M. 
A. Mead & Co., on the Pacific Coast, 
arrived here last week and is visiting at 
the Chicago office for a week getting his 
samples for this year. 

Wallace L. Miller, Chicago manager 
for Ingomar Goldsmith & Co., of New 
York, moved from the. Masonic Vaults 
last week, and is now making his head- 
quarters at the Columbus Vaults. 

The following representatives of the 
Gorham Interests left last week for their 
respective territories: W. S. Willis, J. A. 





Irons, R. S. Atwood, Geo. Fisher, Joe 
Tunstall, Arthur McVoy and R. Mathe- 
son. 

R. L. Kantlehner, Jackson, Mich., spent 
several days in Chicago last week visiting 
friends, en route to the Pacific Coast ac- 
companied by his wife and mother. He 
expects to remain there for several 
months resting. 

F. E. Dearborn, H. L. Schroeder, C. B. 
Moody, A. Carlstrom and W. Partridge, 
of the sales force of the Waltham Watch 
Co., will arrive in Chicago next week to 
attend the Automobile Show with a fine 
display of clocks. 

O. I. Lewis, who formerly was asso- 
ciated with the Chas. M. Robbins Co., 
Attleboro, Mass., has severed his con- 
nections with his concern and is now 
associated with the contract department 
of Marshall Field & Co., retail. 

L. H. Moser, formerly associated with 
A. C. Becken & Co., resigned from the 
jewelry business recently and has em- 
barked in the automobile business. He 
has connected with the West Side Buick 
Sales Co., and will sell the Buick car. 

H. O. Rupnow, has opened a shop in 
suite 704 North American building, under 
the style of the Fraternity Shop, and will 
handle all kinds of fraternity jewelry and 
stationery. Mr. Rupnow, was formerly 
engaged in the stationery engraving busi- 
ness. 

Louis Milanback, manufacturer’s agent, 
who travels the Orient, and makes his 
headquarters in California, spent several 
days here last week visiting friends, en 
route to the east where he will make 
arrangements with his various factories 
for this year. 

The National Railway Time Service Co., 
Garland building, announces that it has been 
awarded contracts for their time inspection 
service on the following roads: Chicago, 
Milwaukee & St. Paul Railway, Chicago & 
Northwestern Railway, Chicago Great 
Western Railroad and the Norfolk South- 
ern Railroad. 

M. Herz, buyer for Mandel Bros., is 
spending several weeks in the east visit- 
ing the markets. Miss A. Hill, jewelry 
buyer for the same firm, left last week 
to meet Mr. Herz, and C. E. Benkendorf, 
buyer of silverware, returned from the 
east last week. 


Charles’ Borchers, 1515 Heyworth 


building, recently took his son’ Edward 


B. Borchers, into partnership with him, 


_and, the style of the firm now is Chas. 


Borchers & Son. Edward has been asso- 


ciated with his father in the jewelry en- 
graving business for the past 16 years 
and learned his trade from him. 

Elwyn Smith, who has been connected 
in the factory of the American Silver Co., 
at Bristol, Conn., for sometime, will rep- 
resent this concern through Missouri, 
Oklahoma and Texas making his head- 
quarters at the Chicago office. Harry 
Arens, Chicago manager for the Ameri- 
can Silver Co., left last week on a ten-day 
trip through the northwest. 

The following representatives of J. F. 
Newman, Inc., Columbus building, have 
left for their respective territories and 
will be gone until June 1: Walter Reilly, 
the middle west; Jack Simmons, Rocky 
Mountain region; Frank Olsen, south; 
Lawrence Curtin, northwest; Paul Mc- 
Donald, California; William Pritchett, 
New England; and Stanley Charleton, 
New York. 

Clifford Whiting, who has been asso- 
ciated with his father Frank Whiting at 
the Chicago office of Whiting & Davis 
Co. for the past year, will represent this 
concern through the west to the Pacific 
Coast. He left last week on his initial 
trip and all his many friends in the trade 
wish him lots of success. Frank Whit- 
ing, Chicago manager, returned last week 
from a successful trip through the middle 
west. 


Burchard O. Hess, has associated him- 
self with the Frank Krementz Co., New- 
ark, N. J., and will succeed Charles F. 
Hartshorn in the middle west, making 
his headquarters in Chicago, in the Col- 
umbus building. Mr. Hess has been con- 
nected for the past year with the jewelry 
department of C. D. Peacock, Inc., and 
prior to that time assisted his father 
who is of the firm of Hess & Culbertson, 
of St. Louis. 

Announcement is made that the Gottlieb- 
Wiegand Co. have been succeeded by Fred- 
erick M. Gottlieb & Co., who will continue 
business at the old location, in room 1416, 
209 S. State St, as diamond importers. 
Plans are now being made by the above con- 
cern for supplying the diamond trade in this 
city exclusively, and Mr. Gottlieb is con- 
templating an extensive European buying 
trip very shortly. Walter F. Wiegand will 
continue his business under the style of W. 
F,. Wiegand & Co. and will also remain in 
his old location, 209 S. State St. 

C. G. Ramsdell, of the Star Watch 
Case Co., returned last week from a 
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short business trip through the eastern 
territory and reports a very fine business. 

Hugh E. King, left last week for a 
short business trip to the Twin Cities. 

L. M. Rose, of the Vulcan & Reiter 
Co., left last week for the east and will 
be gone for an indefinite time. 

F. E. Bleuher, Chicago manager for 
the Wm. L. Gilbert Clock Co., left recently 
on a four weeks’ trip through his northern 
territory. 

I. Martin, Kansas City, Mo., is spend- 
ing several weeks in Chicago visiting his 
uncle Sol Martin, and many friends in 
the trade. 

The Central States Club of the Hall- 
mark’s Stores, will meet Jan. 24 and 
25 at the Sherman Hotel, and a large 
attendance is anticipated. 

Tom Cummings, of Storm & Cum- 
mings, Dallas, Tex., spent the past week 
in Chicago visiting the markets and call- 
ing on his many friends here. 

E. T. Williams, of the sales force of 
Despres, Bridges & Noel, is spending sev- 
eral weeks at Florida resting before 
starting out over his territory. 

H. D. Seebeck, who represents Sykes 
& Strandberg, returned last week from a 
10 days’ trip through the eastern terri- 
tory and reports a good business. 

C. A. Rogers, Chicago manager, for the 
Iron & Russell Co., left recently on a 
business trip through the northwest and 
is expected back about Feb. 1. 

L. W. Dorsey, of Thomas J. Dee & 
Co., left last week for the east where he 
will investigate business conditions, etc., 
and will be gone for about two weeks. 

Geo. C. Lunt and George H. Davis, 
of the Rogers, Lunt & Bowlen Co., 
Greenfield, Mass., spent several days in 
Chicago last week attending a salesmen’s 
conference. 

F. Lewald & Co. recently moved from 
500.S. Wells St. to 330 S. Franklin St., 
where they will have larger quarters and 
will be in a better position to take care 
of their increasing business. 

F. B. Weaver, severed his connections 
recently with Despres, Bridges & Noel, 
and has entered into the insurance busi- 
ness. Mr. Weaver represented this firm 
through the middlewest territory. 

E. L. Badgley, Chicago manager for 
Harvey & Otis, returned last week from 
a trip through his eastern territory, and 
immediately left for another two weeks’ 
trip to St. Louis and the northwest. 

Announcement has been made that 
Cassriel J. Grossman, manager of the 
Morrison Jewelers, will be married to 
Miss Bessie Greenstone, of Chicago, on 
Sunday, Jan. 29, at the Drake Hotel. 

A. A. Jahrus, Heyworth building, left 
last week for New York, and sailed Jan. 
17, on the George Washington for 
Europe, where he will visit several 
months with his mother in Germany. 

Fred B. Clark, has associated himself 
with the Alvin Silver Co., and left last 
week on an extended trip through the 
northwest. Mr. Clark was formerly as- 
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sociated with the Franklin Silver Plate 


Co. 

W. A. Kirkham & Co. moved recently 
from the ninth floor of the Kesner 
building to room 501 same _ building, 
where he will be in a better position to 


look after the requirements of his cus- 
tomers. 

George Lesch, who has been asso- 
ciated with the Franklin Silver Plate Co., 
for some time, severed his connections 
with this concern the first of the year. 
As yet Mr. Lesch has made no plans for 
this year. 

Several of the representatives of the 
International Silver Co., who represent 
this firm through the west, southwest 
and northern territory, spent several days 
at the Chicago office en route to their 
territories. 

August G. Hoch & Co. sold out his 
business at Storm Lake, Ia., recently at 
auction. Mr. Hoch contemplates re- 
maining out of business until sometime 
this Spring when he will try and locate 
in some other town. 


O. S. Balzer, buyer of jewelry and 
silverware for A. Hamburger & Sons, 
Los Angeles, Cal., spent several days 


here last week visiting the Chicago mar- 
kets en route to New York, and expects 
to sail for Europe on Feb. 1. 

S. M. Ness, who calls on the trade for 
the Moore Pen Co., in Chicago and 
vicinity, J. Alan Welty, who represents 
the concern through Illinois and Wm. W. 
Welty, Iowa man, all left last week 
for their respective territories. 

A. Furman, has associated himself 
with S. Glickauf & Co., and will represent 
them west to Colorado. He left last 
week on his initial trip. P. E. Jonas, 
and C. Cummings of the same firm, also 
left last week for their territories. 

James J. Hackett, who has represented 
the Franklin Silver Plate Co., through 
the northwest for the past year, will rep- 
resent Rogers, Lunt & Bowlen Co. 
through the south. He left last week 
on a three months’ trip over his territory. 

R. W. Bolles, Chicago manager for 
Oneida Community, Ltd., A. J. Ledwith, 
and J. R. Allen, returned last week from 
the factory at Oneida, N. Y., where they 
attended the semi-annual sales confer- 
ence. All left last week for their respec- 
tive territories. 

Joe Siegel, Grand Rapids, accompanied 
by his wife and daughter, spent several 
days here last week en route to Cali- 
fornia where he will rest for several 
months. Norton Siegel, also, spent sev- 
eral days here seeing his folks and visit- 
ing the markets. 

Zdanys & Norbut, is the style of a new 
firm recently started at 3246 S. Halsted 
St. They will do repairing for the trade. 
M. Zdanys has been associated with 
P. A. Miller, for some time, and ™. Nor- 
but is a recent graduate of the Chicago 
Watchmaking School. 

C. E. Carlstrom, W. D. Kropp, C. F. 
Washburne, C. H. Hibben, I. T. Pearce, 
W. A. Knitter, F. G. Hale, H. J. Miller 
and Al Judson, of the sales force of 
Wm. A. Rogers, Ltd., left last week for 
their territories after having spent the 
holidays at the Chicago office. 
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Robert H. Martin, who had been ; 
: : in 
the jewelry business for many years, and 
about two years ago entered the ine 
ance business, has again come back to 
the jewelry field and has associated him. 
self with Wm. A. Rogers, Ltd., where he 
will assist in the city salesroom, 

J. D. Grassick, who has represented the 
Alvin Silver Co., through the northwest 
territory, will be city salesman for this 
firm working out of the Chicago Office 
H. N. Lorish, Chicago manager for the 
above firm, returned last week from a 
short visit to the home office of the com. 
pany. 

W. E. Hayward, of the New York of. 
fice of the Alvin Silver Co., left last week 
for home after having spent several days 
at the Chicago office, and attending a 
salesmen’s conference which was held at 
the Palmer House. After the meeting 
the entire sales force left for their re- 
spective territories. 

Harry Radix, of Thos. J. Dee & Co., 
expected to pull some surprises in the 
Golf tournaments of the Chicago 
Jewelers’ Association next Summer, by 
putting over secret practice all Winter 
with a net in his basement. Some of his 
friends however have betrayed him and 
the handicap committee will be on guard. 

Miss Emily Houha, who has been as- 
sociated with Jas. F. Peters & Co. for 
the past 12 years, resigned her position 
with this concern last week, to be married 
to John Jech, of this City, Feb. 1. Miss 
Houha, is well known in the trade as 
she has been buyer and private secre- 
tary for the firm, starting in as a clerk 
in the office. 

Harry E. Farquharson, Heyworth 
building, will represent the following 
firms for this year from Buffalo, west 
to Denver, Minneapolis, south to New 
Orleans, making his headquarters in Chi- 
cago; Ginnel Mfg. Co., Brooklyn; D. & 
N. Mfg. Co., Providence; Scullian Bros., 
Providence; Samuel B. W. Covell, Provi- 
dence, and Rhodes & Tipple, Providence. 

Among the visitors in Chicago last 
week were: John McQuire, of Smith & 
McQuire, Joliet, Ill; Thos. Lockhart, 
Kenosha, Wis.; C. A. Jansen, La Salle, 
Ill.; Ivo Hurst, Bloomington, Ill.; A. H. 
Bolender, Rockford, Ill.; E. D. Doering 
and Robert Doering, Waupin, Wis.; H. J. 
Linn, Atchinson, Kans.; George and Carl 
Flanders, Elkhart, Ind.; C. M. Proper, 
Nebraska City, Nebr.; Louis Hesslinger, 
Peru, Ind. 

A meeting of creditors for Abe Cohen, 
located at 849 Milwaukee Ave., was held 
Jan. 12 at the office of Goldman & Alls- 
house. The debtor and his attorney sub- 
mitted settlement offer of 20 per cent 
cash, and stated that the liabilities are 
approximately $9,000, and assets would 
not realize over $2,000. The creditors re- 
jected the offer and submitted a counter 
offer of 50 per cent., of which 25 per cent. 
was to be in cash and 25 per cent in 


notes. This offer was rejected by the 
debtor. The matter as it stands now 
will no doubt proceed in the usual 


manner through the bankruptcy court. 
M. B. Felsenthal, Chicago manager for 
the Marathon Co., returned last week 


(Continued on page 124) 
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Herman H. Bloedel, of Bloedel’s Jewelry, 
Inc. has been re-elected a director of the 
City Bank of Milwaukee, one of the newer 
fnancial organizations of this city which 
is making rapid strides. 

Arthur Manthey, watchmaker ‘for the 
trade, Manhattan building, is back at work 
after a compelled lay-off of about a week 
due to a severely sore throat which 
necessitated a minor operation. 

L. A. Kuesel, president of Kuesel Bros. 
Co., Enterprise building, left this week with 
Mrs. Kuesel for Florida, where they will 
pass at least part of the Winter to 
recuperate in the balmy climate. 

R. F. Weckerle, sales representative of 
O. H. Bingenheimer Co., Milwaukee, left 
the middle of January on his first selling 
trip of the new year. The first trip will 
include the northern Wisconsin territory. 

Ray C. Crabb and Arthur Foyer, travelers 
for The Milwaukee Optical Mfg. Co., are 
again covering their respective territories. 
O. M. Peugh, of the concern has returned 
to his desk after having been absent several 
days due to illness. 

Philip Schwartz, formerly of Milwaukee, 
and now conducting a jewelry storé at 
Plymouth, Wis., was a visitor here dur- 
ing the past week. While here principally 
on matters of business he also called on a 
few of his many friends in the local 
jewelry trade. 

Cc. A. Swanson of Superior, Wis., was a 
Milwaukee visitor during the past week 
and called on the trade. Other State visi- 
tors included Henry Bayer, Whitewater ; 
Schneider Bros., Burlington; B. Panik, 
Cudahy, and Estberg & Sons, Waukesha. 

Gordon E. Warnke, son of the head of 
E. H. Warnke Co., has been promoted to 
captain of a Wisconsin National Guard 
cavalry troop, having formerly served as 
lieutenant in the headquarters troop. Capt. 
Warnke saw service in France as an en- 
listed man. 

George A. Troller, for the past 18 years 
employed by E. H. Warnke Co., and an ex- 
pert jeweler, has decided to engage in the 
manufacturing jewelry business on his own 
account. He has closed a lease on a loca- 
tion at 3602 Lisbon Ave., Milwaukee, where 
he will do jewelry manufacturing and re- 
pair work for the retail trade. 

Jeweler-optometrists of Wisconsin have 
been advised of the approaching meeting of 
the Wisconsin State Board of Examiners 
in Optometry at the State capitol in Madi- 
son, Wis., Jan. 24-26. Secretary Charles D. 
Waugh, Milwaukee, advises that the ex- 
aminations will be held in the State Senate 
chambers, use of which was granted the 
board a few days ago. Applications indi- 
cate that the largest class in the history 
of the board will take the examination this 
month. 


The sympathy of the jewelry trade is 


extended te George Durner, president and 
treasurer of George Durner. Inci, retail 
jeweler, 745 3rd St., whose wife passed 
away on Monday, Jan. 9, at the age of 61 
years. A son, George Durner, Jr., vice- 
president of the jewelry firm, is also prom- 
inent in local and State jewelry circles. The 
funeral was held on Wednesday morning 
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from the residence, 724 Booth St., to St. 
Francis church, with interment at Holy 
Cross cemetery. In addition to the husband 
and George, Jr., two daughters and two 
other sons survive. 

Merchandising ideas and plans for trade 
extension were submitted to jewelers and 
other retailers, members of the Retail Mer- 
chants Bureau of the Association of Com- 
merce at Fond du Lac at a meeting during 
the past week. One of the suggestions 
made for the new year was that of “booster 
trips” or “get together trips.” These are 
made by automobile about the county and 
are purely for the purpose of getting ac- 
quainted with the people about the county. 
The bureau decided to work up this sug- 
gestion. Another suggestion made was that 
of county auctions. This is for the purpose 
of allowing farmers and city people to dis- 
pose of superfluous articles but is not meant 
for the merchants. The Association of 
Commerce would furnish the auctioneer 
so there would be no expense to those 
wishing to dispose of articles in this way. 
Two or three such auctions were suggested 
for the Summer months. This plan has 
been successfully tried in. a number of the 
southern States, it was said. 

An unknown young woman, apparently 
about 20 years of age, stepped into the H. 
C. Menge jewelry store at Two Rivers, 
Wis., last Thursday morning and asked io 
see a few attractive wrist-watches. Com- 
plying with her request, Mr. Menge dis- 
played a beautiful array upon the show 
‘case: Mr. Menge’s prospective fair pur- 
chaser inspected them, shook her head and 
‘walked out of the shop. While closing 
the case and putting the watches away Mr. 
Menge suddenly observed that the girl had 
taken one of the watches and had replaced 
it with an old one of similar design. Not 
desiring to be outwitted, Mr. Menge closed 
his shop and followed the girl who entered 
the Mercantile Store a short distance away 
where he confronted the young lady who 
seemed not at all perturbed at his sudden 
“What is the meaning of this?” 


appearance. 
Mr. Menge asked, exhibiting the old 
watch. She quickly produced the new 


watch and replied, “I was just going to 
show it to my mother and I left the old one 
for security.” The young lady was given a 
severe reprimand but was not prosecuted. 
She was unknown to the clerks at the store 
and is believed to have been a stranger. 
Joseph Madow, retail jeweler at 721 Wal- 
nut St., Milwaukee, Wis., has filed a vol- 
untary petition in bankruptcy, showing lia- 
bilities of $6,157 consisting of taxes, $63; 
unsecured claims $5,994 and accommodation 
paper, $100. Assets are given as $2,604 and 
include cash on hand, $4; stock in trade, 
$800; household goods, $150; machinery, 
tools, etc., $500; debts due on open ac- 
counts, $1,048; stocks, bonds, etc., $100. 
Workbench, tools, and merchandise to the 
value of $200 are claimed exempt. Among 
the unsecured creditors with claims of 
$100 or ‘over are: E. & R. Jewelry Co., 


- $325; A. Hirsch & Co., $216; Frank M. 


McKey, $100; Soloman & Co., $154; Tucker 
& Friedman, $140, all of Chicago; The City 
Bank; $300; Ezras Achim Loan Corp., 
$130; Hebrew Mutual Loan Corp., $530; 
Kiever Mutual Loan Corp., $550; Louis 
Marshal, $650; Milwaukee Boslover Mutual 
Loan Corp., $180; John F. Purcell, $400; 
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Jacob Turck, $281; all of Milwaukee; 
Etco Trading Corp., New York, $184; 
Leading Novelty Works, New York, $119; 
A. Rothblum, New York, $679; W. A. 
Scheaffer & Co. Fort Madison, Iowa, 


$174; Epstein, Rosenberg & Kleim, Toledo, 
Ohio, $232. 











TRADE CONDITIONS 


As is naturally the case following the. Christ- 
mas rush, the jewelry trade is exceedingly quiet 
this week. The leading jewelers were all greatly 
Pleased with the business that had been done. lt 
was wholly unexpected, for they did not look for 
the good business done. 





James J. Burke, president of the Brooks 
Jewelry & Optical Co., will leave for New 
York this’ week on a business trip. 

At the annual meeting of the Hess & 
Culbertson. -Mutual Savings . Association, 
held recently, the following. officers’ were 


‘elected: © Charles ‘Ens, president and L. 


Ellis, secretary-treasurer: _R. Knapp, N. 
Dorsey, J. C. O’Brien, E. C. Beger and M. 
Oppermann -were chosen as directors. — 

The Knapp Jewelry store in Belleville, 
Ills, was. robbed one morning recently. of 
jewelry valued at $1,000 when three men, 
after . throwing a piece of coal through the 
window, ~gathered up the velvet covering 
with all the contents on display and made 
their escape by automobile. The crash was 
heard by a Mrs. McGough, who lives over 
the store and she- notified the police, but 
was unable to give'an accurate: description 
of the men. The loss is covered by insur- 
ance, ‘, Teer) 

An involuntary petition in bankruptcy 
was filed in the United States’. District 
Court last week, against Benjamin Gra- 
binsky, proprietor of the Jewelers? Ex- 
change, 609 Pine St., by three creditors 
of New York city, who hold claims, they 
allege, aggregating $861. The petitioners 
are Michael Lesko, $358; Harry Kravitz, 
$497 and Louis J.’ Opal, $6. It is charged 
that Grabinsky committed an act of bank- 
ruptcy by paying a bank $200 he owned in 
preference to paying some of his other 
creditors. . 

It cost Sylvester Fuller, 35 years old, a 
jeweler, a dozen gold watches, worth $300, 
to befriend a stranger who pleaded that he 
was unable’ to get work arid was hungry. 
Fuller told the police that as he returned 
from East St. Louis one day last week he 
met the man.near 3rd St. and Washington 
Ave., and that the stranger asked for 
money to buy food. Fuller said he was 
hungry too, and took the stranger to a 
restaurant. There the jeweler paid for a 
bountiful dinner: for the man, who agreed to 
accompany him to 6th St.. and Franklin 
Ave., where he could board a.car to go 
home. .While waiting for the car, Fuller 
bought a cigar for the stranger. As he 
made the purchase, he placed a package 
containing watches on the counter. While 
his attention was diverted for a moment 
the stranger disappeared with the time 
pieces. 








Bailey. B. Harris has moved from Salli- 
saw, Okla., to Wetumka, Okla, 
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J. W. King, manufacturers’ representa- 
tive, is starting on a trip through his 
territory. 

C. E. Patterson will open a Son f|ran- 
cisco office for J. R. Wood & Sons, of 
New York. 

John Beckett has resigned his position 
as traveling salesman for the Alphonse 
Jeddis Co. 


S. J. Hammond is making a tour of the 


northwest. He will return via Salt Lake 


and Los Angeles. 

Albert E. Lee, representative of the 
Milhening Co., Chicago, has left for a 
business trip east. 

The travelers of the Edson Adams Co. 
start on their Spring trips during the second 
week in January. 

E. C. McKeen, coast representative of 
the Waltham Watch Co., with offices at 
704 Market St., left on Jan. 3 for a visit 
to the east. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., well known wholesale firm of 704 
Market St., will leave in a few days for 
the diamond markets. 

J. B. Joseph and wife, of Salinas, have 
been calling on the trade. Mr. Joseph 
states that Salinas was the scene of an 
excellent holiday trade. 

James Gordon Gilbert has been engaged 
as traveling salesman for the Alphonse 
Jeddis Co. Mr. Gilbert was formerly with 
the Norris, Alister-Ball Co. 

William Davidson, whose new offices at 
704 Market St. are fully equipped, left for 
New York on Jan. 8. Mr. Davidson’s new 
offices are being much admired by the 
trade. 

J. H. Spiro is hurrying through inventory 
taking in order to start on his Spring trip. 
“The retail jewelers must have had a very 
good holiday trade,” said Mr. Spiro, “judg- 
ing from the promptness of collections.” 

Jack Boch, of Eisenberg, Inc., has re- 
turned from the Hawaiian territory, after 
spending some three months there. Busi- 
ness is somewhat quiet in Honolulu anc 
other Hawaiian cities, owing to the low 
price of sugar. 

The T. J. Bruner Co., Inc., San Francisco 
office is being moved to much larger quar- 
ters on the ninth floor of 704 Market St. 
The concern has offices in Omaha, Neb., 
the headquarters, and also here and in Los 
Angeles. William E. Hyde is the local 
representative 

H. J. Altstock, one of the leading jewel- 
ers of Portland, Ore., visited San Francisco 
for a week early in the current month. 
Speaking of trade in the “Rose City,” Mr. 
Altstock said: “Business is good in Port- 
land and prospects are bright in the north- 
west for the jewelry trade during the 
coming year.” 

The International Silver Co. has just 
had an addition to its sales force in John 
H. Davies. Edward V. Saunders, coast 
manager for the firm, states that Mr. 
Davies will specialize in the Darby Silver 
Co.’s goods and those of the Holmes & 
Edwards Silver Co., both made by the In- 
ternational Silver Co. Mr. Saunders has 
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left for a visit to the Los Angeles offices 
of the firm. 

Manufacturers’ travelers who have an- 
nounced their intention of visiting San 
Francisco during the month of January are: 
Ira W. Smith, representing Parks Bros, & 
Rogers; H. F. Barrows and other firms; 
D. A. Wilkons, of the Ostby & Barton 
Co., and H. F. Tourellet, representing the 
Waite-Thresher Co. 

Members of the Wholesale Jewelers’ 
Association and their travelers, to the num- 
ber of 85, met for the second annual 
travelers’ luncheon of the association cn 
Jan. 7. The enjoyable affair took place in 
the rooms of the San Francisco Com- 
mercial Club. The chairman was Edson 
Adams, president of the Edson Adams Co., 
who is also president of the associatiou. 
An excellent program had been arranged, 
the chief speaker being Albert A. Elliot, 
attorney for the Gold and ‘Silversmiths’ 
Association, who is noted for his ability in 
making addreses. 


Jewelers from Coast cities, calling on 
the trade this week, include: Miss Edith 
King, of W. E. King, Stockton; Harold 
Hartung, of S. & W. Hartung, Grass 
Valley; Morris Traub, of Goodfriend & 
Traub, Salinas; A. S. Shaddow, Fresno; 
William Grafmiller and wife, of Grafmiller 
& Heath, Sacramento; J. B. Gardner, of 
Stockton; Ed. N. Radke, of Marysville, 
Charles E. Roberts, of the Schanfele 
Jewelry Co., Monterey; E. A. Opplinger, 
Napa, and Tom Patton, Placerville. In 
addition to these California jewelers the 
trade has welcomed W. H. Turick, Rose- 
burg. Ore. 

The firm name of S. Wurkheim, well- 
known wholesale establishment of 717 Mar- 
ket St., has been changed to S. Wurkheim 
& Bro. Henry Wurkheim, the brother, 
has been associated with S. Wurkheim 
since he started in business. S. Wurkheim, 
who has been ill for some time, is now 
recovering. On Christmas Eve the mem- 
bers of his staff surprised him by presenting 
him with a handsome Christmas tree at 
the hospital. It was electrically lighted 
and bore a number of gifts. Among the 
trimmings were articles of jewelry that 
were mementos of the firm’s first opening. 
Mr. Wurkheim had a lively time making 
cifts of these articles to the hospital nurses. 
On New Year’s Eve the staff again sur- 
prised their popular chief by taking him 
a splendid cake. The date 1922” was 
written on the icing in cuff buttons. 








Pacific Coast Notes. 





Elias Scheer, Everett, Wash., is reported 
to be holding a closing-out sale. 

The death 1s announced of Charles H. 
Shepherd, jeweler of Cambridge, Idaho. 

George Dupen, retail jeweler of Martinez, 
Cal., is reported to be retiring from busi- 
ness in Martinez. 

Mrs. Meta Hadenfeldt passed away in 
San Francisco on Jan. 4. The deceased, 
who was in her 70th year, was the widow 
of Charles Hadenfeldt, one of San Fran- 
cisco’s pioneer manufacturing jewelers. 
Fifty years ago, the firm of Rothschild & 
Hadenfeldt was one of the city’s leading 
establishments. George Hilderlok, Mrs. 
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Hadenfeldt’s brother, still a resident f 
San Francisco, was at one time associated 
with the firm. Both: the senior Partners 
passed away years ago and the firm es 
longer exists. Mrs. Hadenfeldt left four 
children, three of whom reside in California 

Removing a section of the plate glass > 
the window, after covering it with grease 
to deaden any possible noise, a thief re- 
cently stole a number of articles from the 
Capital jewelry store, 1826 Maripose s 
Fresno, Cal. The loot consisted of nine 
pistols and 15 watches. Inspector John 
Albin of the police department js handling 
the investigation. 

Much regret has been expressed jp 
Nevada City, Cal., over the untimely death 
of Herman W. Brand. Flags hung half. 
mast high and the funeral which was hel 
‘from Elk’s Hall was almost a public event, 
Mr. Brand was born in Nevada City. in 
1876, where his father owned a jewelry 
store. He entered the business at the age 
of 16, and on the death of his father, the 
late C. J. Brand, in 1908, he took full 
charge, retaining it till failing health re. 
cently compelled him to give up work. 
Brand never left Nevada City, except for 
short business trips. He was an active 
factor in the civic life of the community 
and was a man who stood high in public 
esteem. He is survived by his mother, Mrs, 
C. J. Brand and by two sisters, 








Notes from West Virginia. 


L. A. Von Court has removed his 
jewelry store in Princeton, W. Va.,, from 
the Royal Theater block to the new Von 
Court building adjoining, 

John Beck, veteran jeweler of Wheeling 
W. Va., and Mrs. Becker will leave New 
York Feb. 4 on the steamer Empress of 
Scotland for a tour of Europe. 

W. D. White, formerly of the Wright- 
Kay Co., Detroit, Mich., has accepted a 
position as watchmaker with A. H. Watts 
& Sons, N. 5th St., Janesville, O. 

Robbers entered the store of Charles 
Sloan at York Run, Pa., near Brownsville, 
recently, and carried away over $300 worth 
of merchandise, including a quantity of 
jewelry. 

The interior of the Lee R. Nestor jewelry 
store on Main St., Fairmont, W. Va., has 
been made over by the installation of en- 
tirely new fixtures, redecorating, etc., which 
makes the entire store virtually new. 

Will Morris, who has been employed by 
Lee R. Nestor for a number of years as 
watch repairer at his jewelry store at Fair- 
mont, W. Va., has resigned and will open 
a jewelry store in Farmington, a suburb 
of Fairmont. 

E. R. Meadows, who for-a ~-«mber of 
years conducted a jewelry stc Welch, 
W. Va., has returned to that city and re- 
entered the jewelry business. Several 
years ago farm life held out a beckoning 
hand to him and he purchased a farm in 
Ohio. 

G. E. Smith’s Son, Inc., which was 
compelled to go out of the jewelry business 
in Parkersburg, W. Va., because of inabil- 
ity to secure a renewal of the lease of 
suitable new quarters, will open again for 
business at 714 Market St., Parkersburg, 
with entirely new equipment and stock. 
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C. E. Perham, San Pedro, has been con- 
d to his home by illness for the past 


fine 
week. ee . 
Ss. E. Burrows, who has been in business 


in Imperial for a number of years, moved 
to Calexico in December. 

Frank De Arman, Brawley, Imperial 
County, is spending a short time here. He 
reports having had a very satisfactory year, 

A. G. Lyon, engraver, is back in his place 
of business in the Title Guarantee building, 
having recovered from a recent operation 
for appendicitis. 

S. P. Dayton and J. Rosenkranz are now 
settled and doing business in room. 714, 
Title Guarantee building, to which they 
moved from room 514 on Jan, 1. 

Robert S. Gilmore and H. A. Phillips, 
traveling salesman for C. E. Sischo & 
Sons, have just started out for the new 
year, the former going north and the latter 
south 

Two auction sales but a few doors apart 
are in progress on Hill St. Don Patton, 
504, has Jack Rose conducting a sale for 
him, and one is being carried on at the 
Reinhardt store, 516, by Fred. St. Clair. 

James D. Dougherty, of the sales force 
of Brock & Co., Inc., has been confined to 
his home by illness for several days. Clar- 
ence Coleman, also a salesman for the same 
company, has recovered and is back in the 
store. 

Feagans & Co., Inc., on Jan. 5-entertained 
their employees and their families to the 
number of 8&5 at a dinner at the Wilshire 
Country Club, and after this at a theater 
party. The occasion was thoroughly en- 
joyed. 

Joseph Joel, 235 W. 3rd St. having 
secured a renewal for five years of his 
lease, has decided to remain in the old lo- 
cation for that period and has canceled 
his lease for quarters in the Loew’s State 
Theater building. 

H. E. Fox, Sr., San Fernando, has re- 
turned after several weeks’ visit with his 
children who live in the vicinity of Albu- 
querque, New Mexico. He expressed the 
conviction that business conditions are bet- 
ter here than in New Mexico. 

EK, L, Hine, formerly department manager 
with the IE. W. Reynolds Co., Inc., who is 
now general manager for Sanborn Bros., 
a big mercantile house in the City of Mex- 
ico, is spending several weeks in Los An- 
geles visiting his family and friends. 

J. Johnson, representative of the Norris- 
Alister-Ball Co., Chicago, has been making 
his headquarters with E. F. Whittemore, 
847 S. Broadway, for the accommodation 
of his customers here. Mr. Whittemore 
reports his own business better this year 
than last. 

Making his fourth venture on the matri- 
monial seas, A, Protsch, well-known Re- 
dondo Beach jeweler, was married recently 
in San Francisco to a professional nurse, 
Miss Laura Compton. The bride is not 
known at Redondo, except as a visitor there 
last Summer. 

The E. Bastheim Co.’s forces are busy 
taking their annual inventory. Manager 


THE JEWELERS’ CIRCULAR 


George J. Germain reports that the com- 
pany is well satisfied with last year’s busi- 
ness, and feels very optimistic for the 
coming year. They are taking on several 
new lines of goods, and expect to have the 
finest stock of merchandise they have ever 
had. 

O. Newell Barnum, for the past eight 
years head of the repair department of S. 
Nordlinger & Sons, Inc., was married on 
Dec. 31 to Miss A. Leora Derrer of this 
city. The happy couple have the congratu- 
lations of many friends, They were pre- 
sented with a fine silver set by the manage- 
ment and sales force of Nordlinger & 
Sons. 

The T. J. Bruner Co., Inc., in the Metro- 
politan building, has taken on a new trav- 
eling salesman in the person of Philip R. 
Sternberger, who formerly traveled for the 
Paul D. Walsh Co. Mr. Sternberger will 
cover Arizona, New Mexico and Texas as 
well as a portion of California, He expects 
to start on an extended trip on Jan. 15. 
Earl Pfetzing has started on a trip north 
for this company and is doing a fairly good 
business. 

The following out-of-town jewelers have 
been in Los Angeles recently: Glenn L. 
Barks, Monrovia; Frank S. Fisher, River- 
side; E. M. Wilkinson, Pomona; T. S. 
Lailey, El] Monte; A. J. Dutton, Anaheim; 


* George L. Dietrich, Fullerton; J. H. Wool- 


ard. Whittier; E. B. Finseth, Placentia; 
J. H. Padgham, Santa Ana; W. W. Hauk, 
Long Beach; R. H. Wilson, J. H. Blan- 
chard, Ocean Park; HH. E. Fox, .San 
Fernando; Walter E. Lawrence, Burbank; 
C. F. Manahan, Pasadena; Frank Fraiberg, 
Sierra Madre; M. Fornes, Venice; Mr. 
Phillips of Smilie-Phillips, Pasadena; John 
Parker, Downey; H. G. Simpson, San 
Pedro; Frank De Arman, Brawley. 

A daring daylight burglar hurled a brick 
through a large plate-glass window of Thos. 
Humphreys Co., 616 S. Broadway, shortly 
after dawn Jan. 5, and took away $400 
worth of jewelry and watches, Employes 
discovered the robbery shortly after 7:30 
A, M. and notified the authorities. The 
manager told the police that the shattered 
window was unguarded when he opened 
the place for business and explained that 
it would have been a simple matter for 
pedestrians to help themselves to valuable 
watches and jewelry. During the last 
three months the firm has been robbed 
three times by window-smashing burglars, 
and a few days ago the large plate-glass 
windows and the jewelry on display at 
the place were insured. Detectives reported 
that there were no clews found which might 
assist in establishing the identity of the 
bandit. 

F. C. Plate, of the local office of the 
International Silver Co., reports having had 
a most interesting and enjoyable trip to 
the Hawaiian Islands. He took some pains 
while there to study the Japanese question 
as it affects the islands. He found com- 
paratively little antipathy toward the Japa- 
nese. One leading business man there told 
him that many of the older residents enter- 
tained a feeling of gratitude toward the 
Japanese for their help in industrial devel- 
opment years. ago. He said that they felt 
absolutely no apprehension of a Japanese 
menace. The younger Japanese and those 
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who have not been long in the counirv 
were generally loyally devoted to the 
United States Government, and he believed 
that in case of a war with Japan many of 
them would remain loyal to the United 
States. Furthermore, the islands were so 
strongly fortified and deferded that there 
is absolutely no sense of darger prevalent 
there. 

O. S. Balzer, manager of the jewelry 
department as well as of several other de- 
partments of A. Hamburger & Sons, Inc., 
has started for New York en route to 
Europe on a buying trip. He expects to 
be gone until the middle of May. He will 
travel extensively over the continent, buy- 
ing goods not only for his departments but 
for several other lines carried by the house. 
Mrs. Balzer goes with him. J. M. Hart, 
assistant manager, will have charge of all 
the nine departments superintended by Mr. 
Balzer during the latter’s absence. Consid- 
erable changes have been made in the 
arrangement of the office, the watch and 
jewelry repair departments and the engrav- 
ing department of A. Hamburger & Sons., 
Inc., all these departments being now lo- 
cated on a balcony or mezzanine floor at 
the front of the store where all will be 
well accommodated and the rooms are all 
well lighted. At the same time the new 
arrangement provides much more space for 
selling on the main floor. 








San Diego, Cal. 





TRADE CONDITIONS 


In view of the fact that southern California was 
visited by unprecedented rainfall for the latter part 
of December, and running over until after the first 
of the year, the holiday trade was not all that it 
might have been with fair weather, but local mer- 
chants state that they have ne complaint to make 
as the post-holiday sales have been more than 
anticipated, thus helping to even things up. There 
kas recently been a specially good business in 
mcderately priced goods, and the indications are 
that favorable conditions will continue here. 





A new establishment is the Naval Jewelry 
Co., recently opened at 961 5th St. 

George Penderter has purchased the op- 
tical business of M. W. Daskam, located 
at 511 Watts building. 

Richard Jessop, a member of J. Jessop 
& Sons, has been elected on the directorate 
of the local post of the American Legion. 

The Broadway Luggage and Jewelry Co., 
228 Broadway, has been disposing of its 
stock by auction sale during the holiday 
period. P. I. Haddan, who recently .pur- 
chased the interests of his partner, has 
been holding the sale preparatory to going 
to Imperial County as a’ rancher. 

The American Jewelry Co., 529 Broad- 
way, was recently the victim of a_ bold 
holdup when the place was visited just as 
the clerk was turning from the safe after 
putting in trays of diamonds. The intruder 
ordered the clerk to reopen the safe but 
the latter said he did not have the combi- 
nation. Taking about $100 from the cash 
register, holding the clerk at bay in the 
meantime, the crook made his escape into 
the street and got away. 








S. Klukan, Clinton, Wis. has admitted 
W. H.. Raether as a partner in his business. 
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This cut illustrates a few of 
our high grade 


Silver Productions 


We are also extensive 
manufacturers of 
Rich Cut Glass, Electroliers 
and Prize Cups 


THE PAIRPOINT 
CORPORATION 


Factories: 
New Bedford, Mass. 


BRANCHES 
NEW YORK 43-47 W. 23rd St. 
MONTREAL 
Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO 140 Gerry St. 
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ibilities interest : in 
ape “a the gift section 
~ vement of Tur _ JEWELERS’ 
Gift Departme CIRCULAR is increas- 


ing steadily is indicated by the letters which 
are constantly being received asking about 
articles which have been suggested as suit- 
able for the gift department of the jewelry 
store. It is evident that jewelers are tak- 


token expressing good will. From the 
time that fond parents announce the birth 
of a child all the way along the road of 
life there is a recurring incentive to make 
the gift section of use to customers. Baby 
should of course have a present and the 
silver spoon or mug will be appreciated as 
soon as the little one is old enough to make 
use of such articles: and each succeeding 
































Group 31—ArRTISTIC GLASS 


ing to the idea and are finding that it is 
proving a success in not only directly 
drawing new business to the store but in 
aiding in increasing the sales of the regular 
lines which have previously been stocked. 

The gift section opens an opportunity for 
the wide awake jeweler which should not 
be overlooked and in making it an adjunct 
of his business he is afforded the oppor- 
tunity of working out his own individual 
ideas not only as to the articles offered his 
customers but also as to how he can best 
display his offerings in order to attract at- 
tention. A careful selection of gifts is of 
course of prime importance but even the 
most carefully selected stock will lack in 
pulling power if it is not displayed to ad- 
vantage. Therefore the jeweler should 
carefully work out his plans for a gift sec- 
tion and in so doing will profit by the sug- 
gestion offered in this department and by 
the experience of others who are already 
making the gift department a paying ven- 
ture, 

Now that the holidays are passed and 
the store has settled again into the regular 
routine following the annual stock taking 
the time is opportune to look ahead and 
see just how the gift department can be 
made a bright spot in the store. 

The fact that Christmas has passed does 
not by any means mean that the gift giving 
habit must be overlooked. Gift giving is, 
in fact, an all year habit and the jeweler 
should cultivate this habit among his cus- 
tomers by offering them just the attractive 
articles that will meet their needs. 

Every day offers its opportunity to make 
the gift department the headquarters for 


those who are searching for a suitable | 


SALT AND PEPPER CELLERS 


birthday means but an added opportunity 
for gift giving. 
For the boy or girl from the time that 


school age is reached, and even before, there 


ing selections of stock aim always to chose 
with this idea in view. 

It is not too early to begin to consider 
the purchase of stock for graduation 
gifts and the jeweler who is prepared when 











Group 32—ATTRACTIVE CIGARETTE HOLDERS 


the demand comes is the ene to profit. 
Weddings and wedding anniversaries are 
also always times for gift giving and should 
be made the most of. 

It has been suggested in this department 
that a card index of birth and wedding 
anniversaries will prove a help. By sending 
out letters at such times calling attention’ to 
the fact that the gift department is the 

















Group 33—EXCELLENT EXAMPLES OF FINE CUT GLASS OFFERINGS 


should be something in the gift department 
that will please. Keep in mind the fact that 
it is the unusual that appeals and in mak- 


place to find the most suitable articles, a re- 
turn in sales will result which will more 
than repay for the effort expended. 
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Electric Clock 
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W ho winds your office clock? Your secretary? Your 
stenographer? The janitor? A trifling, but trouble- 
some duty, frequently overlooked. G The Keith-Landis 
Electric Clock requires no winding—it is operated by 
a self-contained dry battery which runs the clock for 
a year without replacing. It possesses also those two 
vital qualifications—good looks and accuracy— 
handsome, simple cases for the office, home and motor 
car, each equipped with a jeweled watch movement. 
GO Timekeeping to the user's satisfaétion is insured by 
a Fidelity & Casualty Company policy with each clock. 

Jewelers are invited to write Keith-Landis Corporation 

for full particulars concerning the Keith-Landis Electric 


Clock—including prices, the national advertising 
campaign, and a copy of “Who winds your clock?” 


KEITH-LANDIS CORPORATION 
332 South La Salle Street « Chicago 
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year’s, which means that the demand for 
cigarette holders is constantly increasing. 

This habit has brought a new style of 
jewelry into the shops, and jewelry stores 
j have found it very profitable to carry cigar- 

RTICLES of usefulness are more them. This year’s figures show an in-  ette holders. Now that everybody is using 
A sought after for gifts than any other creased consumption of cigarettes over last cigarette holders, people just naturally ex- 
pect to see them in jewelry stores. You 
carry cigarette cases; why not cigarette 
holders? 

An attractive cigarette holder is like a 
pretty .ornament—people long for it. A 
nice assortment of holders in your window 
must draw trade, because cigarette holders 
are being used more now than ever before. 

* & *- 


The other day an inquiry came to this de- 
partment asking for cut crystal glass, with 
a rose pattern as the motif for the decora- 
tion, thereby indicating that there was some 
demand for such designs. Group No. 33, 
depicts the rose in combination with geo- 
metrical cutting, forming a very attractive 
combination. Three pieces’ are shown, a 
cologne bottle, always a popular piece with 
jewelers, a vase and a nappy; other shapes 
may be secured with these same designs. 

It is astonishing what varieties of cutting 
may be accomplished with the “V” shaped 
cutting stone. For instance in group 34 are 
three distinct styles, yet all are virtually 
cut with the same kind of a tool. The 
center piece, a celery tray shows a wonder- 
fully executed sunburst or whirling star, 
while the middle panel is in pleasing con- 
trast. The bowl is of fine geometrical cut- 
ting, yet the butter dish although cut with 
the same implements is a floral pattern. 
There is no more fascinating occupation 
than that of the glass cutter. To take a 
plain piece of crystal glass, that has no 
appeal to the artistic eye and after marking 
out a pattern, cutting it out in the rough, 
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Group 34—ATTRACTIVE CUT GLASS SUITABLE FOR THE GIFT DEPARTMENT (Continued on page 109) 





class in this age of economy. This does 
not mean that the selections may not be to 
an extent luxuries for what was looked up- 
on as a luxury years ago is a necessity to- 
day. Then, what are luxuries to certain 
people, are of every day use to others, so 
there is a wider latitude today between 
luxuries and necessities than ever before. 

Some are content with the plainest re- 
ceptacle for salt for instance, while others 
depend upon unique accessories to their 
table to give the desired atmosphere to their 
surroundings. In group 31 will be seen 
dainty crystal clear salt and pepper shakers 
which have met fashion at her last turn. 
Yet they are most useful and necessary ap- 
purtenances to a table set for any meal. 
They have gold bands, beautifully decorated 
in colors. The display of such stock will 
indicate that your stock is up-to-date. You 
advertise your instant responsiveness to the 
changing vogue and your store takes a step 
up in its standing as headquarters for sim- 
ple gifts of excellence. 

* * * 

Group 32 shows a variety of shapes and 
styles of cigarette holders, both for women 
and men. 

According to United States Government 
Statistics more than 20,000,000,000 cigarettes 
have been consumed by women during the 
past year. Women smokers are very rarely 
seen smoking without cigarette holders, and 
men too have taken to the habit of using Group 35—SUGGESTIONS IN CUT GLASS AS GIFTS FOR THE BRIDE 
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The Mark of 3 Listinction 


It is a fact that many merchants are agree. 
ably surprised to learn that MIDDLE. 
TOWN SILVERWARE is in such demand. 

A first time order of the MIDDLE. 
TOWN Line, when properly displayed in 
the store, where customers can see and ex- 
amine the quality, is soon followed by a 
larger repeat order. 

Of course, there is no mystery about the 
expanding sales of MIDDLETOWN (Cas- 
seroles, Pie Plates and Bakers. It is due to 
their diversified elegance of pattern, always 
in good taste, and their extreme practicality 


M DLETOW N and usefulness. 
Besides, they are of a substantial quality; 
S ILVERWARE are nationally advertised in the very best 
publications; and are priced very reason- 


ably. A catalog will be gladly sent to you. 














Casseroles Pie Plates 
and Bakers: The Middletown Silver Co. 


of Middletown, Conn., U.S. A. 


World’s Largest Producers 
New York Office: 366 Fifth Avenue 


of Pyrex Lined Silverware 


MIDDLETOWN SILVERWARE 






































Fast sellers that will boost your profits 


Your crystal stocks are not complete without these two new 
Hawkes designs. You are losing sales to every discriminat- 
ing home-lover if you cannot show them. 


They will stimulate your gift business) When a customer 
asks for an artistic, practical gift at low cost, these Hawkes 
creations are the answer. Ass on all Hawkes items, the dealer’s 
profit on these vases is large, very large. And the satisfaction 
and good-will of your customers mean something, too. 








Order a limited number at once and put them on display. 
They'll sell on sight—and we'll ship your reorders the same 
day we receive them. 


MA ‘ ee ee 
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No. 3664. Vase 

_ -in. rf fa ¥ | 
Bi ap —apll T. G. Hawkes & Company  éiz'iss) 
4in. $1.00 ea. net. Corning, N. 7. Filo be 


1.35 ea. net. €. 


1.75 ea. net. . : 
2.50 ea. net. Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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Annual Exhibit of Glass and Pottery in Pittsburgh 
Much Attention 


Hotels Attracts 

















_ 
PirrspuRGH, Pa., Jan. 14.—All of the 
colors of the rainbow are to be found in 
the annual exhibit of glass and pottery be- 
ing featured on nearly a dozen floors of the 
Fort Pitt, William Penn and Henry Hotels, 
Pittsburgh, and principally at the former 
hotel, where the largest display is to be 
seen. 
Jewelers who have not availed them- 
selves, of the opportunity to take a look 
at the beauties of cut crystal glass and 
pottery of various designs and uses, are 
missing much. Even if jewelers do not 


in Pittsburgh for the last quarter century. 
Cut crystal glass has been much in evi- 
dence as well as decorated glass with gold 
ornamentations. Enameled colors and also 
solid colors were much in evidence while 
new lines of colored glass that are colored 
and not burnt on, were very attractive. 
The H. C. Fry Glass Co. showed the 
greatest novelty in this line. Another very 
attractive display was that of the West- 
moreland Specialty Co. and as one ex- 
pressed it, “the display decidedly took the 
palm”. Everybody about the hotel was 
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Gordon Glass Co., Sterling Glass Co., 
Koscherak Bros., Etna Cut Glass Works, 
Iona Cut Glass Works, Bonitia Art Glass 


Co., (gold trimmed); Lewis Levien Cut 
Glass Co. Neuwirth-Robinson & Gold- 
man, Hirsch Malgood Co, Fenton 
Art Glass Co., Central Glass Works, 
Empire Cut Glass Co. Beaver-Valley 
Glass Co, A. H. Heisey & Co. Mce- 
Kee Glass Co. H. C.. Fry Glass Co., 


Phoenix Glass Co., Quaker City Cut Glass 
Co., Camden City Cut Glass Co., Figueroa 
Cut Glass Co., Kinney & Levan Co., John 
J. Hines, H. A. Diehl, Frontier Cut Glass 
Co., George H. Bowman Co., Kiefer Cut 
Glass Co., Farber Bros., Genesee Cut Glass - 
Co., E. S. Herbert Cut Glass Co., Steuben 
Glass Works, Zane Pottery Co., Samuel 
E. Bernstein, Lehman Bros., Real Art 
Marble Works, Art Metal Works, W. R. 





Group 36—ATTRACTIVE DISPLAY OF CUT AND ENGRAVED CRYSTALWARE AT ANNUAL EXHIBIT IN PITTSBURGH 


want to add anything to their stocks in the 
lines shown, they can get here some splen- 
did ideas on these for decoration and dis- 
play as well as an idea of the many offerings 
in these lines now on the market. There 
are to be found many things, in the way of 
ornaments which would do much to make 
jewelry stores attractive and give them a 
real -home-like appearance. 

Those members of the trade who have 
already visited the display say they have 
been well repaid for their trouble for sel- 
dom has there been a better opportunity to 
see those things especially adaptable for 
gifts, 

All told there are 96 concerns represent- 
ed in the exhibit at the Fort Pitt Hotel, 
28 in the William Penn and 20 at the Hotel 
Henry, making 143 separate displays of as 
many concerns who come here from all 
parts of the country. Business in the main, 
has been better than it was for the same 
Period one year ago. A greater variety of 
new things have been shown this year but 
outside of this it is a replica of the 
exhibit which has been taking place 


talking about it. The fish bowls, with live 
gold fish and real water lilies in them, 
were in natural colors, especially that of 
the ruby, which was not burned on but 
colored, in the glass. Such offerings would 
look attractive in any jewelry store 
whether for sale or just to admire. The 
decorative features of the exhibit also were 
artistic and ones eyes fairly dazzled as the 
beauties of it glistened and sparkled. 

L. D. Block & Co., also had a wonderful 
display on the first floor of the Fort Pitt 
in which lamps of all designs, sizes and 
colors were shown, both table and floor 
lamps together with a line of silverware, 
glass and pottery. There also was a goodly 
sprinkling of Czecho-Slovak and Japanese 
china. 

In addition to those already named 
special mention also is due to the display 
of the following concerns: Bryce Bros. 
Co., A. R. Lamp Co., Rowland & Marcel- 
lus Co., Penn Cut Glass, Anchor Manu- 
facturing Co., Royal Art Glass Co., Mc- 
Kenna Bros. Sales Corporation, American 
Specialty Co., Jones, McDuffee & Stratton, 


Noe & Sons, Clewell Studios, Charles A. 
Becker, Jos. Friedman Co., Jefferson Co., 
Lazarus & Rosenfeld, George R. West & 
Sons, T. B. Clark & Co., George Bogfeldt 
& Co., Sparkling Cut Glass Co., Regal Art 
Co., Herbert A. Neuwirth, Emil F. Kupfer, 
West Philadelphia Cut Glass Co., Patton 
Studios, Victor Brisbois. 

The entire exhibit will be moved next 
month to Chicago, where there will be a 
reoccurrance of what has been transpiring 
in Pittsburgh. Considerable is being made 
just now of the glass industry regarding 
the sale of wine glasses and these are being 
pushed. It would appear, however, that the 
gold trimmed crystal cut glass is destined 
to be very popular and this line is some- 
thing which most persons who have seen 
it contend jewelers should not overlook. 

Department store buyers have been espe- 
cially interested in the Pittsburgh exhibit 
for perhaps the line more largely appeals 
to these stores than to jewelry houses. 
However the wide awake Pittsburgh 
jewelers, both wholesale and retail, have 
been taking in the display. 
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v“ Get Your Share? 


Our Chicago-made Dutch Silver, Sterling 
Plate, made an immediate hit with the trade. 
But, of course, not everyone could take the 
time, during the rush of Holiday shopping, to 
send for samples. That so many did is proof 
that we offered something that had been 
wanted, and was recognized as soon as seen. 

If you did not get your samples, send for 
them now. You will find them very attractive, 
and priced so you can make a quick turnover. 
They’re mighty attractive for presents at any 
time of the year—and somebody is having a 
birthday every day. 

Just write your name on the margin of this 
page and we will do the rest. All at our ex- 
pense. Better than sending a salesman, as you 
can take your time to look over the line— 
only nine pieces. 


Art Craft Products Co. *Cuicaco™ 
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No. 2103-7—Tea Tile, six inches square, with heavy 
felt back. 
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GIFT CRYSTAL 


We have prepared an ideal assortment of 
Gold Decorated Crystalware, in shapes 
that are in constant demand. This special 
assortment will cost a jeweler less than 


$50.00 


and consists of thirty pieces. 





The work and pure crystal glass are guar- 
anteed of the highest quality and may be 
returned if not entirely up to standard. 


Send for illustrated Catalogue 
of Cut and Decorated Glass 


George W. Murphy 


Manufacturer 


Hawley, Pa. 





“Send it on Wings from the Butterfly Box 
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Butterfly Lockets 
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Nature’s Jewels—Butterfly Lockets 
One dozen assorted lockets with velvet display stand. 
Complete for $20.50—Retails for $38.75 


Headquarters for Trays and All Truly Beautiful Butterfly 
Art Goods. 


BUTTERFLY BOX, INC. “soston: MAss. 





















Jewelry Repairing 





Special Order Work 


A trial will convince you 


SOL. LEVINTON 
90 Nassau St., New York 














Manufacturing Jewelers 
REPAIRING MOUNTINGS and 


Special Order Work 





WEDDING RINGS 
We guarantee SERVICE and workmanship 


Send a Trial Package to 
A to Z Manufacturers, 5 So. Wabash Ave., Chicago 
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A Few Suggestions on Gift Concentration 





By Emma Gary Wallace 
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“ DO not know what the matter is,” a 
retail jeweler remarked recently, “but 
I have had those two covered silver vege- 
table dishes on my shelves for months. I 
have called the attention of a number of 
women to them, and without exception they 
all declare them beautiful, for every woman 
is appealed to by the idea that the cover 
of the dish may also be used as an open 
serving vessel or nappy, yet the two dishes 
remain, What’s the trouble?” 

The business expert looked around re- 
flectively for a minute, examined a number 
of items on different shelves, seemingly 
wholly unrelated, then he said apparently 
apropos to nothing, 

“My friend, you fail because you do not 
concentrate. The women to whom you have 
shown these silver vegetable dishes admire 
them. They would love to own them, but 
for various reasons it is not expedient for 
them to buy. But all in all, you have 
probably shown them to only a dozen or 
two. You haven’t made your display to 
the right dozen. 

“You told me that you bought three some 
six months ago and have only sold one. 
Now I would like to show you how many of 
those vegetable dishes can be sold right in 
this territory in three weeks. The trouble 
is you are rather timid in your degree of 
confiderice in the buying power of the 
people about you. Here is a plan. Try 
it out and see how it works. 

“Order a dozen similar dishes but procure 
an assortment of sizes and designs. Then 
make a window display of them, first on 
some rich colored velvet, then on a white 
background, and again on a small, low 
table set with fine lace doilies, and with a 
cut crystal vase in the center with a lovely 
rose in it. Parallel your window displays 
with some advertising. Do not be too mod- 
est in the space you use. Picture and de- 
scribe these dishes. Show their beauty and 
their advantage over containers likely to 
have the surface glaze checked and injured 
by the heat, and also easily chipped and 
broken. 

“Concentrate on these covered dishes. 
Perhaps have a two days’ sale with a five 
or 10 per cent. discount. Suggest the op- 
portuneness of purchasing one for home use, 
and the advisability of procuring one for 
that gift which has to be made next month 
or the month after. 

“Explain the convenience of a dish which 
can be used as a single table piece, or as 
two table pieces. Stress the refinement of 
the patterns and the simplicity of the idea, 
and let me know how you come out. The 
prices vary from $10 to $15. You ought 
to have many customers able to purchase 
one or two of these dishes, and they make 
ideal gifts-for individuals to give, or for 
small groups of people who wish to honor 
one of their number.” 

_The jeweler shook his head. “It looks 
like to plunge and buy a dozen when I can’t 
sell two,” he grumbled. 

“But you haven’t been trying to sell two,” 
laughed the business expert. “You have 


simply carried them in stock. Try it out 
just for the fun of it.” 

So our friend, The Retail Jeweler, 
protestingly purchased the assortment of a 
dozen, ali the time soliloquizing that even 
if he sold all of these dishes, that the ad- 
vertising would eat up the profits. But he 
was determined to make the experiment, 
and to his own astonishment, in the three 
weeks’ period set, he had sold the two 
originally on hand, the twelve purchased, 
and eight more out of the second dozen. 

He did this because he had concentrated 
on reaching the people who would be inter- 
ested in covered silver nappies. Then, hav- 
ing learned a principle, he proceeded to ap- 
ply it to various items in his Gift Depart- 
ment, such as steak and bird sets, cut 
crystal mayonnaise mixers, etched tumblers, 
water sets, shaving mirrors, traveling kit 
bags, etc., etc., and in every case he found 
that the returns both immediate and ulti- 
mate, were commensurate with the degree 
of concentration and selling pep which he 
put behind the line. 

Often customers would come in months 
after and say, “I remember seeing in your 
window,” or “I read in your advertisement 
several months ago—” 

This jeweler is now a firm believer in 
the theory of letting people know what you 
have for sale, and why the possession will 
be an advantage to them. 





Selling the Gift Idea in a Jewelry 
Store 





HE sales person in the Gift Department 

does not always realize that he must 
sell an idea, before he sells an article. 
People do not walk in and purchase a 
fountain pen, a manicure roll, a perfume set, 
a shaving mirror, or a silver tray, simply 
because they want to spend money, or merely 
to have something to carry home, or to be 
sent to a certain address. 

Back of every purchase, and especially 
back of every gift purchase, is an idea. 
This idea is what causes the customer to 
buy. 

Now if the salesman in the Gift Section 
can only help build up the initial idea, what- 
ever it may be, there will be small difficulty 
in making a sale and in winning that cus- 
tomer to come again and again. People 
are strangely alike, and they thoroughly 
appreciate intelligent and interested service. 
They should have it in a high-class estab- 
lishment like the gift department of a re- 
tail jewelry store. 

Perhaps we can best illustrate by showing 
how an idea may be sold. The patron, we 
will say, is a woman who is looking for 
something for a birthday gift for a lady 
to whom she is under some obligation. The 
customer confides in the salesman that the 
lady who is to have the birthday is wealthy 
and has almost everything. Therefore it 
is a puzzling matter to decide what to give 
her. Anything she may want she can pur- 
chase for herself, and that, too, of a more 
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expensive variety than the customer can 
give her. 

Every salesman had heard this argument 
many times, and the very difficulty of it 
should challenge to successful solution. 
Just what are the tastes of the woman who 
is to have the birthday? What is her 
hobby? The customer says that it is flowers 
and clubs. 

This opens up two lines of possibilities. 
Flower vases, bud holders, lovely flower 
baskets, garden clipping baskets, hand- 
painted china with dainty floral decorations, 
and some of the lovely tinted ivory flower 
ornaments now so popular, and while not 
representing large value, yet exquisitely 
dainty and unusual in their charm. 

The club woman side may be thought out 
along the line of a date calendar, an en- 
gagernent book, a brief case for club papers, 
a fountain pen, a gold or silver pencil, a 
loose-leaf pocket note book in a leather 
case, or an emblem of some kind. 

In each case, you the salesman, are really 
selling a gift idea first. You are making 
your own work easier by doing so, and you 
are sure to sell satisfaction. 

Exercise tact in arriving at the idea 
which is in the customer’s mind, and this 
idea will be like an arrow pointing first 
to the section of the gift department where 
the article is to be found, and in time to 
the article itself. It is like the old game 
of “Button, Button—Who’s Got The But- 
ton?” First you do not know where it is, 
but after a while you put your finger right 
on the article itself, 

Some salesmen complain that selling in a 
gift department is difficult, because the 
customer so rarely knows what he, or more 
often she, wants, and the very multiplicity 
of showings is confusing. But get the idea 
in the customer’s mind, then get the gift 
which pleases, and lastly but by no means 
least, get the price which means a profitable 
sale. Without profits, business cannot be 
maintained in a worthy manner. L. G. H. 





Hints for Dealers Conducting a Gift 
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smoothing, polishing and cripping it, to 
finally turn out a sparkling ornament with 
all. the radiating colors of the rainbow, 
must give much satisfaction to the crafts- 
man, gratification to the jeweler who sells 
it and a lasting joy to the fortunate bride 
who receives it. 

For a useful! gift to a bride group 35 
gives a suggestion. A set of cut crystal 
glass articles for the newlywed’s bureau. 
Here is something that would be almost an 
hourly reminder of the donor, for the 
present day bride makes frequent applica- 
tions of the powder puff, while cologne is 
always in order if not applied too lavishly. 
The two and a half inch covered box is 
useful to place trinkets in and the brush 
and comb tray is a necessity. 








Mandell E. Lewis, jeweler auctioneer, 
who has been making his headquarters at 
the Statler Hotel, Detroit, Mich., for some 
time, announces the removal of his head- 
quarters to 194 Clairmount Ave. 
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Are Youa WAITER or a 
Real GO-GETTER? 


Today there are no goods which “sell them- 
selves.” The jeweler who merely places 
his wares on display and sits back compla- 
cently on his haunches to wait for cus- 
tomers is courting disaster. 


But the jeweler who searches every nook 
and cranny of his trade territory for watch 
prospects, for instance, and sees to it that 
each is shown the desirability of owning a 
late model, stvlish and accurate watch 1s 
going to make a lot of profitable sales. 


You must adopt the same aggressive sales methods that are 
used in other lines. Think of the washing machines, vacuum 
cleaners, victrolas, etc., that are sold in your community 
because they are taken out and demonstrated to the prospect. 
Note how the automobile dealer gets his prospects behind the 
wheel of the “Surefire Six” until he wants the car more than 
he wants the money it takes to buy it. 


Millions of men in America can be made to want high grade 
watches in the same way, if real Go-aetter sales methods are 
used to interest them. 


The 1922 South Bend Watch line is designed especially to 
appeal to this aggressive type of jeweler. Not only do we 


offer you the right merchandise but we can furnish you with 
the sales and advertising plans and material that will take you 
out of the “waiter” class. 


Shall we send you particulars? 








SOUTH BEND WATCH COMPANY SouTH BEND, INDIANA 


For Years, Makers of Standard Railroad Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with THE 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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ia almost every town there is at least one 

merchant who is known as “a live wire’’ 
because of the fact that he adopts novel 
methods of advertising or of obtaining busi- 
ness. He may be merely original in his 
methods, he may go to unusual lengths in 
giving values and service, he may be sensa- 
tional, and he may use questionable methods 
for obtaining temporary success. Much de- 
pends on the dealer’s personality. One deal- 
er may use a method successfully which, 
if attempted by another, would result dis- 
astrously. 

Of the business-building plans outlined 
here, some are merely novel, some are ex- 
amples of unusual service, and some may 
be considered sensational, but none is ques- 
tionable from an ethical standpoint. All 
have been tried by one or more merchants 
and found successful. Any dealer who is 
looking for new ideas should find something 
to his liking here. 

“Use a Little Horse Sense” 

When Gilbert E. (Square Deal) Miller 
opened his first store in the outskirts of 
the business center of Detroit, he paid a 
very small rental on his location. This 
fact he capitalized by advertising: “Fif- 
’ teen dollars—that’s the rent. You see the 
‘difference on the price tag.” His little boy 
had a Shetland pony and this Miller made 
use of by dressing it up in a handsome 
‘black and gold velvet blanket on which he 
painted, “Fifteen dollars—that’s the rent. 
Use a little horse sense.” The pony, trot- 
‘ting about the streets of the city, attracted 
a great deal of attention and brought a smile 
from those who noted the sign he bore. Then 
‘they began to wonder who Miller was and 
to investigate his price tags, with the result 
that Miller now operates two large stores 
on each of which he pays considerably more 
‘than fifteen dollars a month rental. 

Popularizing the Telephone 

Many dealers make good use of their 
telephones by calling up customers and pros- 
pects, and some make it easy for their 
customers and prospects to call them. Few 
people have good “heads for figures,” and 
‘the merchant should capitalize this fact by 


adopting every means of impressing his 
telephone number on the minds of the 
people. 

Sometime ago the Raymond and Markus 
Company, Ottawa, Canada, initiated a plan 
for accomplishing this result. To begin 
with they arranged to have their number 
made as easy as possible to remember, secur- 
ing the number, Main 1234, They then had 
cards and circulars printed, featuring the 
cut of a telephone instrument and the slogan: 
“Try this on your buying voice, Main 1234. 
Raymond and Markus?” 

This proved so popular that the idea was 
incorporated in all the firm’s advertising; 
newspaper, billboard, cards, circulars, and 
on the cover of the telephone directory. 

Thomas Higgins, Marysville, Kansas, 
capitalized much the same idea when he 
adopted the slogan: “Call Stone 49.” This 
command was to be seen everywhere one 
looked, in newspapers, on the motion pic- 
ture screen, in theater programs, on cal- 
endars, billboards, fences, large stanes along 
the highways—every medium known to mod- 
ern advertising. 

“Stone 49” was of course the store’s tele- 
phone number. People just couldn’t help 
calling Stone 49, though, with the result 
that this slogan has made its originator one 
of the leading merchants of his town. 

Other dealers make their numbers easy to 
remember by securing even numbers such 
as 100; 4000; I. Certainly a merchant who 
expects to secure very much telephone trade 
should avoid numbers formed of odd com- 
binations. 

A Catchy Slogan 

A slogan is an excellent advertising med- 
ium, because of the place it makes for it- 
self in the memories of the populace. Nearly 
all large manufacturers of popular products 
have slogans that are readily remembered, 
and many retail dealers have followed suit 
in this particular. 

“Meet Friedberg—Wear Diamonds,” the 
slogan featured by Morris Friedberg, De- 
troit, has become internationally known in 
the six years that it has been in use. Mr. 
Friedberg sometimes receives mail addressed 


only by this slogan and without any city 
or state directions. 

Friedberg features his photograph and 
this slogan in all his extensive advertising, 
using these only on billboards throughout 
the city. The slogan and picture also ap- 
pear in newspaper and other advertising. 


Dividing Profits With Charity 

Late November may seem rather early 
to give out calendars for the ensuing year, 
but Charles F. Fielder, New Orleans, has 
adopted such a custom with good results. 
Incidentally, he uses the calendars to an- 
nonce his business birthday. 

The calendars are always attractive and 
bear no advertising on their faces. On the 
back, though, is printed the following 
letter : 


To My Customers and Friends: 

Help me celebrate my third business 
anniversary, November 29, 1921. 

I wish to thank you, one and all, for 
the many courtesies and favors shown 
me during the past year. My business 
has been very good; so good, in fact, 
that I am going to give to charity one- 
half of all the cash I take in on No- 
vember 26. Half of the day’s receipts 
will be given to the St. Alphonsus 
Asylum, half to the Seventh Street Or- 
phans’ Home; and I promise, if busi- 
ness remains as good next year as it 
has this, to give all receipts on my 
next birthday to the orphans. 

Thanking you for your past patron- 
age and anticipating the pleasure of 
waiting on you in the future, I'am, 

Very truly yours, 


What is probably an improvement on this 
plan was adopted by C. L. Hygh, Oxford, 
Kansas, who sets aside one day each month 
when he shares his receipts with some local 
organization. This special day is always 
well advertised, both in the local papers and 
by members of the favored organizations, 
who are notified well in advance. Members 
of the organization are urged to co-operate 
in every way, particularly. by telling their 
friends. Special stress is laid on the fact 
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The featherweight bead with the most exquisite lustre 
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The confidence and security that is inspired by the dealer who 
handles 


Emerson Watch Cases 


is a Bonafide Guarantee of increased Watch Sales 


Fitted with 
Solid Gold 
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20-Year 
Absolute Guarantee 
on every case 





Leading Importers and Jobbers recommend and 
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that this is a simple and easy way to raise 
money for their objects, and the bigger 
the business done the greater will be their 
share of the returns. ae 
Each of the churches of the city is given 





its turn in alphabetical order, and other’ 


organizations such as schools, athletic clubs, 
civic clubs, Red Cross, and poor funds come 
in for a day now and then. The day set 
apart is usually a Saturday, when the people 
will be more free to. patronize the store, 
and 10 per cent. of the gross profit is the 
share usually given to the favored organiza- 
tion. 

The Clock Stopped—So Did the People 

On the wall in the Spear store, Los 
Angeles, plainly visible through one of the 
display windows, an old wall clock had 
hung and ticked off the seconds for many 
years until recently when it stopped and re- 
fused to function longer without assistance 
from the repair department. 

“We had no idea how many people de- 
pended on this old timepiece for the time,” 
reports Mr. Spear, “until it stopped. Then 
the remarks and comment which we heard 
on every hand indicated how greatly is was 
missed by those who passed the store regu- 
larly. 

“This gave me the germ of an idea. If 
the clock attracted so much attention, why 
not use it as an advertising medium?” 

A sign was accordingly prepared and 
hung just beneath the face of the repaired 


clock. The sign asked: “What's your 
hurry? Lots of time—Stop and _ look 
around.” 


People paused to read the sign and Mr. 
Spear declares that many did take the ad- 
vice given and pause to look over his win- 
dow displays. 


Simple But Attractive Window Display 
for Beads 


BEADS can easily look like “junk,” if 

not tastefully displayed. Certainly they 
appear cheap when merely grouped in 
numerous strings upon a wire standard. The 
very conglomeration of colors gives them 
a gaudiness that hardly tempts a woman 
to “squander money on those dowdy 
things !” 

But a few strings displayed, with an ap- 
propriate setting, means all the difference 
that exquisite art does in commanding a 
price. To secure this exclusive effect, does 
not mean, however, an expensive background 
or accessories such as flowers from the 
florist’s. 

As worked out, by La Doux, a Los 
Angeles retailer, beads are displayed so 
that they suggest to milady both how charm- 
ing they are and how “they look on.” By 
the simple and inexpensive means of colored 
magazine covers or advertisements of heads 
of women the beads are used with this 
appropriate background. Just the color to 
either contrast or harmonize with the colors 
used in the poster are selected and the 
necklace laid flat around the neck of the 
woman in the picture. Of course attractive 
color combinations do much to call atten- 
tion, Thus for a picture done in blues by 
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How Improper Lighting 
Affects Sales 
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Without the use of any special lighting 
is it possible to take a good clear photograph 
of the store either in the day time or at 
night? If it is not then the photograph 
that is taken shows that it is not easy for 
people entering the store from the sidewalk 
to see clearly those things that the camera 
did not see clearly. 

To-day compared with rent, light is 
cheap. No jeweler can afford to lower the 
sales value of any portion of his store by 
economizing on light. Yet he may be doing 
so without knowing it. If a person is in a 
store every day he becomes so accustomed 
to the general arrangement and what is 
in the store that he cannot.see things just 
as a stranger does entering the store from 
the outside. 

The camera can see and record every- 
thing just as the stranger sees it. For this 
reason there is every prospect that in the 
future the camera will be used more for the 
purpose of studying store and window light- 
ing and store and window arrangement 
than it ever has been before. 

Many a store that places the word jewelry 
on its windows would quickly change the 
type of lighting it is using if the man who 
owns it saw a picture taken of the windows 
at night and one of the store at night and 
fully realized that the window and the store 
make much the same impression upon the 
mind of the person passing or entering 
the store that was made upon the photo- 
graphic plate. The camera is a very close 
approach to a mechanical appliance that is 
like the eye in every respect. The plate 
corresponds to the portion of the brain 
upon which the visual image is impressed. 
It differs from the brain more in the fact 
that it retains every detail indefinitely and 
cannot be used for a series of impressions 
than it does in any other way. 

The human eye keeps throwing a series 
of new pictures back to the brain and each 
picture is likely to be influenced by pictures 
that have gone before. Spend the night in 
a strange room in which there is a good 
deal of furniture and if you try to find any 
of that furniture in the dark in the dead 
of night it is almost impossible. Even 
when there is just enough light from the 
stars to very dimly outline the furniture it 
is not an easy matter to distinguish one 
piece of furniture from another that has an 
outline in any way similar. 

On the other hand if one has spent many 
nights in a room, if he has become thor- 
oughly familiar with the furniture and the 
location of the furniture in that room, he 
can find his way around quite easily in the 
deepest darkness. His memory shows him 
the furniture and its location. The faintest 
light is all that he needs to show him any 
piece of furniture and just how it looks. 

There is just this difference between the 


way a person who is in the store every day 
sees the things in that store and the way 
a customer or a stranger sees them. One 
located .hem largely from memory, the other 
by sight. Because the camera has no mem- 
ory and depends upon sight and can record 
every detail seen in a glance it is of special 
value when used for the purpose of study- 
ing lighting and arrangement. 

In a certain department store there is a 
restaurant. The manager of the store was 
very proud of this restaurant and especially 
of the way it was lighted. When he had 
the lighting installation made he had made 
lighting tests that showed that the illumina- 
tion was very uniform. In the course of 
a few months he needed some pictures of 
this restaurant to use in his newspaper ad- 
vertising, 

He called in a photographer to take the 
pictures. The photographer told him that 
one corner of the restaurant was a little 
darker than the rest. He did not see it 
and would not agree with the photographer. 
He had visited this restaurant every day 
and it looked just the same to him as it did 
when it was opened. He insisted that the 
lighting was all right and instructed the 
photographer to go ahead and take the 
picture just as the present lighting showed 
it. 

The photographer did so and the finished 
picture showed that the corner he pointed 
out was not quite so well lighted as the 
rest of the place. The manager could not 
understand it. He thought something was 
wrong with the camera or the plate. The 
photographer was just as certain that his 
camera and his plates were in perfect condi- 
tion. 


An examination of the lighting fixture, 
however, showed that the lights in this 
fixture did not seem to be burning quite 
as clearly as did the others. New lights 
were installed, a new picture taken and this 
showed a clear picture. The manager then 
recalled that when the installation had been 
put in some lamps had been broken and that 
in this fixture there had been placed lights 
that had previously been used for a short 
time in another part of the store. At the 
time they had been used so little that they 
did not give any less light than the others. 

However, they had deteriorated faster 
than the other lights with the result that 
this corner had gradually become a little 
darker than the others. A stranger might 
notice this, in fact the photographer had, 
but because the change had been so gradual 
it had not been apparent to the manager. 

Just such things as these may happen in 
any store and not be noticed unless some 
test is made with a considerable degree of 
frequency A camera makes a very handy 
and inexpensive testing instrument. There 
is nothing that will show the uniformity 
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of light any better without requiring any 
computations, charts or drawings. A few 
minutes at the most is all that is required 
ke the test. 

eo it may be thought that the lighting 
in the store is very nearly perfect. Tests 
that have been made show that it is uniform 
but no attempt has been made to take a 
photograph under this light. A photograph 
is taken and it is found that each light 
makes a big white spot on the print. That 
light was not as good as it was thought. 
Each of those lights is making a more or 
less painful impression upon the eyes of the 
customers, 

Each white spot caused by the light on 
the photograph is a point of irritation that 
makes it harder to satisfy the customer and 
makes it harder for him to see what is being 
offered for sale. Those spots are actually 
making it cost more to sell goods. In addi- 
tion it is not possible to give the courteous 
service that should be given for not only 
is the customer irritated by the bright spots 
of light but the clerk is as well. 

Cover these lights with shades or conceal 
them in bowls, take another picture and 
the difference is apparent. The same differ- 
ence also develops in making sales. The 
clerks are far more patient, the customers 
less exasperating and it may be found that 
there is a noticeable difference in sales. In 
any case it is easier to make sales than it 
was. 

All this has been told by the camera. 
Because the camera has not in the past been 
used to any great extent for this purpose 
its possibilities along this line have not been 
realized. As a matter of fact when it had 
been desired to take a picture special light- 
ing for that picture has often been provided 
in order to get the best results. 

When this is done the finished picture does 
not show the store just as it really appears 
to the person entering it. Instead it shows 
the store as it ought to appear. If a good 
picture cannot be taken with the regular 
light of the store, then it naturally follows 
that if that store is to present the best 


‘appearance to the people who enter it the 


changes necessary to make a good photo- 
graph possible should be made permanent 
and not merely temporary for the purpose 
of taking a single picture. 

A picture taken of the show window 
shows exactly what a person who is passing 
that window and has not stopped to examine 
it closely sees. Sometimes it is a good 
plan to go so far as to take a picture 
showing the people looking into the window. 
A flash light may be needed for this purpose 
but the picture may show that the lighting 
is such in the window that a person must 
assume an uncomfortable position in order 
to see what is displayed in the window. If 
this is the case it can hardly be expected 
that the maximum sales are going to be 
made by that display. There are a great 
many things that can be learned from 
Photographs taken of the store and the 
windows if it is borne in mind that the 
camera records just the impression that is 
made upon the mind of a stranger when he 
glances at the windows or enters the store. 
Since making a good first impression is 
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important, the camera can be utilized as a 
very valuable adjunct in so arranging dis- 
plays and lighting as to make this impression 
the very best that it can be made. It is 
merely a matter of using the camera to 
record these first impressions and then 
studying them in detail. R. F. 





These Plans Have Sold Goods 
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the magazine artist, a string of amber 
beads may be used, while a black and 
white is effective with corals. A green 
poster sets off white beads, while the popu- 
lar pearls will tempt again against a pink 
magazine picture. (Such magazine pictures 
as the Saturday Evening Post, Metropoli- 
tan and the leading women’s magazines, of 
which back copies are often sold cheaper, 
are splendid for this display.) 

A final suggestion is that another 
effective way of using the women’s heads 
is to cut them out and mount them on paste- 
board to stand up in the same fashion that 
the ready manufactured cardboard “women” 
do for house dresses, 


Pays Prospects for Reading Sales Letters 

There can be no doubt that each recipi- 
ent of one of the letters recently sent out by 
Einziger Brothers, automobile distributors 
of Port Richmond, New York, read every 
word of the communication.. He was paid 
to do so! 

The opening paragraph will explain: 


“Assuming your time to be worth 

$8,000.00 a year, we are enclosing our 
check for three cents in payment for 
the few moments it will take to read 
this letter.” 


The letter then went on to present the 
excellent features of the cars this firm has 
for sale, concluding with an invitation to 
visit the salesrooms and get the check 
cashed. This was drawn on the Port Rich- 
mond National Bank, however, and could 
be cashed there as well. 

Each letter was addressed to the prospect 
by name, was signed Einziger Brothers in 
ink, and was sent out under first class 
postage. 

This plan got results. 





Striving for Indirect Sales 





MANY jewelers naturally concentrate on 

direct sales, yet it. is surprising how 
transactions sometimes develop because an 
energetic salesman exerted himself to the 
extent of interesting prospects who them- 
selves contended they did not care to buy. 
Let us illustrate for the benefit of other 
ambitious jewelers how one in the business 
goes about developing sales indirectly. 

My informant has been in the business 
for several years, overlooks no _ possibility 
in the store, even though it may seem only 
so much wasted time. “You always have 
time on your hands,” observed he, “that 
can be utilized in attracting other customers. 
I have studied the problem thoroughly, I 
can assure you, and have succeeded in bring- 
ing it down to a profitable nicety. 

“Often three people come in, to make only 
one purchase. It is all well and good to 
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try to interest the real customer in buying 
other articles, and in our establishment we 
devote a great deal of effort to this one 
object alone. It pays. But what I have 
in mind relates to the people who accompany 
your patron. They represent trade. 

“You have your opportunity, and this 
is particularly true at such times when you 
are not pressed because of other prospective 
patrons who may be waiting. Why not 
try to sell the other people, the friends of 
your customer? You can do it indirectly, 
or, I might say, turn sales indirectly, by 
simply winning the attention of such people. 
Let me exemplify how this is done. 

“Not so long ago two women entered my 
establishment to purchase a _ gentlemen’s 
watch for one of their friends. I felt sure 
these two women might be interested in 
wrist watches, more especially since I ob- 
served their admiring glances at one of 
the display cases. When the sale had been 
made for which they entered, I centered my 
efforts in trying to sell at least one of them 
one of the wrist watches. However, there 
was nothing doing. vo in 

“The two women intimated they wete not 
interested in wrist watches in any way 
whatsoever, yet I felt that it would be no= 
wasted time in showing them some of those” 
wrist watches. No one else, bear in mind,. 
was in the store at the time to demand my 
attention. 


“I brought out a number of the wrist 
watches, went into detail, and soon I was 
rewarded by a few questions, which upheld 
my assumption that they might be inter- 
ested, and I took pains to answer them as 
best I could. In a word, there was nothing 
wanting on the part of those two women 
in the way of wrist watch information once 
they left the store. They did not buy one 
of the watches; however, they knew some- 
thing about them which should not have 
been the case had I not taken the trouble 
to show them. 

“What did it all amount to? Simply 
this: about two weeks following this par- 
ticular demonstration a young lady entered 
and inquired relative to some wrist watches 
I had for sale. I got a few out, and be- 
lieve me, I made one of the easiest sales 
ever turned in the store. Upon its termina- 
tion the young woman offered the agreeable 
information she should not have bought the 
watch from me had she not known I had 
the particular kind she desired, and _ this 
knowledge, it may interest you, came from 
one of the two young women I had taken 
the trouble to interest a short time previ- 
ous.” 

The foregoing amply illustrates how 
sales sometimes materialize. Let the am- 
bitious jeweler concentrate on more indirect 
sales. F. V. F. 








A young Torontonian often visited a lead- 
ing Detroit hotel because of its excellent 
honey. When the young man got married, 
the wedding trip included this hotel, so the 
bride might taste this ambrosial spread. But 
the first morning there was no honey on 
the breakfast table. The bridegroom 
frowned. He then called the old familiar 
waiter. “Where is my honey?” he de- 
manded. The waiter hesitated, then looked 
awkwardly at the bride. “Er-Mamie don’t 
work here no more, sir.” 
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What You Are Obligated to Give 
Your Customers’ 





1—Man-to-Man Treatment 
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D° you remember, not so many years 
ago, when it seemed as though Big 
Business would kill individual opportunity? 
Great corporations being organized in the 
industrial field, and the department and 
chain stores in retailing? What chance did 
the individual have against their millions 
of capital, their massed production and pur- 
chasing power, their highly paid specialists? 

But since then, thousands of business men 
have succeeded as individuals, in both manu- 
facturing and retailing. 

Just about the time the chain store began 
to reach out into the individual retailer’s 
territory, threatening to take what he had 
saved from the department store, a young 
clerk set up shop for himself, with only 
$400 capital, in one of the poorer streets 
of a big eastern city. His merchandise was 
sold by department stores and chain stores, 
so pretty much everything was against him— 
prices, reputation, location, credit, capital, 
advertising. But he had one thing that 
the big fellows do not seem to be able to 
buy for, money—the bigger they are the 
scarcer it becomes, This was personality. 
No chance of a clerk neglecting his cus- 
tomers, because he didn’t have any clerk! 
No gaps between his buying, selling, credit, 
accounting or delivery departments, because 
he was all of them himself, and the janitor, 
too. Every customer was greeted with an 
expectant “Yes, sir,” and made to feel that 
his purchase was mighty important to that 
business. If he came again, he was greeted 
by name, and asked how he liked the stuff 
he bought last time. In this line, $400 will 
stock just about as much merchandise as 
four good customers ought to buy a year, 
so gaps in stock were hard to avoid. When 
they occurred, despite close watching, he 
filled them with personality: “Well, now, 
I’m mighty sorry I let that run out—if I 
send it to you this afternoon, will that do?” 

Today, this ex-clerk has a chain of stores 
—more of them in that city than any other 
concern in his trade. He has plenty of 
capital, because his business is now a cor- 
poration, and central locations, advertising, 
reputation. And he has kept the personality 
as his business grew. It is a tangible 
something conveyed by his sales people, and 
his merchandise, and the atmosphere of his 
stores. 

Much has been written about personality 
in business, and in the same time hardly 
anything about the personality of the cus- 
tomer. Sales people are advised to cultivate 
vibrant, dominant personality in themselves, 
while the poor “customer” is to furnish a 
plastic medium for this “Big-Me-and-Little- 
You” kind of personality to mold—in other 
words, putty! 

Now, probably no one ever thinks of 
himself as a “customer,” any more than 
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people think of themselves as the “public.” 
When John Smith comes into the store he 
not only expects to be treated as an indi- 
vidual, but as the most important individual. 
Other people are customers, but he is not 
like other people, If he buys something to 
wear, more attention must be paid to the 
fit, or the style, because he is different in 
build or more exacting in taste. If it is 
something for his home, or business, it must 
be understood that his home is distinctive, 
his business peculiar. Even if it is only 
a forty-cent toy for his grandchild, nobody 
in the world ever had such a kid. 

Writers and teachers speak of sales per- 
sonality as an acting part, but in retailing it 
is more often a listening part. 

Here is where a great machine-like re- 
tail organization is at a disadvantage com- 
pared with the individual merchant. It can- 
not listen. The other day a man spent fif- 
teen minutes finding the right section of a 
department store, and selected an article, 
asking to have it wrapped up to take with 
him. The saleswoman told him that was -a 
sample, and a duplicate would have to be 
got out of stock—a twenty-minute wait. 
He wanted the article, and she wanted to 
sell it to him, but the system stood between, 
and the system was deaf. He went around 
the corner and bought the thing in a little 
shop where the proprietor himself wrapped 
it up. 

Not all men and women have this strong 
feeling of individuality—the personal sense 
of their own value. But those who do have 
it are many, and make the best customers 
because they can be attached by personal 
attention and individual service. Moreover, 
they are usually the men and women of 
greatest earning and spending capacity. 
They do not like to deal with an impersonal 
system, and, therefore seek the merchant 
or saleswoman who can deal with them 
directly. 

The chief growth in retailing today is 
along individual lines. The very department 
stores are surrounded with prosperous in- 
dividual shops, thriving upon the very 
cream of the shopping public. For the 
bigger a business grows, the more difficult 
it is to maintain that man-to-man relation 
between merchant and customer which is 
at the bottom of the individual retailer’s 
success—the smooth stone with which he 
brings down the Goliath of over-organiza- 
tion. 

Heavy cost of doing business is one of 
the most serious department.store problems 
nowadays. It has been attributed to many 
things—too much costly store space in non- 
productive conveniences for customers, too 
many free attractions, too large a volume of 
goods returned, and the like. But undoubt- 
edly loss of sales, and of the more indi- 
vidualistic type of customer, through this 
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difficulty of giving personal attention and 
service, is one of the factors. Appreciation 
of personal service is also shown in the 
public’s failure to purchase on the co-oper- 
ative plan, and to patronize public markets. 


_ Money can undoubtedly be saved in such 


ways, and theoretically they are attractive. 
In the end, however, the individual merchant 
holds his own in competition with them, 
almost éntirely by personal attention and 
service, 

It is said that “quality is remembered 
long after price has been forgotten.” But 
personality is remembered long after the 
purchase is worn out. It is the basis of 
lasting connections, the one unpurchaseable 
ruman factor in which the individual mer- 
chant can throw into the scale against com- 
petition which would otherwise be unequal. 





The Language of Color in Windows 





Joseph Ellner in Hope 


T does not need to be proved today that 
colors and their combinations have a 

powerful influence on our emotions and 
our actions. Colors may be agreeable, 
cheerful, stimulating, depressing, warm, 
cold, stern, stately, dignified, weak or im- 
pressive. 

In other words, color enters into the very 
fabric of our feelings, our thoughts and our 
behavior. 

Here are a few of the more common sig- 
nificances of ordinary colors: 

Crimson—suggests vague impressions of 
passion or blood, exciting or over-stimu- 
lating. 

Orange—hot, irritating, even suffocating. 

Orange-Yellow—warm, glowing, lively. 

Yellow—joyous, gay, merry, or by a trick 
of association it may be sickly and dis- 
gusting. 

Green—peaceful, neutral. 

Blue—sedate, sober, cool, tranquil. 

Violet—stern, gloomy, melancholy. 

Purple—stately, impressive, dignified. 

Advertisers have realized the value of 
color as a sales help and have employed it 
with remarkable success. 

Store owners who have given thought to 
the subject have also studied the effect of 
different colors with respect to actual sales. 
Many leaders among high class retailers 
have re-decorated their stores in accordance 
with a carefully selected color scheme and 
have experienced an increase in sales that 
was phenomenal. 

But it is color in the window that is the 
greatest attention attractor. A properly 
trimmed window in pleasing and harmonious 
colors has the actual effect of drawing peo- 
ple into the store predisposed to make a 
purchase. 








John D. Rockefeller took a little girl in 
Cleveland to ride in his car and, after she 
had comfortably seated herself, he asked 
her, “Where would you like to go?” 

“Oh, I don’t care,” the little miss replied. 
“Where do you want to go?” 

“I,” Mr. Rockefeller replied with a 
twinkle in his eyes, “I want to go to heaven.” 

“Oh, Mr. Rockefeller,” the girl exclaimed, 
“T guess you haven’t got gasoline enough to 
take you there.”—Boston Globe. 
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REAL UTILITIES 
For Cleaning Watches and Clocks 


Designed by SAMUEL SWARTCHILD 
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Outfit for 
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Cleaning 


Clocks 














Metal Perforated Basket 


Copper Dish 6% in. x 3% in. High 5% in. x 2% in. High 
This clock cleaning outfit consists of a metal per- move dial and hands from movement and wind up 
forated basket and an all-copper made dish (with tight- springs half way. Place movement in metal basket and 
fitting cover) into which metal basket is placed. then insert in copper dish filled with the benzine. Grip 


handles of basket and agitate benzine by giving basket 
an up and down and circular motion. The decomposed 
oil and dirt will sift through basket and settle down on 


With this arrangement, clock cleaning becomes a 
simple routine and much time will be saved at the bench. 


A good clock-cleaning job can be accomplished with- the bottom of dish. Remove, basket from dish of ben- 
out the use of a brush and without having to take the zine and allow movement to dry. Oil all necessary 
movement apart. parts. Replace hands and dial, and put movement 

Directions. Fill copper dish with benzine, three- back in case. With the removal of sediment the ben- 
quarters full. Remove movement from clock case. Re- zine can be used over and over. 

No. M508234 Outfit Consisting of Copper Dish and ; $1 95 
Metal Basket for Cleaning Clocks, Complete ° 





Outfit for 
Cleaning 


Watches 





Metal Perforated Basket 
Copper Dish 2% in. x 114 in. High 2% in. x 1% in. High 


Made on the same principle as the clock- ket instead of the entire movement being 


placed in the basket as in the case of the 
clock. Will be found very useful for clean- 
ing diamonds and jewelry as well. A fire- 


cleaning outfit described above and is used 
in exactly the same way. The watch 


movement of course is taken down and proof article when cover is closed. Full 

the individual parts placed in metal bas- directions accompany each outfit. 

No. M508233 Outfit Consisting of Copper Dish and Metal 5 
Basket for Cleaning Watches, Complete $1 1 
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The Detent Escapement 
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Translated Expressly for The Jewelers’ Circular 

















THE detent escapement is a mechanism 
that is seldom met with in the general 
run of repair work; for this reason watch- 
maker repair men usually know it hardly 
more than by name. 

This lack of knowledge was of little im- 
portance while watches with detent escape- 
ments were to be considered as rare, but it 
seems now that some Swiss manufacturers 
have taken up the manufacture of this kind 
of watches and we may add that the 
high quality of execution required in this 
escapement is not always met with in the 
new productions. 

It is therefore apparent that such a pocket 
chronometer is likely to come in for 
repairs more often than formerly and it is 
therefore desirable for every good watch- 
maker to familiarize himself with them, so 
as to be able to understand the detent es- 
capement, to recognize its defects and be 
capable of remedying them. 

For this reason we have deemed it ad- 
visable to add this chapter to our work. 

Let us consider first, the peculiarities 
that distinguish the detent escapement from 
other escapements; they are as follows: 

1. The impulse is given to the balance in 
a single direction; the oscillation in the op- 
posite direction, known as the dumb oscil- 
lation, is without any effect. 

2. The balance oscillates more freely than 
in any other escapement. In the course of 
the impulse oscillation it is only under the 
influence of the escape wheel during the 
brief instant of release (about 6 to 10 de- 
grees of its course) and during the impulse 
(45 degrees). 

During the dumb oscillation, the releas- 
ing finger can only raise the releasing spring 
or gold spring, which takes place at an 
angle of only 5 degrees. 

The full oscillation, which attains and 
often exceeds 360 degrees, is effected in 
perfect freedom. 

3. The impulse is given, not by the tooth 
that has just been released from rest, but 
by the second tooth, following it. 

4 There are no limits to the extent of 
the oscillations of the balance; that is to 





* Unpublished chapter of V’Horloge @ Vetabli 
(“The watchmaker at the bench”) now on the press. 


say that the mechanism itself does not in- 
clude any arrangement intended to prevent 
overbanking, such, for instance as the pins 
in the cylinder escapement or the horns of 
the fork in the lever escapement. 

Occasionally we encounter, installed in the 
balance swing, a special device that limits 
the extent of oscillations. 

Of these four peculiarities there is but 
one that constitutes a material advantage; 
it is of great importance as regards adjust- 
ment, it is the one mentioned under No. 2, 





regarding the freedom of the oscillations of 
the balance. 

The other three may be regarded as un- 
favorable to the employment of the detent 
escapement in pocket watches. 

The method of impulse, indicated under 
No. 1, that is to say the fact that the im- 
pulse only takes place in a single direction 
of rotation of the balance, has for its result 
that the watch, having stopped, cannot be 
set going again of itself when rewound; an 
impulse must first be given to the balance. 

A shock, imparted at a certain movement 
and in a certain direction, may, for the same 
reason, cause the watch to be subjected 
to stoppage. 

The peculiarity referred to under 3, re- 
sults in a very accurate cutting being re- 
quired for the escapement wheel. The 
least irregularity will be the cause of serious 
troubles in the operation of the mechanism. 

The absence of an organ to limit the ex- 
tent of the oscillation of the balance, re- 
ferred to under No. 4, amounts to a very 
serious defect in a pocket watch, because, 





on account of shaking, the oscillations are 
subject to the risk of being amplified to the 
extent of allowing two teeth of the wheel to 
pass at one time; this will result in the 
watch running fast and in difficulty in de- 
termining the cause. 


We see also that in the detent escapement, 
the stability of the locking is not assured 
in the event of shock and accidents may 
occur that could not take place in other es- 
capements. 


For all these reasons, the detent escape- 
ment, in spite of its valuable properties in 
regard to adjustment, possesses, in reality, 
but few recommendations for the pocket 
watch. 

On the other hand, the escapement renders 
invaluable service in marine chronometers, 
the rate of which must be most accurate. 
But it must be stated that these chronom- 
eters, thanks to their installation on gimbal 
bearings, constantly preserve a_ perfectly 
horizontal position and are not exposed, as 
are watches, to shocks and shakirfy. 

Two kinds of detent escapements are 
broadly distinguished: the escapement with 
spring detent and that with the pivoted or 
bascule detent. In principle, the two 
mechanisms are the same. We shall see, 
after examining both in detail, which is the 
one, from a practical standpoint, to which 
preference should be given. 

For the present, we will devote our atten- 
tion to the spring detent escapement, the 
theoretical principles of which we will 
rapidly examine with the aid of Fig. 1. 

R is the escapement wheel, represented at 
the moment its tooth 1 is stopped against 
the locking pallet jewel C. The angle of 
locking should only be 1 degree and its point 
should be at the point of flexion m of the 
detent spring. The penetration of the lock- 
ing is easily regulated by means of the 
leading screw S. 

The escapement wheel usually has 15 
teeth. 


Attached to the side of the detent is a fine 
releasing spring f, which is usually made of 
gold and is known as the gold spring. It 
presses, near its free end, against the 
beaked end of the detent. 

On the axis of the balance spring there 
are two plates. The largest, A, carries the 
impulse pallet a; this plate is a disc, the size 
of which must be exactly determined; its 
circumference acts as a safety stop in case, 
as a result of shock, there occurs an wun- 
timely unlocking of the wheel, that is to say, 
an unlocking not caused. by the balance. 

The second plate, B, carries the releasing 
finger b; this plate may be of any shape, 
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A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 
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you cannot lose it.” 
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to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
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as it only serves as the carrier of the 
finger D. 

The operation of the escapement occurs 
in the following manner: The oscillation of 
the balance towards the left, that is to say 
in the direction indicated by the arrow J, is 
the principal oscillation, in the course of 
which the unlocking of the impulse is 
effected. The oscillation in the opposite 
direction, shown by the arrow r is the dumb 
yscillation, during which no action takes 
place. 

In the course of the impulse oscillation, 
the unlocking finger b reaches the end of 
the gold spring f, and escapes the detent, 
against which the spring presses; the lock- 
ing pallet moves towards the center of the 
wheel and allows the tooth 1 to escape. 

This tooth, being released, the wheel 
turns and the tooth 3, after a short free 
travel or drop, reaches the impulse lever g. 

It is not until after the tooth has attained 
the impulse lift and that the impulse has 
been partly effected (14 to 1 millimeter, cal- 
culated in the periphery of the balance) 
that the little spring f can escape from the 
unlocking finger b, without which the un- 
locking would be uncertain. 

From the time the finger b leaves: the 
spring f, the locking pallet C returns to its 
place, ready to stop the following tooth. 
The balance completes its oscillation of im- 
pulse or lifting; the tooth 3 leaves the lever 
A and the tooth 2 in turn comes to rest 
against the locking pallet C, after having 
effected a slight drop. 

The balance, continuing to turn in the 
same direction, completes its supplementary 
are, at the end of which it returns in the 
opposite direction. During this return, that 
is to say during this oscillation towards the 
right, no action takes place, except that the 
unlocking finger, 6, with its rounded back, 
gently raises the spring f in its passage. 
The detent F and consequently the locking 
pallet c, are not influenced and remain at 
rest. 


We have afterwards a new oscillation to 
the left, during which the actions of un- 
locking and impulse are repeated. 

After having described the operation of 
the escapement, we propose to consider the 
mechanism from the point of view of the 
accuracy of its working. But before that, 
we have some remarks to make. 

Owing to the fact that the escape wheel 
acts directly on the balance, dangerous con- 
tingency occurs when a watch, equipped 
with a detent escapement, runs down; if the 
main-spring has not been completely re- 
leased. 


When the balance is raised, the wheel- 
train may run away, as a result of the least 
shock releasing the tooth that is locked. 
This unlocking, which is almost unavaidable, 
may be caused by the simple raising of the 
balance. 


The result is damage to the points of the 
teeth of the wheel, it may even happen that 
the detent-or at least the locking pallet may 
be broken. 

It will suffice—the inexperienced reader 
will say—to completely relax the main 
spring. All danger will be plainly avoided ; 
unfortunately, however, the relaxation is 
very often impossible, because chronometers, 
‘even the pocket kind, are almost always 
equipped with a fusee and it is well known 
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that the stop work of a fusee cannot be 
made to work backwards. 

The most certain method is to allow the 
chronometer to go until the main spring 
is completely run down and in order that 
there may be no doubt, to start it several 
times over by shaking it. 

However, if the balance is to be removed 
only for an instant for the purpose, for 
instance, of slightly retouching a screw or 
the balance spring, the wheel train may be 
stopped by passing a pivot broach between 
the arms of the.escapement wheel and leav- 
ing it there until the balance is restored to 
its place. 

It is very necessary to think of this every 
time a chronometer is taken in hand. In 
many pieces, however, a special arrangement 
may be found, with the aid of which the 
escape wheel may be stopped; for instance, 
a screw, of which the head, when properly 
turned, takes its place between the teeth of 
this wheel. 

To examine the action of the escapement, 
it is necessary to commence by removing 
the balance spring and restoring the balance 
to its place without this part. 

We begin by observing, first of all, 
whether any frictions occur and if such fric- 
tions cannot be prevented. Such cases are 
by no means rare. In careful manufacture, 
the effort is usually made to effect the ad- 
justment very closely and in my experience, 
[ may say that this is the initial cause of 
nearly all the defects encountered in detent 
escapements. 

Thus. in several instances, I have encoun- 
tered the following defect: 

The escape wheels of chronometers run, 
as is known, between counter pivots. There 
are repair men who on principle, or as a 
habit, round off and repolish each pivot 
of the escapement, whether it is necessary 
or not. As a fact, the pivots become smaller 
and smaller and too short. 

When the lower pivot of the escapement 
wheel has been subjected thus to several 
shortening operations, it will be noted that 
the wheel is too low, and that the teeth, 
which have only the exact space necessary, 
rub in the upper face of the detent, either 
on the setting of the locking jewel or on 
the flat part of the stone. In such a case, 
nothing remains to be done but to set a new 
pivot on which the wheel will be placed 
higher. 

lt is necessary above all to seek carefully 
for all friction of the balance that exists or 
that may be produced; for instance, the 
upper face of the rim under the center 
wheel; the arms on the cock of the escape 
wheel; the unlocking pallet in the bottom of 
the under stone; the screws against a pinion, 
an axis, etc. 

Finally, verify if the large plate A and 
the impulse pallet a fit quite freely and in 
all the positions before the two teeth of the 
wheel between which they should play dur- 
ing the locking (Teeth 2 and 3, Fig. 1). 

Here, too, the play is often too weak; 
the least irregularity in the cutting of the 
wheel. which is rarely entirely avoidable, 
causes defects in operation. 

This verification should be made, not on 
two teeth only, but for the entire circum- 
ference of the wheel. Afterwards, test the 
security of the locking and of the release. 
Theoretically the locking should be by only 


121 


“Watchmakers Haven't Time to Teach 
Boys,” Says Well-Known Jeweler 
Who Extols Horological In- 
stitute of America 





oS may not generally know that 
in the State of Wisconsin, apprentices in 
watch repairing fill out an indenture formu- 
1ated by the Industrial Commission of the 
State, agreeing to work diligently and faith- 
fully during the full term of apprenticeship. 
The term is for four years, each year con- 
sisting of not less than 50 weeks of prevail- 
ing hours. Apprentices are taught and re- 
ceive experience in filing, turning, polishing, 
grinding, handling of tools and clock and 
watch repairing generally. 

A regular scale of compensation is paid, 
increasing according to the length of service. 
The apprentice who faithfully fulfils the 
contract shall, in addition, receive at its 
expiration, $100. 

One of these forms was recently submitted 
by Mr. Upmeyer, of Bunde & Upmeyer Co., 
in answer to a letter from Alfred G. Stein, 
of Patek Philippe & Co., referring to the 
Horological Institute of America which is 
extolled in high terms by Mr. Upmeyer. 
Among others things, Mr. Upmeyer says, 
“I take great interest in this Institute and 
wish it all the success possible. I am sorry 
I cannot attend the dinner as I couldn’t be 
away from home at that time. We have 
no watchmaker apprentices in our establish- 
ment at the present for the simple reason 
that the watchmakers do not care to teach 
boys. They do not seem to take any interest 
in them. . . . If all watchmakers through- 
out the country would take more interest in 
boys, give them some attention and get them 
through mechanics up to a certain point, 
they could then pass the examinations of 
the Horological Institute of America and 
become accomplished watchmakers.” 

What Mr. Upmeyer says is very signifi- 
cant and that is where the Horological In- 
stitue of America will fill a long felt want. 
The average working watchmaker has nei- 
ther the time nor the temperament to teach 
boys, so that the standardization of the 
curricula. in the schools until they are 
brought up to a high pitch of efficiency, will 
be a great desideratum. Passing from the 
school, the boy’s efficiency will be officially 
tested by the Horological Institute of Amer- 
ica, which will issue to him a first, second 
or third grade certificate, according to his 
skill and knowledge. 

The youth of America must be encour- 
aged to take up horology and the Publicity 
Committee of the Horological Institute of 
America aims to do this very thing. The 
pleasant surroundings and agreeable teach- 
ing in a properly equipped school with a 
properly standardized curriculum will make 
this long neglected profession inviting to 
the intelligent boy. 

A great deal of useful information about 
the Horological Institute of America will be 
found in the booklet entitled “The Purpose 
of the Horological Institute of America,” 
written by Robert F. Nattan, chairman of 
the Publicity Committee of the H. I. A,, 
and talks at the banquet to be held Jan. 20 
at the Hotel Astor at 7 Pp. M., by men prom- 
inent in various branches of the industry 
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Safety Catches, Joints and Pin Tongues 


If safety catches 
are soldered 
with lever open 
they will not 
solder stiff. 


Furnished ready 

assembled or 
with lever ry yy 
separate. O} a 0 ld 


ao Ww a Ww 


if t a W id oe 


In Platinum—14 Kt. and 18 Kt. White 
Gold, 14 Kt. Green Gold—10 Kt., 14 Ke. 
and 18 Kt. Yellow Gold 


Inside stop on 
joint keeps pin 
tongue from 
falling back and 
holds it in 
position for 
swaging. Joints 
may be used to 
good advantage 
only with our 
pin tongues. 
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AMERICAN PLATINUM WORKS * JR, AVE of OLIVER ST, NEWARK, N. 








If You Are Not Using 


FULCRUM OIL 


Turn over a new leaf this year and try it. Prove to 
yourself as has been proven by the most competent 
judges and critics in the Watch and Clock trade,—that 


Fulcrum Oil is the only per- 
fect lubricant for Watches 


and Clocks 
it that has ever been produced. 
=) ' " 


It will not gum, it will not evapo- 
rate, it will not discolor or become 
rancid from exposure, and it is the 
only Watch and Clock Oil ever 
known which is absolutely free 
from acids, AND WE CAN 
PROVE IT. 


A 


Watch and Clock Oil, 50c a bottle 
Chronometer Oil, 60c a bottle 
Bracelet Watch Oil, 75c a bottle 


Order from your jobber 


FULCRUM OIL GOMPANY 


Franklin, Pa., U.S. A. 





Novo Smelting and Refining 


PURE. | Company [5,5 


PLATINUM | Gold, Silver SUPREME. 
PLATINUM- | and Platinum | PLATINUM 
IRIDIUM Bullion SOLDER 

In all degrees Dealers in 


f Hard . 
Supplied in Refiners Soft, Hard 
and Smelters Medium 


Plate, Sheet 
or Wire Telephone Extra Hard 


Beekman 6617 


269 Pearl St. New York City 
































ODD SHAPED 


Watch and Clock 


CRYSTALS 






































GUARANTEED DUST PROOF 
gape 24 HOUR SERVICE -@@ 


Mirrors for Vanity and Mesh Bags. All Shapes at Moderate Prices. 


PAUL CANAR 1° Fulton St... 














gypelitns & Refining he 


Wai 92 JOHN STREET 
New York 


PLATINUM—GOLD—SILVER 
SWEEPINGS 


"eal 





20k White Gold 
14k White Gold 
White-Green Alloy 


White Gold Solders 


Platinum Solders 
Green Gold Solders 





Webster: Whitcomb, ae and Elect 
Watchmakers’ Lathes 


Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Dec. 27, 1921 


1,401,390. GEOGRAPHICAL CLOCK. 
Cassar, Seattle, Wash. Filed Dec. 16, 
Serial 431,095. 2 Claims. 

In a clock having clock hands and a non-rotary 
dial provided with an annular series of numbers 
ranging from “1” to “12” to indicate local time 
through the instrumentality of said clock hands, 
said dial being also prcevided with a circle sur- 
rounding said numbers and containing selected 
place names, a rotary dial formed of transparent 
material through which all of said numbers are 
coincidently visible, said rotary dial having at its 


AvuGusT 
1920. 





periphery two sets of time indicating numbers 
ranging from “1” to 12,” an arbor for rotating 
said rotary dial once each twenty-four hours for 
indicating by the numbers thereon concurrent time 
with‘ respect 6 the places designated by said 
names and spring actuated means for yieldingly 
engaging said rotary dial to the arbor therefor. 





’ Issue of Jan. 3, 1922 
1,462,409. 


FOUNTAIN PEN. Marx FiInstone, 
Brooklyn, N. Y. Filed May 5, 1921. Serial 
467,145. 6 Claims. 


In a self-filling fountain pen, a barrel, a plunger 
within same, a rod carried by the plunger passing 
through one end of the barrel, and extending there- 
from, when said barrel is filled, a removable tubu- 





lar extension carried by the barrel to cover said 
rod, and means carried by the extensicn to lock 
the plunger against movement after said barrel has 
been filled and the extension applied to the barrel. 


1,402,428. CLOCK. SAMUEL Buffalo, N. Y. 
Filed Oct. 24, 1919. 333,105. 11 
Claims. 


Mazur, 
Serial 





A cleck comprising a driving train, a governing 
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60,131. ARTICLE OF HOLLOW TABLEWARE. 
Victor GAERTNER, New York. Filed July 21, 


train, and an alarm train, each of said trains ex- 
tending radially outwardly from the principal axis 
of the clock and arranged approximately an equal 
circumferential distance apart from each other. 


1,402,524. ALARM CLOCK. Epwin H. MI ter. 
Chicago, assignor to Norris Alister-Ball Co. 
Filed Aug. 11, 1921. Serial 491,340. 4 Claims. 

In an alarm clock; a casing having a sight open- 
ing, a glower operatively disposed relatively to said 
opening, a movable device for controlling the alarm 





38 
1921. Serial 486,603. 


60,132. ARTICLE OF HOLLOW TABLEWARE. 
Victor GAERTNER, New York. Filed July 21, 


Term of patent 7 years. 





striking mechanism, and means associated with said 
movable device fer causing said glower to be ex- 
hibited at said sight opening to indicate a prede- 
termined condition of the said striking mechanism. 


DESIGNS 


60,100. HANDLE FOR A SPOON, FORK OR 
SIMILAR ARTICLE. Freperick W. Koonz, 
Greenfield, Mass., assignor to Rogers, l.unt 











1921. Serial 486,604. Term of patent 7 years. 


60,142. WATCHCASE, Freperick J. Hermann, 
Ludington, Mich., assignor to Star Watch Case 








& Bowlen Co., Greenfield, 
14, 1921. Serial 461,417. 
years. 


60,123. COLLAR CLASP. Firm B. Byers, New 
York. Filed May 3, 1921. Serial 466,62:. 


Mass. Filed April 
Term of patent 14 











Term of patent 3%4 years. 


60,129. ARTICLE OF HOLOW TABLEWARE. 
Victor GAERTNER, New York. Filed July 21 





Co., Ludington, Mich. Filed Jan. 31, 1921. 
Serial 441,486. Term of patent 7 years. 


60,150. BADGE. Harry C. KNeezer, New York. 


v 


18, 1919. Serial 271,928. Term of 


years. 


Filed Jan. 
patent 3%4 








items from Here and There. 





George Cox has moved from Black 
Earth, Wis., to Almond, Wis. 

Hugo Eber has opened a jewelry busi- 
ness at Young America, Minn. 

I. Boucher has engaged in the jewelry 
business at Melstone, Mont. 

W. C. Lerche has purchased the Sheaffer 
Jewelry Store at Fort Madison, Ia, 





1921. Serial 486,601. Term of patent 7 years 


mae. —— oe Freperick J. Her- Albert Hayden is the successor to Clyde 
ANN, udington, ich., assignor to Star . 
Watch Case Co., Ludington, Mich. Filed Auc, %- Stoddard of Bainbridge, Ga. 


Goodman & Zalkin, are successors to Hy- 
man Zalkin of Chicago, IIl. 

The Geo. Dove Co. West Lebanon, Ind., 
has moved to Sioux City, Ia. 

J. O. Tracy is the successor to the Dun- 
can Jewelry Co. Bedford, Ia. 





17, 1920. Serial 404,273. Term of patent 14 


years. 
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Chicago Notes. 





(Continued from page 98) 








from a two weeks’ trip through the north- 
west and west. 

W. A. Kaufman, buyer for A. Hirsch 
& Co., Masonic Temple, started last 
week for a visit to the eastern markets. 

Wm. Arnold, Jr., Ann Arbor, Mich., 
spent a day here last week visiting en 
route home from Milwaukee, where he 
was called on account of the death of 
his brother who died after an operation. 

August Johnson, trading as August 
Johnson Pen Co., has sold his pen busi- 
ness and good will to the Utility Pen 
Co., a new concern which will occupy 
the same quarters as the old concern at 
36 W. Randolph St. 

August Johnson, late in the fountain 
pen business for 30 years, has gone into 
the diamond and emblem line and is lo- 
cated temporarily with the Utility Pen 
Co. He is now connected with the 
Chandler Jewelry Co., manufacturers of 
Masonic emblems, 36 W. Randolph St. 

Wexler Bros., who started in the 
wholesale diamond and diamond jewelry 

. business in September, 1920, have found 
their space in room 1504 Kesner building 
inadequate, and have been fortunate in 
locating in a suite of three rooms on 
the 14th floor of the same building. The 
larger room of the three will be used 
as a general office and sales room; one 
of the smaller offices as a diamond room, 
and the other as a display room for dia- 
mond jewelry and high grade platinum 
and gold jewelry. The entire office is 
fitted out with beautiful mahogany fix- 
tures and furniture. 

Charles Ross, has associated himself 
with Despres, Bridges & Noel, and will 
represent this firm through Iowa and 
Missouri. Mr. Ross had been connected 
with C. H. Knights-Thearle Co., for 
sometime and represented the latter in 
the above mentioned territory. Chartes 
Adams, formerly connected with the 
Byrne-Duff Jewelry Co., Omaha, has as- 
sociated himself with. Despres, Bridges 
& Noel and will represent them in 
Nebraska, Kansas and Oklahoma. Jean 
Murkuff, has also associated himself 
with the above concern and will cover 
Nebraska, Wyoming and Colorado. 








The Detent Escapement 


(Continued from page 121) 





1 degree; however, the lens should make it 
possible to ascertain that the point of the 
tooth locked, passes well beyond the stop 
of the stone and holds well in the face of 
the locking as this is represented for the 
anchor escapement. 

In the detent escapement, the locking is 
ensured, to a certain extent, by the fact that 
the detent presses with tension against the 
stop screw S, it is for this reason that we 
limit to only 9 degrees the draw, which in 
the lever escapement is 12 to 13% degrees. 








W. H. Settle, is the successor to G. R. 
Wagner, Monument, Ore. 
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Inc., 
is making a trip through Mississippi and 


Alabama on business. He expects to be 
gone about two weeks. 

Wallie Wolsch, Hammond, La., is in 
town making purchases for the replenish- 
ment of his stock which was pretty well dis- 
posed of during the Christmas holidays. 

“Bob” Kiel, representing Noble & Co., 
of Chicago, arrived here during the wet 
and gloomy weather of the last few days. 
The specimen he arrived with so nearly re- 
sembles the Chicago brand of blizzard, that 
Mr. Kiel is strongly suspected of having 
brought it with him. 

New Orleans did a very large business 
during the holidays with Mexico, Havana, 
and with Guatemala, Honduras, Costa 
Rica, Nicaragua and in fact with all Cen- 
tral America. A very gratifying record 
was made also in the sale of merchandise 
to several of the South American States. 
New Orleans merchants, not alone in the 
line of jewelers’ merchandise, but in 
music, musical instruments and in staple 
goods of every description did a most re- 
markable business during the time men- 
tioned; and this business is increasing con- 
stantly, leaving the impression here that it 
is to be permanent. 

The spectacular sign of Herbert K. 
Smith, Inc., which has cost $3,300 has ar- 
rived and is now being erected. This sign 
is in the shape of a sky rocket, electrically 
operated, which bursts at the top and shows 
a large diamond with the name ‘Smith” 
standing out in relief. The letters form- 
ing the name of Smith stand cut fully eight 
inches from the diamond, and the whole will 
add largely to the illumination attractions 
of Canal St. The Louisiana Theater will 
send one of its young lady artists to insert 
the bulbs in the sign, and the Pathe Weekly | 
will take a moving picture of the lady in 
the act of placing the bulbs. 

F. C. Hecker, representing Gorham In- 
terests, Atlanta, Ga.; Nathan Klein, of 
Herman Scheuer & Sons, New York; R. L. 
Kintz, of the International Silver Co. 
Meriden, Conn.; Joe Levy, of Levy & 
Merzbach, New York; Miss M. W. Jordon, 
Gorham Interests, New York; Charles F. 
Moore, of Schmitz, Moore & Co., Newark, 
N. J.; Fred Casper, representative of 
Weber-Wagner & Benson Co., Brooklyn, 
N. Y.; Fred. M. Kline, of Juergens & 
Andersen Co., Chicago; Nathan Cohen, of 
Wiener Bros., New York, and Mr. Bookee 
of New York, were among the visitors 
to the trade during the past week. 

The number of sales during the holidays 
just passed largely exceeded those of 1920, 
while the returns were not quite so great. 
This is accounted for from the fact that a 
finer quality and generally more expensive 
grade of goods was sold in 1920 than in 
1921. In the latter year, purchases with 
few exceptions were of a cheaper grade. 
Herbert K. Smith, of Herbert K. Smith, 
Inc., however, insists that his sales were 
fully up to the high quality standard of 
1920. This he attributes to the fact that 
he sells on the installment plan as well as 
for cash, the installment plan operating as 
an irresistable inducement to those of 
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limited 


means to buy on small 
a 
covering fee 


a long period. Hou imiti 
their transactions to a strictly ‘cass 
disposed of less goods of high ws 
gh value be. 
cause of the lack of means to Pay as th 
bought. *y 
A fire which promised to develop into a 
most disastrous conflagration was dis- 
covered last week in a building adjoining 
that occupied by Hausmann, Inc., on 
Baronne St. near Canal, which had been 
temporarily used for the sale of foreign 
Christmas toys. The factory connected with 
the Hausmann establishment proper had 
just closed down for an hour during lunch 
time, the employes remaining on the 
premises. When the alarm was given, these 
men organized themselves into a bucket 
brigade in an effort to extinguish the blaze, 
but Gabe Hausmann observing that the 
blaze was spreading and menacing his prop- 
erty, telephoned the fire alarm office, in 
obedience to which the salvage corps was 
soon upon the scene, and after 30 minutes 
of determined work, managed to extinguish 
the fire. This was done without the neces- 
sity of removing any of the Hausmann 
stock. The location in which the fire was 
discovered was just where greater damage 
would have resulted from a conflagration 
than in almost any other locality in the 
business district. 








Canada Notes. 

John S. Beck, jeweler, has been elected 
mayor of Brampton, Ont. 

P. C. Lacasse, of P. C. Lacasse & Co., 
opticians, of Quebec, died recently. 

Arthur Senior, Hamilton, Ont., has 
given a chattel mortgage to T. B. Senior 
for $3,152. 

L. P. Leclere, jeweler ‘of Pierreville, 
Que., is offering a compromise of 30 cents 
on the dollar. 

Ontario buyers calling on the Toronto 
trade recently included Thomas C. Wat- 
son, Newmarket; A. B. Wilson, George- 
town; W. E. Irvine, Orangeville, and 
R. J. Rutherford, Fergus. 

The General Plating Co., Limited, of 
Toronto, has been incorporated with 
$40,000 capital to carry on business as 
platers and deal in plated goods. Ernest 
A. Harris, Vera C. Van Dusen and Olive 
V. Chisholm are provisional directors. 








Watchmakers Haven’t Time to Teach 
Boys 
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as well as by men eminent in industrial and 
technical education, will be heard with in- 
terest. 

The attendance promises to be large and 
it is to the interest of every member of the 
trade to be present at this first banquet of 
the Horological Institute of America where 
much useful information will be received 
concerning one of the most helpful move- 
ments ever started in behalf of the jewelry 
industry 








W. W. Ashley has moved from Bogata to 
3eaumount, Tex. 
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